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What’s

News

Business &3 Finance

Companies are confront-
ing the impact of the fast-
spreading coronavirus as it
disrupts global travel and
hobbles supply chains across
industries and continents. A1
# Global investors are
bracing for another hair-
raising ride, after a week
of frantic and at times dis-
orderly trading. Bl, B6

4 China’s Hainan province
effectively took over HNA,
making the conglomerate
one of the first big corporate
victims of the viral crisis. Bl
4 Trump said he is count-
ing on the Fed to shoulder
the government’s response
to economic disruptions
caused by the coronavirus. A2

4 American Express sales-
people engaged in ques-
tionable tactics in a push
for small-business owners’
accounts after Costco
ended a partnership. Al

@ AT&T is set to release its
Google Assistant-equipped set-
top box that streams live TV
channels over the internet. B1

@ Activist hedge-fund
firm Elliott has nominated
four directors to Twitter’s
board, according to a person
familiar with the matter. B1

¢ Walmart and Verizon
are in discussions to test
5G wireless service in the
giant retailer’s stores. B3

4 Car makers are acceler-
ating the move to do more
business online in China. B4

World-Wide

—’—

4 New cases of the novel cor-
onavirus in Washington, New
York, California and Rhode Is-
land raised fears of a wider
spread of Covid-19 in the U.S.,
prompting officials to ramp
up testing efforts. Al, A8, A10

4 Pete Buttigieg ended his
run for the Democratic
presidential nomination af-
ter a poor showing in South
Carolina’s primary. A4

4 Joe Biden tried to lever-
age his victory in South Caro-
lina before Super Tuesday. A4

4 Maine residents will vote
to decide whether to override
a new law that eliminates

nonmedical vaccine exemp-
tions for school children. A7

@ A decadelong battle over
the quasi-independence of the
Consumer Financial Protec-
tion Bureau lands at the Su-
preme Court this week. A3

¢ Two federal agencies
are struggling to finish
new rules to roll back auto-
emissions regulations. A3

@ Turkey’s air force shot
down two Syrian jet fighters
as a battle for control of the
Syrian rebel enclave in Idlib
province continued. A18

¢ Macron moved to pass
his pension overhaul with-
out a vote in the French leg-
islature, seeking to evade
opposition amendments. A18

4 Died: Joe Coulombe, 89,
Trader Joe’s founder. B3
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Sparse crowds turned out to watch the Toky

o Marathon on Sunday

S

Disease Takes Toll on Companies

Virus disrupts global
travel, supply chains,
as businesses rethink
investment and hiring

By THOMAS GRYTA
AND RUSSELL ADAMS

Companies have endured fi-
nancial meltdowns, civil wars
and natural disasters. Now
they are confronting a differ-
ent kind of menace: a fast-
spreading coronavirus that
has abruptly dented supply

and demand across industries
and continents.

The virus, which has in-
fected more than 85,000 peo-
ple, has swept through Asia and
Europe, disrupted global travel
and hobbled supply chains that
churn out everything from
smartphones to pharmaceuti-
cals. In days, it went from pock-
ets of woe to the top concern of
chief executives world-wide.

Conferences are getting
canceled, including the CER-
AWeek energy conference in
Houston and Facebook Inc.’s
F8 developer gathering in Cal-

Fallout Spreads

4 Trump renews push for
rate cut

4 Korean church was petri

dish for coronavirus..... A10
@ Investors brace for hair-
raising ride

ifornia. Disneyland Tokyo is
closed. Auto suppliers are
warning of parts shortages.
Generic-drug manufacturers
are paying 50% more for some
raw materials.

The organizers of CER-

AWeek, one of the world’s top
annual energy events, made
public their decision on Sun-
day citing, among other
things, “growing concern
about large conferences with
people coming from different
parts of the world.”

The epidemic’s widespread
nature and related uncertainty
will put a hold on large corpo-
rate investments, mergers and
hiring, said Nicholas Bloom, a
Stanford University economist
who has researched the im-
pact of uncertainty on busi-

PleaseturntopageA9

Virus
Cases
Grow

In U.S.

Spate of cases and
first deaths fan fears,
intensifying efforts to
test for the infection

By BRIANNA ABBOTT
AnD BropY MULLINS

New cases of the novel coro-
navirus reported Sunday, includ-
ing the second death from the
virus in the U.S., raised fears of a
wider spread of the disease,
prompting federal officials to
ramp up testing efforts.

Health officials are focused on
a cluster of confirmed cases in
Washington, including the two
deaths. Those infections, and
several others in Oregon and
California—many with no clear
path to exposure—signal that
there might be wider spread of
the virus in some communities,
with many cases still undiag-
nosed. New cases were also re-
ported in New York, Florida and
Rhode Island.

Vice President Mike Pence,
who is overseeing the Trump ad-
ministration’s task force on the
virus, promised on Sunday that
more testing kits are being pro-
duced and distributed so infec-
tions can be detected and con-
tained. President Trump and
other officials are scheduled to
meet on Monday at the White
House with executives from the
pharmaceutical industry.

White House officials are dis-
cussing a visit by Mr. Trump to
the federal Centers for Disease
Control and Prevention head-
quarters in Atlanta, an adminis-

Please turntopageA9

Industries Fret Over Potential
Bernie Sanders Presidency

Targets of proposals say he would be limited in implementing them

By GReG Ip

crats, could win against President Trump in

The rapid ascent of Sen. Bernie Sanders in
the Democratic primaries—despite a weak
showing in Saturday’s South Carolina vote—
confronts American business with the once un-
thinkable: The most powerful policy maker in
the world could soon be a strident, lifelong
critic of capitalism and big business.

Current and former business leaders and an-
alysts have greeted the prospect with a mix of

concern, skepticism and disbelief. Most doubt

the Vermont independent, who calls himself a
democratic socialist and caucuses with Demo-

November, and if he does, could not or would
not implement his boldest ideas.

If they are wrong, some see an existential
threat. For most businesses, contingency plan-
ning boils down to one word: Congress. Health
companies assume a Republican-controlled
Senate would block Medicare for All, which
would ban private insurance.

If, along with a Sanders win, the Democrats
take both the House and Senate, “There would

PleaseturntopageA6

@ Black voters elusive for Sanders....mms A6

Buttigieg Ends White House Run

b

Pete Buttigieg, right, hugged his husband, Chasten Buttigieg,
Sunday night as the former mayor of South Bend, Ind., said he is
dropping out of the Democratic presidential race. A4

*

By FELICIA SCHWARTZ
AND Dov LIEBER

TEL AVIV—Everybody is
tired of the never-ending elec-
tion.

Ori Potashnik just wants to
throw a party.

On Monday, Israel will try
to pick a prime minister for
the third time in 11 months.
Never before has the country
cast so many ballots in such a
short span of time.

“It’s a joke,” sighed Mr. Pot-
ashnik, who owns Xanadu, a
wedding hall in the city of Pe-
tah Tikva. The election grid-
lock sparked an inspiration:
He began offering 33% per

Another Israeli Election?
Bring On the Ice Cream

Companies tap into voter frustration;
33% off until a prime minister is picked

person discount for his
venue—complete with a dance
floor, strobe lights and
speaker system—until Israel
picks a prime minister. The
promotion includes a free
post-wedding party.

The offer ends April 1, how-
ever. Not because he thinks
the country’s political paraly-
sis will be sorted out by then
but because, said Udi Ben Sim-
hon, the venue’s manager, “the
deal is too good.”

Xanadu is among the many
businesses, from the makers of
ice cream to trash cans to
feminine-care products, that
are trying to tap into voter

Please turntopageA10
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LIFE & ARTS
Adult children show
new interest in
learning about their
parents’ lives. AT

BUSINESS & FINANCE
Gourmet grocers are
losing their edge as
natural foods become
mainstream. B1

AmEx Staffers Misled

Small-Business Owners

By ANNAMARIA ANDRIOTIS

The American Express Co.
saleswoman had finally con-
vinced Bryan Daughtry to ap-
ply for a card. There was just
one thing: She had to run a
credit check.

Mr. Daughtry, who owns a di-
saster-cleanup company in Ohio,
balked. He was trying to get a
mortgage and didn’t want the
inquiry to dent his credit score.
She refused to stop the process,
he said, checked his credit, and
his application was approved.

“That left a bad taste in my
mouth,” Mr. Daughtry said.

Some AmEx salespeople
strong-armed business owners
to increase card sign-ups, ac-
cording to more than a dozen
current and former AmEXx sales,
customer-service and compli-

ance employees. The salespeo-
ple have misrepresented card
rewards and fees, checked
credit reports without consent
and, in some cases, issued cards
that weren’t sought, the current
and former employees said.

An AmEx spokesman said
the company found a very small
number of cases “inconsistent
with our sales policies.” “All of
those instances were promptly
and appropriately addressed
with our customers, as neces-
sary, and with our employees,
including through disciplinary
action,” he said.

“We have rigorous, multilay-
ered monitoring and indepen-
dent risk-management pro-
cesses in place, which we
continuously review and en-
hance to ensure that all sales
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THE OUTLOOK | By Kim Mackrael

Immigration Drives Canada’s Growth

anada largely avoided
C the doldrums that af-

flicted other advanced
economies last year amid a
global slowdown. Immigra-
tion is a big reason why.

Economic growth over the
long term generally has two
sources: an expanding work-
force and advances in pro-
ductivity, or output per hour
worked. When more people
are employed, they produce
more goods and provide
more services, earn more and
spend more, creating demand
for more workers.

Canada owes its relatively
solid pace of economic
growth in recent years to
gains in the labor force
rather than productivity,
which has stagnated.

Canada’s labor force grew
2% last year according to
data from the Organization
for Economic Cooperation
and Development, faster than
the U.S. and Japan, the only
other two countries for
which the organization had
data available for 2019. Most
of that was fueled by popula-
tion growth, about 80% of
which comes from immigra-
tion.

The growing head count,
in turn, has supported
growth in consumer spending
and a rebound in home sales
and prices that began during
the second half of last year.
That helped Canada over-
come a sharp slowdown in
trade, muted business invest-
ment and a cooling global
economy last year.

“Without the immigration

boom, the Canadian economy
would be lost right now,”
said David Rosenberg, chief
economist at Toronto-based
Rosenberg Research and As-
sociates.

In any one year, economic
growth is affected by many
factors. The 2019 global slow-
down largely resulted from
trade tensions and China’s
loss of momentum. The U.S.
Federal Reserve and several
other central banks re-
sponded with interest-rate
cuts or other stimulus mea-
sures. The U.S. economy,
which grew 2.3% last year,
also benefited from the lin-
gering effects of recent tax
cuts and government spend-
ing increases.

Canada has enjoyed rela-
tively high population
growth—an annual average of
around 1% since the early
2000s. It quickened after the
Trudeau government bumped
up immigration levels in
2016, reaching 1.4% in 2018,
the fastest among the Group
of Seven advanced econo-
mies, according to the World
Bank. While full 2019 figures
aren’t available, recent Cana-
dian government estimates
place the annual rate at 1.5%
in the year ended in October.

Canada, with a population
of 38 million, accepted about
340,000 new permanent resi-
dents in 2019, up from
270,000 in 2015. It also is-
sued roughly 810,000 permits
to international students and
temporary workers in 2019,
up from about 470,000 four
years earlier.
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Economists say that influx
helped Canada’s economy ex-
pand 1.5% in 2019, the sec-
ond-best pace in the G-7 after
the U.S., according to Inter-
national Monetary Fund esti-
mates. The Trudeau adminis-
tration’s higher level of
immigration has provided
stimulus that’s roughly com-
parable to an interest-rate
cut of between a quarter per-
centage point and a half
point, Bank of Nova Scotia
economist Derek Holt said.

y contrast, economic
B growth was 0.5% in

Germany and 1.2% in
the euro area as a whole, ac-
cording to the IMF, where
waves of asylum seekers have
hardened public attitudes on
immigration.

Still, last year marked a

loss of momentum amid the

global slowdown. From 2010
through 2018, Canada’s an-
nual growth in gross domes-
tic product averaged 2.2%,
slightly below the U.S. and
above the rest of the G-7, ac-
cording to the World Bank.

The Bank of Canada has
held its benchmark overnight
interest rate since October
2018 at 1.75%, the highest
among major advanced econ-
omies. Many analysts now see
a rising likelihood of central
bank interest rate cuts this
year, including possibly by
Canada, due to the coronavi-
rus outbreak’s risk to global
growth. The Bank of Canada’s
next interest-rate announce-
ment is due Wednesday.

One way population
growth bolsters Canada’s
economy is through its hous-
ing markets. Home prices are
rising again in Toronto and

the surrounding area and
have stabilized in Vancouver
after mortgage rules aimed at
limiting risky borrowing
weighed on prices and sales
in 2018 and early 2019.
“With more people living
in the country, demand for
housing has naturally in-
creased,” said TD Bank chief
economist Beata Caranci.

conomists say Canada
E benefits from a system

that gives preference
to immigrants with the abil-
ity to find and keep a job,
based on criteria such as ed-
ucation, language skills and
whether they have a job of-
fer. About 60% of the immi-
grants to Canada are selected
with this criteria, a figure
that also includes those im-
migrants’ immediate family
members. The rest come as
refugees or to be reunited
with family members already
in Canada.

Among the recent arrivals
in Canada is Albert Cuesta
Reig, a Spaniard who came in
2016 to complete a master’s
degree in business adminis-
tration at the University of
Toronto. After receiving a
three-year work visa he
launched an app-based travel
services business—something
he says wouldn’t have been
possible in the U.S., where he
had studied for a year on an
exchange program.

In the U.S., “they have
amazing schools, but then it’s
hard to stick around and
make use of the network
you’ve built there,” he said.

ECONOMIC
CALENDAR

Monday: February manufac-
turing purchasing managers in-
dex data will be in the spotlight,
with the Caixin manufacturing
PMI for China expected to show
an impact from the coronavirus
epidemic. Measures of factory
output in the eurozone and the
U.S. are also due out Monday
and will be closely scrutinized for
comments on the supply-chain
impact of the outbreak. Econo-
mists expect the U.S. factory
sector remained narrowly in ex-
pansionary territory last month.

Wednesday: Services PMI
are on deck Wednesday, with
data from the eurozone, the UK.
and the U.S. The Bank of Can-
ada will also announce an inter-
est-rate decision. The Canadian
economy barely grew in the final
three months of 2019 due to de-
clines in exports and business
investment, leading some econo-
mists to expect the central bank
will cut interest rates—particu-
larly given recent disruptions in
global supply chains stemming
from the coronavirus epidemic.

Thursday: OPEC and its allies
hold a two-day meeting in Vi-
enna, which will be closely
watched for any production cuts
related to the coronavirus.

Friday: The Labor Department
releases the February jobs re-
port. The payrolls report will offer
insight into how the labor market
fared in the second month of the
year. Economists surveyed by The
Wall Street Journal forecast the
economy added 175,000 jobs in
February and the unemployment
rate ticked back down to a 50-
year low of 35%. The Commerce
Department will also release data
on the trade deficit in January,
which is seen narrowing to $46
billion from $48.88 billion in De-
cember.
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AmEx Staff
Misled

Businesses

Continued from Page One
activities conform with our val-
ues, internal policies and regu-
latory requirements,” he said.
“We carefully examine any is-
sues raised through our various
internal and external feedback
channels and audits, and we do
not tolerate any misconduct.”

Current and former employ-
ees said the dodgy sales tactics
date to at least 2015, when
AmEx was scrambling to retain
Costco Wholesale Corp. small-
business customers after the
warehouse club ended a long-
running partnership.

The deal’s demise was a
blow to AmEx. Small businesses
were particularly valuable. The
warehouse club sells a lot of
things they need, and AmEx
was about to lose the stream of
fees on all of those card pur-
chases. Customers were also
free to use their Costco-branded
cards elsewhere, and they did.
Those fees would go away, too.

So, AmEx launched an ag-
gressive campaign. The push
ushered in an era of escalating
sales goals and hefty commis-
sions that persists today.

AmEX is the largest business-
card issuer in the U.S., accord-
ing to the Nilson Report.

The task of retaining Costco
customers initially fell to about
a hundred AmEx salespeople in
Phoenix. The “top client acqui-
sitions” group employees were
told that the Costco retention
program—Project Lincoln—was
a once-in-a-lifetime opportunity
to make big money. Their task:
dial up Costco business-card

holders and convince as many
as possible to sign up for AmEx
business cards.

AmEx managed to hang onto
a big chunk of the Costco cus-
tomers. Within six months of
the push, some salespeople had
earned commissions of $50,000
to $100,000, according to cur-
rent and former employees.

Some salespeople took short-
cuts to get there, current and
former employees said.

Salespeople are required to
call customers on their re-
corded desk lines, but some
placed calls from personal cell-
phones, according to current
and former employees. Senior
managers sometimes closed
sales on unrecorded desk lines.

There were red flags. Some
40% to 45% of cards being
mailed out as part of Project
Lincoln were being activated,
according to a 2015 presenta-
tion by a senior employee in the
division—well below the typical
rate of at least 60%.

An executive at company
headquarters in New York
flagged the low activation rates,
according to people familiar
with the matter. Commissions
were scaled back, and some
salespeople were fired, the peo-
ple said.

The Costco retention cam-
paign ended in 2016, but the
problematic sales practices
didn’t, current and former em-
ployees said.

Salespeople sometimes told
hesitant business owners they
would send “welcome kits” in
the mail. Instead, they used So-
cial Security numbers and ad-
dresses gleaned from customer
databases to submit applica-
tions on the business owners’
behalf. The “welcome kits” were
simply the cards and their asso-
ciated paperwork.

After Wells Fargo & Co. dis-
closed in September 2016 that
branch employees had opened

fake accounts without customer
consent, the Office of the
Comptroller of the Currency
asked AmEx and other banks it
oversees to make sure employ-
ees weren’t doing the same
thing. AmEx reviewed calls
from desk phone lines of sales
staff between 2014 and 2017
and found evidence of mislead-
ing behavior, according to peo-
ple familiar with the matter.
Some customers were told
their cards were being up-
graded when they were being
given new cards; others re-
ceived more cards than they

Some 40% to 45% of
cards mailed out
were activated, well
below a typical rate.

sought. Salespeople skipped
over required disclosures and,
in some cases, falsely told cus-
tomers their credit wouldn’t be
checked, the people said.

AmEx told the OCC it found
few cases of inappropriate sales
tactics, the people said.

The company reprimanded
or fired a small number of em-
ployees and asked credit-re-
porting firms to remove inqui-
ries from the reports of
customers who didn’t consent
to the checks, they said. AmEx
asked customers who received
cards they didn’t authorize if
they wanted to keep them, the
people said.

The review didn’t capture
calls made from employees’
cellphones, nor did it catch
those made by senior sales staff
on unrecorded lines, people fa-
miliar with the matter said.

An AmEx spokesman said
the company “found no evi-
dence of a pattern of misleading

Some American Express salespeople pressured business owners like Bryan Daughtry, shown at his Ohio shop, to increase card sign-ups.

sales practices.”

Last year, the OCC listened
to some AmEx sales calls and
found evidence of misconduct,
according to people familiar
with the matter.

AmEXx said the business-card
sales teams were responsible
for around 0.25% of 65 million
new cards issued by the com-
pany world-wide between 2014
and 2019, or about 162,500
cards. “Less than 0.25% of the
group’s sales activities have
been identified by us as incon-
sistent with our sales policies,”
a spokesman said.

As recently as last year,
AmEX’s customer-service de-
partment fielded complaints
from business owners who said
they had received cards they
didn’t sign up for, according to
people familiar with the matter.

Some of those calls made
their way to the company’s ex-
ecutive escalations department,
some of the people said. Angry
customers were often offered
extra rewards points to drop
their complaints, they said.

In the fall, an AmEx sales-
man convinced Glen Vitale to
take out six business cards with
an unusually generous offer. He
said he was led to believe he
would pay a single annual fee of
$295 for all the cards.

Mr. Vitale, an executive at an
auto-parts manufacturer in
Pompano Beach, Fla., began us-
ing one of the cards right away.
The salesperson emailed to ask
whether he would make a small
purchase with the others to test
their security chips.

Soon after, Mr. Vitale said he
got six separate bills for $295
each. The salesperson told him
the rewards would more than
cover the cost.

“I said, ‘T hope you’re right,
and I went on with my busi-
ness,” he said.

AmEx recently fired the
salesman.

Trump Renews

Push for Rate Cut

By Nick TimMIrRAOS

President Trump said he is
counting on the Federal Re-
serve to shoulder the govern-
ment’s response to economic
disruptions caused by the cor-
onavirus, renewing the pres-
sure campaign he has used
against the central bank dur-
ing previous bouts of market
uncertainty.

After the stock markets’
worst week since the financial
crisis, Fed Chairman Jerome
Powell signaled in a statement
Friday that the central bank is
prepared to cut interest rates
to cushion the U.S. economy
against the effects of a poten-
tial public-health emergency
and widening global slow-
down.

“Good, it’s about time,” Mr.
Trump said at a White House
press conference Saturday, re-
ferring to the statement. He
urged the Fed to reduce inter-
est rates. “We need a Fed
that’s going to be a leader.”

Mr. Trump said talk of an
economic stimulus program
from the White House or Con-
gress, such as by cutting taxes
for households and individu-
als, is premature.

“The big thing we are look-
ing for is the Fed to do its
job,” he said. “I don’t think the
Democrats are going to ap-
prove any tax cuts.” The ad-
ministration would unveil tax-
cut proposals toward the end
of this year, he said.

A Fed spokeswoman de-
clined to comment.

Investors had pushed stocks
to record highs previously,
sloughing off concerns that

the coronavirus epidemic in
China would drag the global
economy into a prolonged
slump. That changed last
week, as cases spread in South
Korea, Iran and Italy, raising
the prospect that public-health
officials would need to shift
from containing the virus to
mitigating its effects.

The S&P 500 suffered its
fastest-ever 10% decline from
an all-time high last week and
the Dow Jones Industrial Aver-
age posted its worst week
since the 2008 global financial
crisis. Yields on the 10-year
Treasury note and 30-year
bond hit record lows, a sign of
investors fleeing risky assets
for havens and of expectations
for lower U.S. growth.

As investors looked for re-
assurance, Mr. Powell reprised
language he used when the
central bank adopted an eas-
ing bias last June. “The coro-
navirus poses evolving risks to
economic activity,” Mr. Powell
said. “We will use our tools
and act as appropriate to sup-
port the economy.”

Economists and investors
now expect the Fed to cut
rates at its next scheduled
meeting, March 17-18, if not
before then. The Fed’s bench-
mark rate has been in a range
between 1.5% and 1.75% since
October.

Mr. Trump has made the
Fed a regular punching bag
when the stock market de-
clines or other potential por-
tents of a recession appear.

He called on the Fed to cut
rates or criticized its rate pol-
icy more than 80 times last
year.
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Consumer
Bureau
Case Goes
To High
Court

By BRENT KENDALL
AND YUKA HAYASHI

WASHINGTON—A decade-
long battle over the quasi-inde-
pendence of a U.S. consumer-fi-
nance regulator lands at the
Supreme Court this week, in a
case that could have broad con-
sequences for the structure of
the federal government.

The court will hear oral ar-
guments Tuesday on whether a
Democratic-led Congress ex-
ceeded constitutional boundar-
ies in 2010 when it created the
Consumer Financial Protection
Bureau. The CFPB, the brain-
child of Democratic presidential
candidate Elizabeth Warren,
was designed to protect con-
sumers from abusive financial-
industry practices on products
like mortgages, student loans
and credit cards.

Lawmakers established the
bureau as part of the Dodd-
Frank financial law enacted af-
ter the 2007-08 financial crisis
and said the bureau would be
led by a single director, serving
a five-year term, who could
only be removed by the presi-
dent for “inefficiency, neglect
of duty, or malfeasance in of-
fice.”

“Congress was dealing with
a substantial situation, a finan-
cial-market meltdown, a mort-
gage-market meltdown, and
they put in place a lot of
changes to try to prevent that
from happening again,” said
Richard Cordray, the CFPB’s
first director.

Liberal-leaning judges have
found that Congress acted com-
fortably within its powers in
giving the agency some level of
independence from political
pressures. Some conservative
judges have concluded the
agency’s structure unacceptably
weakens presidential authority
and lodges an alarming amount
of power in one unchecked in-
dividual. Those views could
serve as a preview for the Su-
preme Court’s approach, where
conservative justices hold a 5-
to-4 majority.

“I will be surprised if there
aren’t five votes to invalidate
the CFPB’s current struc-
ture,” said University of Illinois
law-school dean Vikram Amar.
The question, he said, may boil
down to how far conservatives
want to go in embracing the
theory that almost everyone
who exercises authority in the
executive branch is answerable
to the president.

Each of the court’s current
conservatives has voiced con-
cerns about giving too much
power to government agencies,
and the court’s newest member,
Justice Brett Kavanaugh, is on
record in saying the president
must be able to fire the CFPB’s
director at will.

The Trump administration,
which has sought to roll back

The U.S. regulator’s
quasi-independence
is being challenged
in the litigation.

Dodd-Frank, abandoned the le-
gal position of the Obama ad-
ministration and filed a brief
agreeing with CFPB challengers
that the current bureau struc-
ture isn’t legal. And because
the government is no longer
defending the bureau, the Su-
preme Court asked high-court
lawyer Paul Clement, a noted
conservative, to do so.

Mr. Clement called the chal-
lenge to the CFPB “remarkably
weak,” because the debt-relief
firm that brought it, Seila Law
LLC, is contesting a CFPB sub-
poena that the Trump-ap-
pointed head of the bureau,
Kathy Kraninger, is willing to
enforce, even as she opposes
the bureau’s structure.

Seila Law says it has a clear
right to bring the case and it
argued in court papers that the
CFPB concentrates “substantial
governmental power in a per-
son answerable to no one.”

The Justice Department will
argue alongside Seila. The
Democratic-controlled House of
Representatives will argue with
Mr. Clement in support of the
CFPB.

Detention Centers Face Resistance

Some local activists,
lawmakers fight ICE
efforts to put migrants
in privately run facilities

By ALEJANDRO LAZO

U.S. Immigration and Cus-
toms Enforcement is facing
fights in communities around
the country where activists
and lawmakers want to block
the federal agency from oper-
ating or expanding private de-
tention centers.

Legislators in Maryland and
Washington state are debating
measures that would restrict
private immigration detention.
In California, locals blocked ini-
tial plans for the creation of
two of three such detention
centers that ICE pushed de-
spite a new state law intended
to prevent them.

The battles underscore how
political leaders in left-leaning
communities are looking for
ways to resist Trump adminis-
tration policies with which
their constituents disagree.

ICE relied on private-prison
companies to house 81% of the
roughly 44,000 migrants it de-
tained in 218 facilities as of
January, according to a govern-
ment-data analysis by the
American  Civil Liberties
Union’s National Prison Project.

Lawmakers advocating for
the bills banning or limiting
these facilities argue they have
poor records.

“Right now people are suf-
fering and dying in ICE deten-
tion centers across the coun-
try,” said Maryland legislator
Vaughn M. Stewart III, a Demo-
crat who wrote that state’s bill.

ICE spokeswoman April
Grant said efforts such as the
ones in Maryland, Washington
and California complicate the
agency’s enforcement efforts.

“Policies and laws like this
only result in detainees being
housed at detention centers
located further away from
their families and communi-
ties,” Ms. Grant said. “ICE
seeks straightforward coopera-
tion with all local law enforce-

Detainees at the Adelanto ICE Processing Center in California. A plan to create more

ment and elected officials.”

The efforts to limit private
detention come as the Trump
administration has ratcheted
up pressure on cities that de-
clare themselves sanctuaries
for immigrants without legal
authorization. A federal ap-
peals court last week said Pres-
ident Trump had the authority
to withhold funds from states
that resist helping with immi-
gration enforcement.

On Feb. 10, Attorney General
William Barr said law-enforce-
ment officers are being “put in
harm’s way by these ideologi-
cally driven policies,” and an-
nounced a series of lawsuits
against local jurisdictions.

Sanctuary regulations tradi-
tionally limit cooperation be-
tween local law enforcement
and federal immigration
agents. The more recent move-
ment to abolish private deten-
tion centers strikes at the
other end of immigration en-
forcement—the ability to con-

fine immigrants after they are
captured and before they are
potentially deported.
California last year enacted
a law banning new contracts
for for-profit prison facilities,
including immigrant detention.
Just before the law went into
effect on Jan. 1, ICE awarded
multiyear contracts to private
companies running existing fa-
cilities in the state. Democratic
Gov. Gavin Newsom’s adminis-
tration said the move was an
attempt to circumvent the law.
In January, the Trump ad-
ministration sued California in
federal court, saying the state
overstepped its authority.
“California, of course, is free
to decide that it will no longer
use private detention facilities
for its own state prisoners and
detainees,” the Trump adminis-
tration wrote in a motion. “But
it cannot dictate that choice for
the Federal Government, espe-
cially in a manner that discrim-
inates against the Federal Gov-

ernment and those with whom
it contracts.”

Local activists last month
defeated a plan by private
prison operator GEO Group
Inc. to convert two former
state prisons into immigrant
detention centers in the rural
city of McFarland, Calif. The
company said it would appeal.

“We look forward to present-
ing to the City Council on the
important benefits of keeping”
the facilities open, a spokesman
for the company said.

A similar plan to expand bed
space for the existing Adelanto
ICE Processing Center by con-
verting a nearby state prison
into a detention center won ap-
proval from that city’s planning
commission after a hearing
where people held signs that
read “Stop Geo Group” on one
side and “Families Need Jobs”
and “Federal Law Trumps State
Law” on the other.

In Maryland, Mr. Stewart’s
bill would forbid local govern-

e, .
bed space nearby recently won local approval.

ments from creating and oper-
ating ICE detention centers in
partnership with the federal
government or private-prison
companies. Elected officials in
rural Worcester County have
opposed the measure. In a let-
ter to state legislators, county
commissioners  said the
county’s contract with ICE last
year provided $5.1 million of
their jail’s $9.2 million budget.

State legislator Wayne Hart-
man, a Republican who repre-
sents the county and opposes
the bill, said the bill could en-
danger the public when an im-
migrant has committed a
crime. “The best way to pro-
tect public safety is to transfer
the custody of that person in a
safe manner,” he said.

In Washington state, the
House passed a bill effectively
banning the expansion of ICE’s
Tacoma Northwest Detention
Center, which has been the
source of local controversy,
lawsuits and hunger strikes.

Rollback of Car
Emissions Rules

Hits Roadblock

By BEN FoLbpy

Two federal agencies are
struggling to finish new rules
to roll back auto-emissions reg-
ulations, according to auto in-
dustry lobbyists and govern-
ment officials with knowledge
of the process.

The Environmental Protec-
tion Agency and Transporta-
tion Department are clashing
over the underlying rationale
for the new regulations, which
are aimed at reducing require-
ments set under the Obama ad-
ministration, these people say.

The new rule will set re-
quirements for tailpipe emis-
sions and fuel economy for ve-
hicles built through mid-
decade. Administration officials
hope to complete the rule by
April 1 but are likely to miss
that target, the people say. The
delays could further prolong
uncertainty for the auto indus-
try, which is trying to lock in
plans now for new models due
out in the coming years.

The rule requires the agen-
cies to produce hundreds of
pages of technical analysis, ex-
plaining its predicted impact
on everything from the envi-
ronment to highway safety and
the U.S. labor market.

Some EPA staff have chal-
lenged the DOT’s analysis and
don’t feel the agency has had
adequate say in how the new
regulations are being crafted,
some of the people say.

The National Highway Traf-
fic Safety Administration, the
DOT’s primary agency on auto
regulations, has been charged
with taking the lead on the
rule, according to a senior
White House official. He de-
fended the agency’s analysis.

This tension has left critical
parts of the draft rule unfin-
ished as the deadline nears,
and a lack of input from the
EPA could make the rule vul-
nerable to legal challenges
down the line, Sen. Tom Carper
(D., Del.) warned in a letter to
the EPA’s inspector general.

Mr. Carper, a ranking Demo-
crat on the Senate’s environ-

mental policy committee and
an opponent of the rollback ef-
fort, called on the inspector
general to open an investiga-
tion into whether the rule-mak-
ing process is being conducted
properly and transparently, ac-
cording to the letter viewed by
The Wall Street Journal but not
yet made public.

NHTSA said in a statement
that it is working closely with
the EPA and expects the rule to
be published soon. The EPA, in
a statement, said it is focused
on working with NHTSA to en-
sure the rule is completed.

The White House deferred
comment to the EPA, NHTSA
and the Office of Management
and Budget, which is oversee-
ing the final review. A spokes-
man from the budget and man-
agement office declined to
comment, citing policy.

The interagency strife is the
latest obstacle in the now
yearslong push by the Trump
administration to weaken envi-
ronmental regulations for the
U.S. auto industry set under the
Obama administration and
agreed to by most auto makers
and California in 2012.

That effort began shortly af-
ter car companies asked Presi-
dent Trump to revisit the rules
agreed to under President
Obama, which called for a 5%
annual greenhouse-gas reduc-
tion.

Within days of his taking of-
fice, auto executives met with
Mr. Trump, arguing the current
requirements were out of sync
with what many customers
were buying, namely bigger,
less fuel-efficient trucks and
SUVs. But the effort has
stretched on for nearly three
years and divided the auto in-
dustry over how to respond
with some car companies advo-
cating for stricter mandates
than proposed by the adminis-
tration.

In August 2018, the Trump
administration proposed freez-
ing the current regulations al-
together at 2019 levels. His ad-
ministration has since settled
on a less-drastic cut, mandat-
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The Trump administration wants to weaken environme

ntal .fegulations for the U.S. auto industry

agreed to by most auto makers and California in 2012. Above, traffic in San Francisco last month.

Auto Makers Set
Contingency Plans

Car executives say uncer-
tainty about emissions rules
has left them in limbo, not
knowing if they should engineer
cars for the stricter Obama-era
rules, the easier standards fa-
vored by the Trump administra-
tion, or somewhere in between.

The auto makers fear the
prospect of having to develop
separate versions of the same
model for different parts of the
country. California has a waiver
under the Clean Air Act to set
its own auto-emissions require-
ments separate from the fed-
eral mandates, and those rules
are followed by 12 other states.

“You can’t do business that
way. It’s just ludicrous,” said

ing car companies reduce
greenhouse-gas emissions by
1.5% each year, people close to
the process have told the Jour-
nal.

Steve Center, head of U.S. sales
at Honda Motor Co.

Absent clarity, many auto
makers are trying to put in con-
tingency plans for different sce-
narios, said Brett Smith, direc-
tor of technology at the Center
for Automotive Research in
Ann Arbor, Mich. “If you aren’t
ready, you're going to be in a
lot of trouble,” he said.

Last summer, Ford Motor
Co., Honda, Volkswagen AG and
BMW AG agreed with Califor-
nia to meet 3.5% annual targets
in reducing emissions in hopes
of striking an industry-driven
compromise. The move angered
the White House. The Justice
Department opened an anti-
trust investigation into the four
auto makers, which has since
been dropped, and Trump ad-
ministration officials accelerated
efforts to revoke California’s

White House officials have
argued the rollback would
save lives by reducing prices
for new cars with more safety
features. But the auto industry

ability to set the standards.

In October, General Motors
Co., Toyota Motor Corp., Fiat
Chrysler Automobiles NV and
other auto makers sided with
the Trump administration in a
lawsuit over California’s man-
dates arguing the federal gov-
ernment alone should set emis-
sions regulations.

Those auto makers and oth-
ers that haven't sided with Cali-
fornia met with officials from
the Environmental Protection
Agency, National Highway Traf-
fic Safety Administration and
Office of Management and
Budget to discuss it last month.
Industry executives at the
meeting stressed their desire
for a robust rule that will pro-
vide certainty for their new-
model planning moving forward,
according to two people briefed
on the meeting.

worried it was too drastic and

would be struck down in
court.

—Mike Colias

contributed to this article.
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Biden Seeks to Build on

Former vice president
looks to become main
alternative to Sanders
before Super Tuesday

By KEN THOMAS
AND JoHN McCORMICK

NORFOLK, Va.—Joe Biden
pushed to leverage his massive
victory in this weekend’s South
Carolina primary ahead of a
wave of coast-to-coast prima-
ries, as one of his biggest com-
petitors for moderate Demo-
cratic voters exited from the
race.

The former vice president
sought to become the main al-
ternative to front-runner Ver-
mont Sen. Bernie Sanders as for-
mer South Bend, Ind., Mayor
Pete Buttigieg, a 38-year-old
gay military veteran, announced
he was dropping out of the cam-
paign after a poor showing in
South Carolina.

Mr. Biden’s landslide outcome
in South Carolina gave him a
much-needed boost and left sev-
eral candidates, including Mr.
Buttigieg and Minnesota Sen.
Amy Klobuchar, struggling to
find rationales to continue their
candidacies. Billionaire Tom
Steyer departed the race late
Saturda, after spending more
than $250 million of his fortune
on his bid.

The narrowing field also
presents Democrats with choices
between a nominee who would
move toward a more expansive
role for the federal government,
which has been pushed by Mr.
Sanders and Massachusetts Sen.
Elizabeth Warren, or a centrist
who would seek to build upon
the agenda of former President
Obama, which has been pro-
moted by Mr. Biden.

Mr. Biden won South Carolina
with a commanding support of
African-American voters. Cam-
paigning in Virginia on Sunday
night, Mr. Biden pointed to his
ability to attract an array of vot-
ers and told supporters that the
“moment to choose the path for-
ward for our party has arrived.”

“The decision Democrats are
going to make across America in
the next few days will determine
what our party stands for, what
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Former Vice President Joe Biden took a selfie with supporters at his election-night victory party at the University of South Carolina.

we believe in and what we can
get done,” Mr. Biden said.

Mr. Obama, who hasn’t yet is-
sued an endorsement in the
race, called Mr. Biden to con-
gratulate him after his victory in
South Carolina, according to
people familiar with the conver-
sation.

The shifting Democratic land-
scape came ahead of a pivotal
series of contests on Tuesday,
including primaries in California,
Texas and North Carolina, offer-
ing the winnowing field of can-
didates their largest batch of
delegates to date.

Recent polling has shown Mr.
Sanders with a comfortable lead
in California and his aides are
hoping a clear victory in the del-
egate-rich state will help cement
his status as front-runner and
push back the challenge pre-
sented by Mr. Biden and his
other opponents.

“The candidate who wins
here in California will likely be
the Democratic nominee,” Mr.
Sanders said during a rally in

San Jose, Calif., before being cut
off by chants of “Bernie.” “So to-
day I am here to ask respectfully
for your support on Tuesday.
And I'm here to ask you to help
us change the political culture in
America.”

While Mr. Sanders and Mr.
Biden took aim at one another,
others were fighting on, sus-
tained by online fundraising and
the possibility that no candidate
would win enough delegates.
That outcome could force the
Democratic Party to deal with
the rarity of a contested conven-
tion and the division it could
trigger.

Former New York Mayor Mi-
chael Bloomberg, meanwhile, is
seeking to slow both Mr. Sand-
ers and Mr. Biden in the Super
Tuesday states and beyond.

The Democratic field this
week will compete directly for
the first time with Mr
Bloomberg on a ballot. He
skipped the first four nominat-
ing contests and focused on his
advertising, travel and campaign

infrastructure in states hosting
March primaries.

He has spent more than half a
billion dollars on advertising
alone and is more organized in
the March states than his com-
petitors, with the possible ex-
ception of Mr. Sanders.

Some in the party worry that
Mr. Bloomberg’s presence in the
race will help Mr. Sanders, who
has benefited from a field
crowded with more-moderate
candidates who have divvied up
the support of voters seeking a
more centrist alternative.

Earlier Sunday, Mr. Biden, Mr.
Bloomberg and several other
candidates were in Selma, Ala.,
for events marking the 55th an-
niversary of “Bloody Sunday,” a
defining moment in the civil-
rights struggle. Toward the end
of Mr. Bloomberg’s speech at a
church, fewer than a dozen peo-
ple stood up and turned their
backs toward him in a sign of
protest.

The administration of Mr.
Bloomberg, a billionaire who

served three terms as New York
City’s mayor, greatly expanded a
policing program known as stop-
and-frisk that disproportionately
affected African-American and
Hispanic residents and was ulti-
mately ruled unconstitutional.
Mr. Bloomberg, who continued
with his speech and didn’t ad-
dress the protesters, has apolo-
gized repeatedly for the pro-
gram.

Mr. Biden, who wasn’t inside
during Mr. Bloomberg’s speech,
received a warmer reception. He
later sat near Stacey Abrams,
the 2018 Georgia gubernatorial
nominee who has been floated
as a potential vice-presidential
candidate.

The Rev. Al Sharpton, who
was speaking at the time, ac-
knowledged, “our vice president.
I'm talking about Stacey, not
you, Joe.” The line brought a
smile to Mr. Biden’s face as the
audience applauded.

—Eliza Collins
and Joshua Jamerson
contributed to this article.

Bloomberg Offers
Contrasting Style

By TARINI PARTI

BENTONVILLE, Ark.—Kick-
ing off a get-out-the-vote rally
in the hometown of the coun-
try’s largest retailer, Michael
Bloomberg had praise for “one
of the most remarkable busi-
nesses in America.”

He wasn’t talking about Wal-
mart, but the local Three Dog
Bakery, known for its canine
cakes and gourmet dog pas-
tries.

“You know, I’'ve been to a lot
of places, but I think this is the
first time I've been around the
corner from a bakery for dogs,”
he said. “We have two Labra-
dors at home—one is a Labra-
dor, and one is a questionable
Labrador,” he added, drawing
polite laughter from attendees.

The billionaire Americans
have seen in television ads is
traveling around the country in
the final sprint before Super
Tuesday, but he is showing no
interest in the glad-handing,
baby-kissing charm of a retail
politician. Mr. Bloomberg’s hu-

TERAT The former
mayor is

, showing no
interest in the
glad-handing
charm of a
retail politician.

mor is corny, often about a lo-
cal business, sports team or
highway in need of repair. If he
uses a joke that he repeats in
speeches, he tells the crowd so.

Mr. Bloomberg portrays
himself as a much-needed crisis
manager—a mostly all-business
style in speeches he reads off a
teleprompter. He takes no ques-
tions from voters.

He has campaigned in 68 cit-
ies, but he often looks uncom-
fortable on stage. After his
events, Mr. Bloomberg typically
spends about 10 minutes shak-
ing hands and taking selfies
that show him flashing only the
faintest hint of a smile.

The former New York City
mayor is aware he isn’t known
for inspiring speeches or cha-

risma, and he is fine with that.

“Im not a blowhard,” he
said in an interview, interrupt-
ing a question to point out that
his lack of charm and oratory
skills isn’t new. “People in New
York would tell you that, but
they sure would tell you they
were glad I was there, I think
that’s fair.”

His style is a contrast to for-
mer Vice President Joe Biden,
who is hoping his big win in
South Carolina will help him
keep Mr. Bloomberg from win-
ning over moderate and black
voters. Mr. Biden spends a lot
of time connecting with voters
at his events. Mr. Bloomberg is
betting that voters don’t want a
charming candidate so much as
“a competent leader at the
front,” especially as the corona-
virus reaches the U.S.

His campaign spent $1.5 mil-
lion for three minutes of air-
time on two networks Sunday
to address the virus.

After a disastrous first de-
bate performance and a medio-
cre second one, Mr. Bloomberg
is also stressing that he isn’t a
“typical politician.”

“I don’t make pie in the sky
promises. We don’t talk until
the cows come home,” he has
said in recent speeches, adding
the nation is electing a com-
mander-in-chief, not “college
debater-in-chief.”

Many supporters said in in-
terviews they know they aren’t
going to get rousing speeches
or a personal connection.

“When I see him, I see busi-
ness. I see, boom, here’s the
problem, here’s the solution,”
said Kristopher Green, 41, who
attended a Bloomberg event in
Houston. “Here it is, and let’s
get it done.”

Others said it could be hard
for him to reach voters who
want more than a manager.

Patrice Chandler, 65, a re-
tiree from Memphis who at-
tended one of his events and
voted early for Mr. Bloomberg,
said she believed the billionaire
could make small changes to
expand his support. “He needs
to add a bit of a personal
touch—maybe a little smile,”
she said.

Pete Buttigieg appeared before supporters in lowa on Feb. 2, a day before the state’s caucuses.
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Buttigieg Quits Race After
Weak South Carolina Showing

By JoHN McCORMICK

Pete Buttigieg announced
his exit from the Democratic
presidential race, ending an
improbable and historic rise
from youthful gay mayor of an
Indiana city of about 100,000
people to serious nomination
contender.

Speaking in his hometown
and the city he governed, Mr.
Buttigieg told campaign work-
ers and supporters in South
Bend on Sunday evening that
he would step aside to “help
bring our party and our coun-
try together.”

He didn’t endorse another
candidate, though he will al-
most certainly face pressure to
do so ahead of a coast-to-coast
wave of primaries in 14 states
on Tuesday that could be deci-
sive in the nomination race.

“Today is a moment of
truth,” Mr. Buttigieg said. “Af-
ter a year of going everywhere,
meeting everyone, defying ev-
ery expectation, seeking every
vote, the truth is that path has
narrowed to a close for our
candidacy, if not for our cause.”

Mr. Buttigieg said he viewed
it as his responsibility to con-
sider the effect of remaining in
the race any longer. He didn’t
elaborate, but he was one of a

group of candidates splitting
the support of moderate Demo-
cratic voters, which some in
the party feel is benefitting
more liberal Sen. Bernie Sand-
ers.

“I will no longer seek to be
the 2020 Democratic nominee
for president, but I will do ev-
erything in my power to ensure
that we have a new Democratic
president come January,” he
said. He was at times inter-
rupted by chants of “2024,” a
nod from his supporters to his

The ex-mayor, 38,
struggled to get the
backing of African-
American voters.

potential future in national poli-
tics.

Mr. Buttigieg, 38 years old,
proved to be a prodigious fund-
raiser and rose to be a serious
contender for the Democratic
nomination.

But he struggled to assem-
ble a diverse coalition of voters
beyond the white, well-edu-
cated ones who were most
strongly drawn to him. His exit

comes after a poor showing in
South Carolina’s primary over
the weekend.

The former mayor, who re-
ceived support from just 3% of
South Carolina’s black voters
and finished fourth overall
there, appeared Sunday morn-
ing with Jimmy Carter in Geor-
gia. The former president ex-
pressed a fondness for his
visitor, as well as some uncer-
tainty about Mr. Buttigieg’s
status in the race.

The news of his exit comes
after he walked across the his-
toric Edmund Pettus Bridge on
Sunday in Selma, Ala., with
other presidential candidates.
His husband, Chasten, was also
there for the march.

Mr. Buttigieg, the first
openly gay person to win dele-
gates in a presidential contest,
built his campaign around a
call for generational change
and a stated willingness to
work across the political aisle.
His candidacy was also a bet
that Democratic voters would
reject the much-expanded gov-
ernment role in health care and
other sectors proposed by ri-
vals such as Sens. Elizabeth
Warren and Mr. Sanders.

—Tarini Parti
and Ken Thomas
contributed to this article.

Themes of

Election
On Display
At Event

By ALEX LEARY

OXON HILL, Md.—The im-
peachment of President Trump
motivated her to fly up from
Texas, but after a half day at
the Conservative Political Ac-
tion Conference, Cathie Broten
was convinced a more sinister
force is in play.

“It’s like Custer’s Last Stand:
the Republicans vs. the social-
ists,” said Ms. Broten, 70 years
old, wearing a pin reading,
“Kiss me, I'm a capitalist.”

Mr. Trump, greeted by wild
applause as he took the CPAC
stage on Saturday afternoon,
sought to portray Democrats as
seeking policies that would
turn the U.S. into a “large-scale
Venezuela.”

“But we will never let them
do that,” he said. Mr. Trump
trash-talked the Democratic
presidential candidates, at one
point ducking down to mock
Michael Bloomberg’s height.

He acknowledged the rise of
Sen. Bernie Sanders, the self-
described democratic socialist,
in the fight for the party’s nom-
ination. He asked the crowd to
cheer to indicate which candi-
date he should face in Novem-
ber, Mr. Sanders or former Vice
President Joe Biden.

By the cheers, the crowd

The CPAC crowd
seemed itching for a
showdown: America
vs. Socialism.

seemed itching for the ideologi-
cal showdown that was the
theme of CPAC: America vs. So-
cialism. “We’ll probably end up
with Crazy Bernie,” Mr. Trump
said.

The event’s theme shows
how Republicans plan to frame
the November election, with or
without Mr. Sanders as the
nominee. Repeatedly, speakers
portrayed the Democrats’
agenda on health care, the envi-
ronment, college tuition and
other issues as an attempt to
radically transform America.

“Donald Trump and his al-
lies are getting a little bit ner-
vous about facing Sen. Sanders
in a general election, and
they’re all quickly realizing that
the only way to attack someone
who spent his entire life stand-
ing with the working class is to
lie,” said Sanders campaign
spokesman Mike Casca.

Amid the “crazy Bernie” and
communist Cuba references at
CPAC were warnings about be-
ing overconfident.

“Get your laughs out of the
way and get the mockery out of
the way and then get deathly
serious,” said the young con-
servative activist Charlie Kirk.
“Because we should not do
what the left did in 2016 and
dismiss an outsider populist
candidate from thinking that
person can’t win the White
House.”

When Mr. Trump spoke at
CPAC in 2011, saying he might
run for president the following
year, many in the Republican
establishment laughed it off. He
skipped it in 2016.

This year showed how Mr.
Trump commands the GOP, in-
jecting his own sense of griev-
ance and fight. The mere men-
tion of Mitt Romney, the
party’s 2012 nominee who
voted this month in the Senate
to convict Mr. Trump on one
article of impeachment,
brought boos.

Before noon on Thursday, at-
tendees had sat through four
panels focused on “the coup,”
with speakers dismissing the
impeachment and other investi-
gations into Mr. Trump as the
work of Democrats and a bu-
reaucratic deep state.

“They’re never going to
stop,” said Rep. Jim Jordan of
Ohio. “They tried to overturn
the will of 63 million Ameri-
cans—all of us who voted for
President Trump.”

Democrats hit back at claims
like Mr. Jordan’s, calling it “the
oldest trick in the GOP play-
book.”

“Republicans are trying to
distract because they know
they can’t win on the issues. In
2017, 2018 and 2019 Democrats
won on a message of expanding
access to health care,” said
Daniel Wessel, a Democratic
National Committee spokes-
man.
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Result Shows Black Voters Still Elusive for Sanders

By JOSHUA JAMERSON
AND ELIZA COLLINS

NORTH CHARLESTON, S.C.—
Terry Alexander says that four
years ago, many black Demo-
crats here had never heard of
Bernie Sanders.

Mr. Alexander, a state law-
maker, said the Vermont sena-
tor told him at the time that he
faced an uphill battle against
Hillary Clinton in South Caro-
lina’s primary, the first in the
Democratic nominating calen-
dar where the electorate is ma-
jority black. “It was very obvi-
ous,” Mr. Alexander recalled in
a recent interview. “And no one
knew him down here.”

In the days leading up to
South Carolina’s 2020 primary
Saturday, Mr. Sanders and his
team were confident this time
would be different. His name
recognition was higher, he had

more staff on the ground, and
the race lacked a stable front-
runner, with former Vice Presi-
dent Joe Biden struggling in
the first two contests.

But Mr. Sanders lost again
here—badly—serving a blow to
a candidate who was on the
rise and rekindling notions that
he will again be unable to pull a
large chunk of black voters, a
core Democratic constituency,
into what he calls his political
revolution.

Mr. Sanders’s nearly 30-
point differential with Mr. Bi-
den was closer than in 2016,
when Mr. Sanders lost by 48
points to Mrs. Clinton. He lost
black voters by 45 points, ac-
cording to exit polls.

This cycle, the Sanders cam-
paign believed he would nar-
row the margin in South Caro-
lina. But after Mr. Sanders’s
strong performances in Iowa

and New Hampshire, the cam-
paign saw a path to victory in
the state.

Mr. Sanders told reporters in
mid-February that he had a
shot at winning here. That day,
a Wall Street Journal/NBC News
poll found Mr. Biden—who had
long led the field among black
Democrats—had lost a substan-
tial chunk of that support and
was running about even with
Mr. Sanders nationally. En-
trance polls in the Nevada cau-
cuses showed Mr. Sanders only
about 10 points behind Mr. Bi-
den with black voters there.

Interviews with Sanders sur-
rogates, aides and advisers, and
black Democrats in South Caro-
lina suggest the senator made
more of an effort to win the
state in 2020 than in 2016. For-
mer Ohio state Sen. Nina
Turner, co-chair of Mr. Sand-
ers’s campaign, said the sena-

tor started visiting even before
he announced he was running
for president.

Mr. Sanders employed
roughly 70 staffers throughout
the state for the 2020 cycle—
double his on-the-ground pres-
ence in 2016. State director Mi-
chael Wukela described this
year’s staff as “significantly
more diverse, significantly
more from South Carolina”
than the staff Mr. Sanders put
here in 2016.

At one field office Wednes-
day in North Charleston, Victo-
ria Felder, a regional field di-
rector, said she saw a sharp
increase in volunteers after his
showings in Iowa, New Hamp-
shire and Nevada. “It’s crazy,”
she said. “This wasn’t what was
going on just two months ago.”

Sharnice Williams, a 25-
year-old nurse from North
Charleston, was raking leaves

in her yard a few days before
the Saturday primary when a
Sanders volunteer approached
her and went through the bul-
let points on Mr. Sanders’s plan
to cancel all student-loan debt.

“I am going to go out there
and support Mr. Sanders,” Ms.
Williams said emphatically.

Still, some black voters said
they didn’t back Mr. Sanders
because they were looking for a
candidate who would provide
stability, rather than a revolu-
tion. Others worried he was too
liberal to win a general election
against President Trump. Mr.
Biden also has gotten support
because of his service alongside
President Obama.

When he held campaign
events throughout the state the
week before the primary, Mr.
Sanders drew mostly white
crowds. Interviews with black
voters at Sanders events in the

two days leading up to the pri-
mary found that some were
considering backing him but
were looking at other candi-
dates, particularly Mr. Biden.

Most of Mr. Sanders’s black
supporters interviewed by the
Journal hadn’t heard from the
Sanders campaign other than
receiving emails they had sub-
scribed to. They showed up at
his events because they heard
about them on the news or
through work.

Fred Brisbane, who is from
North Charleston and works in
mortuary transportation, said
he would vote for Mr. Biden.

“I like the organization,” Mr.
Brisbane, 69, said as he walked
into his polling place. He said
he respected Ms. Turner and
liked that Mr. Sanders had
earned her support. “But I
think he’s a little too, I guess
you could say, liberal for me.”

Business
FIrets Over
Sanders

Continued from Page One

be a close to apoplectic reac-
tion” in the health-care sector,
said Chet Burrell, former chief
executive of CareFirst BlueCross
BlueShield, which offers cover-
age in Maryland and the Wash-
ington, D.C., area. “There would
be an intense effort to inter-
cede...and shape what would
happen.”

In energy, Mr. Sanders seeks
to shut down the extraction of
oil and gas, in particular by ban-
ning hydraulic fracturing, or
“fracking,” of shale deposits, to
deal with climate change.

“The shale revolution has
created many, many jobs in the
last decade,” said J. Nelson
Wood, chief executive of Wood
Energy Inc., a small oil and gas
producer in Illinois, that em-
ploys 25 people and operates
200 wells. “That effectively ends
if his policies are implemented.”

Mr. Sanders and his support-
ers argue policies under past
presidents of both parties have
disproportionately benefited the
wealthy and corporations while
ordinary workers’ wages stag-
nated. They say his policies
would address essential needs
such as health insurance and cli-
mate change. They say jobs lost
would be more than offset by
jobs gained elsewhere.

They also play down the so-
cialist label. Mr. Sanders has
said he doesn’t want the gov-
ernment to take over the means
of production, the textbook defi-
nition of socialism. “What dem-
ocratic socialism is about is say-
ing, ‘Let’s use the federal
government to protect the inter-
ests of working families,” ” he
said on “60 Minutes.”

“If you’re a modern day rob-
ber baron, then the policies of a
Bernie Sanders administration
will not be to your liking,” said
Josh Orton, Mr. Sanders’s policy
director, in an interview. “If you
are a small or medium-size
business that desperately needs
infrastructure, [such as] high-
speed internet access to prosper
in rural areas, or a manufactur-
ing company or worker sick of
free-trade agreements that have
offshored production, then you
will like the agenda of a Bernie
Sanders administration.”

Mr. Sanders places himself in
the tradition of previous Demo-
cratic presidents like Franklin
Delano Roosevelt—whose poli-
cies, Mr. Sanders has noted,
were often labeled socialism.
Mr. Roosevelt eschewed the so-
cialist label even as he created a
social safety net and enacted
sweeping curbs on busi-
ness. While running for re-elec-
tion in 1936, he claimed, “The
old enemies of peace: business
and financial monopoly, specu-
lation, reckless banking, class
antagonism, sectionalism, war
profiteering...are unanimous in
their hate for me—and I wel-
come their hatred.”

Today, critics on the right
predict Mr. Sanders’s policies
would be catastrophic for the
economy. Casey Mulligan, an
economist at the University of
Chicago who served in Mr.
Trump’s White House, predicted
Mr. Sanders’s policies would sig-
nificantly shrink gross domestic
product by discouraging work
and investment with higher
taxes and by replacing private
ownership in some industries
with less efficient public owner-
ship.

Left-of-center ~ economists
dismiss those estimates as un-
founded. Gabriel Zucman, an
economist at the University of

California at Berkeley who has
advised Mr. Sanders and Sen.
Elizabeth Warren, another pres-
idential candidate, on tax policy,
noted in Scandinavia, which has
an economic system closest to
what Mr. Sanders seeks, average
income per adult and average
wealth per adult are about the
same as in the U.S. He said
broadening access to education
and health care historically has
helped growth, and he said
Medicare for All would signifi-
cantly boost household purchas-
ing power by eliminating insur-
ance premiums.

Only once has Mr. Sanders
ever actually held the reins of
government, as mayor of Burl-
ington, Vt., from 1981 to 1989.
“Bernie understood that you
need business making a profit in
order to do the social, environ-
mental and cultural good that
he espouses,” said Tom Torti,
current president of the Lake
Champlain Regional Chamber of
Commerce, who has known Mr.
Sanders since then and is neu-
tral in the current race.

At the time, a private busi-
nessman wanted to redevelop
the waterfront. Mr. Sanders in-
tervened to favor a different
plan that resulted in below-mar-
ket rate boat slips for local resi-
dents, public access and a com-
munity sailing center, Mr. Torti
said. It is now “a profitable de-
velopment,” he said. “People
make money. It’s capitalism
working with a social con-
science.”

Nowadays, Mr. Sanders sel-
dom utters the word capitalism
without modifiers like “unfet-
tered,” “out of control” and “ca-
sino.” By contrast, Ms. Warren,
who advocates many of the
same policies, such as Medicare
for All, calls herself a “capitalist
to my bones.”

Yet business and investors
have been less exercised about
Mr. Sanders’s rise to front-run-
ner than when Ms. Warren
briefly reached the same posi-
tion last fall.

Sarah Bianchi, a policy ana-
lyst at broker Evercore ISI, said
one reason is that they thought
Ms. Warren could beat Mr.
Trump, but that Mr. Sanders
couldn’t. Prediction markets
show that as the probability of
Mr. Sanders winning the nomi-
nation rose clearly above 50%
this year, so did the probability
of Mr. Trump being re-elected.

Another reason, Ms. Bianchi
said, is that Ms. Warren’s affin-
ity for the minutiae of policy
suggests she would be more de-

Sen. Bernie Sanders introduced the Medicare for All Act

-~

Weighing the Candidates

As the probability that Bernie Sanders will secure the
Democratic nomination has risen, so has the probability
Donald Trump will win re-election, according to

Predictit’s betting market.
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termined and effective at imple-
menting her ideas.

By contrast, Mr. Sanders has
been criticized for his lack of
detail, in particular how he will
pay for his programs. Corner-
stone Macro, an investment re-
search firm, estimates Mr. Sand-
ers’s promises would cost $67
trillion over the coming decade,
but his tax increases would raise
less than half that.

Mr. Sanders told “60 Min-
utes” he didn’t have a price tag
for all of his proposals but said
“we have options out there” to
finance Medicare for All. These
include income-based premiums
on individuals and employers
that, his campaign said, would
be lower than what most now
pay in premiums.

Mr. Sanders has proposed
sharply cutting drug costs,
which he says are inflated by
pharmaceutical companies, to
what other wealthy countries
pay. He would allow Medicare to
negotiate drug prices and allow
importation of drugs from other
countries, and set prices accord-
ing to an index based on inter-
national rates.

Ian Spatz, a health-care con-
sultant, said the moves would
hurt the development of new
medicines. “When push comes
to shove, do members of Con-
gress want to kill the goose that
lays the golden pharmaceutical
eggs,” he said.

Even without passing Medi-
care for All, Mr. Sanders could
crimp health insurers’ growth
or margins through regulatory
actions—for instance, tweaking
the rules on how they manage

..the general election

Republican
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40
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the private version of Medicare
plans, a key business for the in-
dustry.

In energy, Mr. Sanders would
withhold federal permits for any
fossil-fuel infrastructure such as
pipelines. He would also require
electricity and transportation to
be entirely based on renewable
energy by 2030. Yet the neces-
sary technology, such as for
electric cars that are affordable
for most consumers and profit-
able for manufacturers, doesn’t
yet exist.

“Nothing he does and says
will make cars and trucks move
without gasoline,” said Chris

For most businesses,
contingency planning
boils down to one
word: Congress.

Wright, chief executive of Lib-
erty Oilfield Services, which op-
erates fracking equipment. “All
he can do is harm domestic pro-
duction, drive up prices, and
turn us from an exporter to im-
porter.”

Mr. Sanders’s campaign pro-
poses “massive investments in
research and development” to
“drastically reduce” the cost of
energy storage and electric ve-
hicles.

Kevin Book, research director
at ClearView Energy Partners,
an energy research firm, said a
ban on private fracking wouldn’t
pass Congress so long as the

in April. Some business leaders say that if he were elected, he could not or would

Senate requires 60 votes for
major legislation, and Trump-
appointed judges would likely
curb overly expansive regula-
tory action.

Mr. Book said that, much as
Mr. Trump declared a national
emergency on the southern bor-
der to justify redirecting federal
funds to build a wall, Mr. Sand-
ers could use his proposed des-
ignation of climate change as a
national emergency to ban fossil
fuel exports and shut down off-
shore drilling.

Mr. Orton of the Sanders
campaign said that because sci-
entists say the world has a tight
window to take action before
climate change does irreparable
damage, “We are not going to
let the fossil-fuel industry com-
plain that we’re not going to
compromise. They were uncom-
promising in their greed for the
40 years that they spent causing
this crisis.”

Some of the fiercest opposi-
tion to Mr. Sanders comes from
Wall Street. In an op-ed in Time
Magazine, JPMorgan Chase &
Co. Chief Executive James Di-
mon said socialism would be “a
disaster for our country.” For-
mer Goldman Sachs Group Inc.
chief executive Lloyd Blankfein,
a lifelong Democrat, told the Fi-
nancial Times “I might find it
harder to vote for Bernie than
for Trump.”

Mr. Sanders, who advocates
the Depression-era separation of
banks and securities dealers and
a tax on financial transactions,
has reveled in their criticism. He
has shot back at Mr. Blankfein
on Twitter with barbs about his
pay. One of his ads called Mr.
Dimon “the biggest corporate
socialist” in the country, citing
the financial-crisis era bank
bailouts and fines. JPMorgan
has said it didn’t need a bailout
in 2008 and accepted one only
at the urging of the Treasury,
and quickly repaid it.

Yet some on Wall Street
don’t consider Mr. Sanders
much more risky than other
Democratic candidates, all of
whom, including Mr. Bloomberg,
have promised to tax or regulate
finance more. “No one is freak-
ing out,” said one banker. “It
will be tougher under a Demo-
cratic president, but it can be
tougher in a 100 different
ways.” Most presidents, he said,
have only enough political capi-
tal to accomplish one or two big
things in their first term, and
Mr. Sanders is likely to spend
his on health care rather than
banking, which has attracted lit-

not implement his boldest ideas.

tle attention in the campaign.

Compared to energy and
health care, Mr. Sanders’s ideas
for remaking corporate gover-
nance have drawn less attention
but are potentially more sweep-
ing. He proposes that employees
own at least 20% of large or
public companies’ shares and
elect 45% of their directors.
Companies that lay off employ-
ees because of foreign outsourc-
ing or automation would have
to issue them shares as compen-
sation. Companies with larger
gaps between executive and
worker pay would pay higher
tax rates. A new federal charter,
mandatory for large and public
companies, would require
boards to consider the interests
not just of shareholders, but of
workers, customers and com-
munities. Companies could be
required to include women and
minorities on boards.

Steven Fazzari, an economist
at Washington University in St.
Louis, said increased stock own-
ership by middle- and lower-in-
come Americans could help off-
set rising income and wealth
inequality, while rules “that
would push big business to im-
prove diversity could be helpful
in addressing multiple dimen-
sions of inequality over time.”

Corporate governance ex-
perts said the plans would cre-
ate internal governance prob-
lems. Employees wouldn’t be
independent directors, so con-
flict-of-interest rules would pre-
vent them from serving on com-
mittees overseeing audits, board
nominations and executive com-
pensation, “which is where the
critical work of the company
gets done,” said Amy Borrus,
deputy director of the Council of
Institutional Investors.

Issuing 20% of shares to em-
ployees would, by diluting exist-
ing shareholders’ returns, make
a company’s stock less attrac-
tive, encouraging it to issue
more debt, said Nicholas Bloom,
an economist at Stanford Uni-
versity. That would make it
more leveraged and vulnerable
to bankruptcy, he said.

And shareholders would
likely sue to contest the expro-
priation of ownership and con-
trol from existing shareholders
to employees, said B. Espen
Eckbo, a finance professor who
founded Dartmouth College’s
corporate-governance research
center.

—David Benoit, Christopher M.
Matthews, Anna Wilde
Mathews and Theo Francis
contributed to this article.
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Maine Voters

Weigh Override

Of Vaccine Law

By Jon Kamp

Maine residents heading to
the polls on Super Tuesday will
decide whether to override a
new law that eliminates non-
medical vaccine exemptions for
school children.

Supporters of the law say
limiting the ways in which peo-
ple can opt out of vaccines will
help keep preventable diseases
like measles at bay by curbing
a growing rate of unvaccinated
children.

Democratic Gov. Janet Mills
is urging voters to keep the
new law, citing outbreaks of
whooping cough in some
schools. It would go into effect
in 2021 and also limit vaccine
exemptions for health-care
workers, nursery-school teach-
ers and college students.

Opponents say the vaccine
rules infringe on parents’ rights
and wouldn’t improve public
health, while framing the de-
bate as a rejection of big drug
companies. They raised enough
signatures last year to put a
referendum on the ballot.
Maine is also hosting a presi-
dential primary vote Tuesday.

“If the goal is truly public
health, that’s best maintained
through voluntary participation
and education,” said Cara
Sacks, campaign manager for
the effort to overturn the state
vaccine law.

Vaccination is the most ef-
fective and easiest way to pre-
vent infectious-disease out-
breaks, say physicians and
public-health officials. Roughly
95% of a population needs to be
vaccinated against a disease to
prevent it from spreading, ac-
cording to the World Health Or-
ganization.

The most recent state data
shows the vaccination-exemp-
tion rate among Maine kinder-
gartners reached 6.2% for the
2018-19 school year, the highest
level in 10 years of tracking

data. The majority of exemp-
tions were for religious and
philosophical reasons, not med-
ical reasons.

Should the law go into effect
next year, Maine would join a
handful of states that have re-
cently limited immunization ex-
emptions. New York eliminated
religious exemptions from
school-vaccination rules last
year. Lawmakers in at least 10
other states have active legisla-
tion that aims to tighten or
eliminate nonmedical vaccine
exemptions, according to the
American Academy of Pediat-
rics, which supports such mea-
sures.

These efforts can be conten-
tious. In Connecticut, oppo-
nents of strict vaccine require-
ments packed the capitol in
Hartford to testify during a re-
cent 21-hour hearing.

In Maine, opponents of ex-
emption limits include parents
who say their children were in-
jured by vaccines. In testimony
to lawmakers, a mother said
two of her children had suf-
fered long-lasting vaccine inju-
ries and that the law would un-
fairly deny them an education.

“There was absolutely no
flexibility and no posture of
compromise” in the law, said
Carroll Conley, executive direc-
tor at the Christian Civic
League of Maine, which op-
poses the exemption limits.

For South Portland teacher
Sarah Gay, her son’s suppressed
immune system crystallized her
support for robust immuniza-
tion requirements. The 8-year-
old had a heart transplant
when he was an infant.

“Having a well-vaccinated
and reliable pool of healthy
people in our community
means we can trust him to be
safe at a playdate, we can trust
him to go to school,” Ms. Gay
said.

—Joseph De Avila
contributed to this article.

HISTORY REMEMBERED: Rep. John Lewis joined others Sunday to cross the Edmund Pettus Bridge in Selma, Ala. Almost 55 years ago,
on March 7, 1965, Mr. Lewis and other marchers on the bridge were tear-gassed and beaten by police, an event known as Bloody Sunday.

WASHINGTON

Court Voids Change
In Asylum Policy

A federal court ruled that se-
nior Homeland Security official
Ken Cuccinelli served illegally last
year in a position overseeing im-
migration and invalidated a
change to asylum policy put in
place during that time.

The decision, issued Sunday
by the federal court in Washing-
ton, D.C, voided a policy that
gave asylum seekers less time to
prepare for screening interviews
in the US. and that was enacted
when Mr. Cuccinelli, currently the
acting deputy secretary of Home-
land Security, served as acting di-
rector of U.S. Citizenship and Im-
migration Services, or USCIS.

Potentially, legal experts said,
the ruling opens the way for op-
ponents to challenge any policy
made by the agency when Mr.
Cuccinelli, a Trump appointee,
served as USCIS's principal dep-
uty director from June through
November of last year.

The Department of Homeland
Security said the agency dis-
agrees with the decision and will
closely look at it.

The month before the policy
change, then-acting Secretary of
Homeland Security Kevin McA-
leenan reshuffled the order of
succession at USCIS. Mr. McA-
leenan placed Mr. Cuccinelli in a
newly created post of principal
deputy director, outranking the
deputy director and effectively
putting him in charge, since the
director’s job was vacant. U.S.
District Judge Randolph D. Moss
ruled that the succession change
was unlawful under a federal law
governing federal vacancies.

—Michelle Hackman

DETROIT

Church Designated
A Basilica by Pope

A Detroit church has been de-
clared a basilica by Pope Francis,
officials said Sunday, a rare
honor for a Roman Catholic par-
ish in the US.

Ste. Anne Church is one of
only 86 churches in the US, in-
cluding three in Michigan, to
carry the title of Minor Basilica,
the Archdiocese of Detroit said.

Ste. Anne parish, near the De-
troit River, began in 1701 and is
the second-oldest continuously

operating Catholic parish in the

U.S,, with 575 families, the arch-
diocese said. The current church
was built in 1886.

“To demonstrate it met crite-
ria for becoming a Minor Basilica,
Ste. Anne extensively docu-
mented its heightened liturgical
activity and its architectural stat-
ure,” the archdiocese said.

—Associated Press

KANSAS

Five Dead, One Hurt
In Interstate 70 Crash

The Kansas Highway Patrol
says five people died and one
person was injured when two
vehicles collided on Interstate 70
west of Topeka.

Police said the crash occurred
around 6:30 a.m. Sunday when a
Ford F-150 pickup drove east in
the westbound lanes and col-
lided with a van near Maple Hill,
Kan. The crash happened about
25 miles west of Topeka.

The driver of the truck and
four people in the van died at
the scene. One other person in
the van was taken to a hospital
in critical condition.

—Associated Press

CALIFORNIA

Rain Returns After
Record Dry February

Snow and rain reappeared in
California on Sunday, the first
day of March, after the driest
February on record for much of
the state.

Downtown Sacramento and
downtown San Francisco each
recorded not a drop of rain for
the month, according to the
National Weather Service.

“Pretty remarkable. We've
never had a dry February on re-
cord,” weather-service meteo-
rologist Cory Mueller said about
the state capital. Records go
back to 1878, he said.

It was the first rain-free
February in San Francisco since
1864, the weather service in
the Bay Area said in a tweet
Sunday morning.

The dry beginning of the
year has officials bracing for
the possibility of an early and
more intense wildfire season.
About 75% of California’s an-
nual precipitation typically oc-
curs from December through
February.

—Associated Press
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Number of cases falls
amid improvements in
hygiene, as country
fights virus outbreak

By Mino INADA
AND PETER LANDERS

TOKYO—If there is a posi-
tive impact of the coronavirus
epidemic, look for it in Japan,
where people are observing
better hygiene, and the num-
ber of influenza cases is far
below a typical year.

The trend hasn’t been
clearly seen in Europe or the
U.S., where the threat of the
epidemic has begun to hit home
only in recent weeks, but if
people elsewhere begin to take
flu-prevention measures, thou-
sands of lives could be saved.

Minako Ohashi, a family
doctor for more than two de-

cades, said the shift at her To-
kyo clinic was unmistakable.

“It was business as usual
toward the end of the year,”
she said. Then, as publicity
spread in mid-January about
the viral outbreak in the Chi-
nese city of Wuhan and cases
started emerging in Japan, the
number of flu patients sud-
denly declined.

“I believe the coronavirus
affected it in a good way, be-
cause people have become
more careful about washing
hands and wearing masks,” Dr.
Ohashi said.

The typical clinic among
5,000 surveyed by the Japa-
nese government saw only six
flu cases in the fourth week of
February, compared with nine
in the year-earlier week and
nearly 23 in that week of 2018.
Through early January, cases
had been running ahead of
earlier years.

The numbers each week re-

Wary Tokyo Holds

Trimmed Marathon

By ALASTAIR GALE

TOKYO—TIt was meant to be
part of a big buildup to the
Olympics. Instead, a stripped-
down Tokyo marathon showed
the challenge facing Japan to
save the 2020 summer Games
from the threat of the corona-
virus epidemic.

Sunday’s race was cut back
to about 200 elite runners two
weeks ago, eliminating more
than 30,000 general partici-
pants, to reduce the risk of the
spread of the virus. Spectators
were also asked to stay home,
and for large stretches through
central Tokyo, the athletes ran
along empty streets.

Japan has been one of the
worst-affected countries from
the new coronavirus, with
more than 900 cases, mostly
among passengers and crew
on a cruise ship, and 12

deaths. Cases of infection have
been reported across Japan
and the State Department ad-
vises U.S. citizens to exercise
increased caution in consider-
ing travel to Japan.

Race staff at the Tokyo mar-
athon held up signs at train sta-
tion exits along the course with
a message: “Please refrain from
coming to watch.” The men’s
race was won by Birhanu
Legese of Ethiopia in two hours,
four minutes and 15 seconds.

Doctors took the tempera-
ture of the athletes before the
race and officials were given
surgical masks and asked to use
hand sanitizer as a precaution.

On Saturday, Prime Minis-
ter Shinzo Abe said he hoped
to clear up concerns about the
coronavirus epidemic quickly
so Tokyo can host the Olympics
as scheduled. The opening cer-
emony is scheduled for July 24.

Communities
In Schools

WORLD NEWS
Precautions Help Japan Control the Flu

Average weekly flu patients
per clinicin Japan
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Source: Ministry of Health, Labor and Welfare

cently have been lower than at
any time since 2010, when
Japan and other countries
were worried about the HIN1
swine-flu virus.

Whether those favorable
numbers will translate into
fewer flu deaths has yet to be
seen. In Japan, 3,300 deaths
were attributed to the flu in
2018. A small percentage re-
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duction in that number would
exceed the deaths in Japan so
far from the disease caused by
the new coronavirus, Covid-19,
which on Sunday stood at 12,
including victims from the Di-
amond Princess cruise ship.
An additional cruise passenger
died in Australia.

The government said it
hoped stepped-up hygiene and
emergency measures would
halt the novel coronavirus in
March and allow Japan to re-
sume normal life in April.

Shigeru Omi, a former
World Health Organization of-
ficial helping the Japanese
government’s virus response,
said the connection between
the public’s heightened hygiene
awareness and the drop in flu
cases was plausible but not
proven. Many parts of Japan
have had a warm winter, which
tends to tamp down the flu.

Around mid-January, televi-
sion programs, newspapers
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A runner passed a line of police buses during the Tokyo maratho

In schoolsto
encourage healing.

As if dealing with his mom’s death wasn’t hard enough, Sean had to adjust to a new home and new school.
It was a lot to handle, so he struggled emotionally and academically. Lee from Communities In Schools helped
Sean develop coping skills by finding positive outlets for his feelings. As his attitude improved, his grades
followed—going from D’s to B’s. Now, he’s focused on football and a promising future. There are millions of
at-risk kids like Sean who need a caring adult to help them stay in school and succeed in life.

See how we help all kids succeed. | CommunitiesinSchools.org
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and online media started of-
fering frequent advice on how
to prevent infection with the
novel coronavirus. They typi-
cally stressed that the most
effective measures were the
same ones for flu prevention.
Minoru Fukuda, a 51-year-
old engineer, said he regularly
washed his hands but was do-
ing so more thoroughly now
and used soap so frequently
that his hands had dried out.
He also started wearing a mask
on the train and at work. “I
have not had even a single
cough this year so far,” he said.
On a subway in the southern
city of Fukuoka in mid-Febru-
ary, when a passenger coughed
without wearing a mask, an
outraged neighbor pressed an
emergency buzzer. Station per-
sonnel pulled the quarreling
men off the train and gave the
cougher a mask, an official of
the subway company said.
Research has long shown

& o

that hygiene measures can
have an effect on infectious
diseases. One 2002 study in
Pennsylvania had classrooms
in a test group receive hand
sanitizer and training on
hand-washing and found that
absences fell by half compared
with classrooms that didn’t
get any intervention.

Infections “are basically
spread by poor hand hygiene,”
said Svenn-Erik Mamelund, a
research professor at Oslo
Metropolitan University who
has studied epidemics.

The limits on public gather-
ings introduced in several
countries including Japan are
also likely to have an effect,
Dr. Mamelund said. In the 1918
flu epidemic, one of the dead-
liest in modern history, flu in-
fections jumped roughly a
week after mass rallies to cele-
brate the end of World War I,
and flu deaths surged a week
after that, he said.

Sunday, which was cut back to around 200 elite athletes,
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More Cases
Emerge

In U.S.

Continued from Page One
tration official said.

Public-health experts said a
shortage of tests had limited the
ability to identify and contain
cases and likely contributed to
the virus’s spread. There had
been relatively few diagnostic
tests conducted in the U.S., with
most state and local health de-
partments sending patient sam-
ples to the CDC and waiting days
for results.

The number of deaths from
the virus globally approached
3,000 on Sunday as more coun-
tries reported their first corona-
virus fatalities and the toll grew
in places such as China. The fast-
rising number of cases and the
spreading death toll set off a new
round of travel restrictions, send-
ing markets spiraling down and
forcing closures of popular public
events and tourist sites, including
Paris’s Louvre museum.

U.S. Health and Human Ser-
vices Secretary Alex Azar said
the administration is working
with pharmaceutical makers to
prevent shortages of drugs, es-
pecially if the virus disrupts
supply from China. He said the
administration has found sev-
eral such drugs and is working
to find replacements “that may
be in shortage for a short pe-
riod of time.”

Messrs. Pence and Azar said
more people in the U.S. are ex-
pected to be infected—and more
are likely to die—but they said
the overall risk of contracting the
virus remains low.

“We will see more transmis-
sion of cases in the United
States,” Mr. Azar said on CBS on
Sunday. “It’s simply just a matter
of math.”

A former Food and Drug Ad-
ministration official speaking on
the same show said hundreds,
even thousands, of people could
be infected. Former FDA Com-
missioner Scott Gottlieb cau-
tioned that the overall risk for
people in the U.S. becoming in-
fected “is still very low” because
the country is so large.

At least 30 people have been

diagnosed with the novel infec-
tion within the U.S., not includ-
ing repatriated Americans.

The first death in the U.S. re-
lated to the new virus came Fri-
day night. A man in his 50s, with
underlying health conditions,
died at EvergreenHealth Medical
Center in Kirkland, in King
County, Wash., after test results
confirmed he had the novel coro-
navirus, according to a letter
from the EvergreenHealth
health-care system. He had no
travel history to areas where the
virus was circulating.

A second death also occurred
in King County, a man in his 70s
with underlying health condi-
tions. He died Saturday and also
received treatment at Ever-
greenHealth.

That patient’s death, along
with three other cases, were re-
ported in the county Sunday,
bringing total cases in the area to
10. All of the new reported cases
were residents of the Life Care
Center nursing facility in Kirk-
land, Wash., where health offi-
cials are investigating a potential
coronavirus outhreak. Officials

confirmed two cases connected
with the center earlier in the
weekend, including the first novel
coronavirus case in a U.S. health
care worker.

The first death doesn’t have
known links to the long-term care
facility, health officials said.

Washington state started
testing patient samples locally
on Friday, officials said, which
contributed to a quick uptick of
reported cases in the region.
Testing now shows the virus was
likely circulating in the commu-
nity for weeks.

In the San Francisco Bay
Area, five new cases of
Covid-19 were reported Sun-
day—including two health-care
workers exposed to a woman
who became the nation’s first
known victim of the disease
from community spread, local
health officials reported.

Both are employees of a Vaca-
ville, Calif,, hospital where the un-
identified woman was treated
last week, and both are in isola-
tion in their homes, officials said.

They said the woman is
“slowly recovering” at UC Davis

Medical Center in Sacramento,
and that her family remains in
quarantine despite testing nega-
tive. Other staff and medical offi-
cials who came into contact with
her at the NorthBay VacaValley
Hospital have also been placed
under quarantine. So far, none
has tested positive.

Health authorities in Santa
Clara County, where four cases
were confirmed last week, an-
nounced Sunday three more peo-
ple had tested positive for the vi-
rus and that all are hospitalized.
One is a woman whose circum-
stances are still under investiga-
tion. The others are a husband
and wife who recently returned
from a trip to Egypt, they said.

The Florida Department of
Health reported Sunday night it

Cuomo said Sunday.

The woman, in her late 30s,
has respiratory symptoms and
is isolated in her home, accord-
ing to the governor’s office. She
isn’t in serious condition, the
office said.

Rhode Island’s first two cases
were linked to a European trip
organized by St. Raphael Acad-
emy, a college preparatory
school in Pawtucket. The school
will be closed for the remainder
of this week, officials said. The
patients are a man in his 40s and
a teenage girl who had traveled
to Italy, France and Spain in mid-
February, said Dr. Nicole Alexan-
der-Scott, director of the state
Department of Health. A second
adult is being tested.

Officials said all 38 people
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clude people with recent travel
history to Japan, Italy, Iran and
South Korea as well as people
with severe respiratory illnesses
and a fever without a clear cause
of infection. The agency ex-
panded the guideline after the
patient at UC Davis Medical Cen-
ter wasn’t tested right away be-
cause she didn’t meet the
stricter guidelines, but ended up
testing positive.

HHS has launched an inves-
tigation into a manufacturing
defect in an early testing kit for
the coronavirus, according to
an administration official.

FDA Commissioner Stephen
Hahn said the agency was
alerted to possible issues with
the test by the CDC, and has
worked with the centers to “de-
termine that problems with cer-
tain test components were due
to a manufacturing issue,” Dr.
Hahn said.

Dr. Hahn didn’t provide fur-
ther details on the problem,
which he said was resolved. He
said the FDA “has confidence in
the design and current manufac-
turing of the test.”

So far, about 80% of the coro-
navirus cases are mild, with the
most common symptoms being a
fever and a dry cough. Many pa-
tients recover within a few
weeks. But the rapidly spreading
virus can also be deadly, espe-
cially among older adults and
those with underlying health
conditions, such as cardiac dis-
ease, lung disease and diabetes.

People can protect them-
selves and their communities
by taking steps such as fre-
quent hand-washing, avoiding
contact with people who are
sick and staying home if they
develop symptoms, health au-
thorities said.

The FDA said it would let 300
to 400 academic-hospital labs
begin testing for the virus, al-
lowing for checks of thousands
of people rather than the few
hundred already tested. About
30 public-health labs across the
country are able to test for the
virus, the Association of Public

has two presumptive cases of who went on the trip are moni- Health Laboratories said.

coronavirus, in Hillsborough and toring themselves for Covid-19 On Saturday, the administra-
Manatee counties. One patient symptoms at home for 14 days. tion expanded travel restrictions,
did not have any recent travel Earlier in the weekend, Cali- barring foreigners who have vis-

history, and another had traveled
to Italy, officials said.
In New York, a woman who

fornia, Illinois and Oregon re-
ported other new cases of the vi-
ral infection. The patients were

ited Iran in the past 14 days.
—Joe Barrett, Jennifer Calfas,
Jim Carlton, Stephanie

recently traveled to Iran is the tested following a change inthe  Armour, Melanie Grayce West
state’s first confirmed case of CDC guideline, which the agency and Andrew Restuccia
the coronavirus, Gov. Andrew expanded on Thursday to in- contributed to this article.

Disease
Takes Toll

On Business

Continued from Page One
ness cycles.

“A lot of the damage is al-
ready being inflicted, purely
from major decisions being de-
layed,” Mr. Bloom said. “I can’t
see many firms greenlighting
any projects until they can fig-
ure out what is going on.”

Larry Kudlow, director of the
White House’s National Eco-
nomic Council, said on Friday
that the threat from the virus
for people in the U.S. is low and
the “coronavirus is not going to
sink the U.S. economy.” The
White House tightened travel
restrictions over the weekend
after health officials in Wash-
ington state reported the first
U.S. death from the illness.

The virus surfaced as U.S.
companies were riding atop the
country’s longest economic ex-
pansion on record, matched by
soaring stock-market returns.
But profit growth for S&P 500
companies started to cool last
year, squeezed by rising labor
costs and trade disruptions.

Chinese government gauges
of activity in the manufactur-
ing and services sectors
plunged to record lows in Feb-
ruary, the country said on Sat-
urday, dropping into territory
that indicates a contraction.

U.S. business activity in
February fell to its lowest
level in more than six years on
fears of the epidemic.

In February, 129 companies
in the S&P 500 discussed the
coronavirus in their quarterly
earnings calls, up from 60 in
January, according to a Wall
Street Journal analysis of tran-
scripts. There were nearly 600
mentions of the virus in com-
panies’ security filings in the
past week alone, according to
Kaleidoscope, a research firm.

Executives have talked about
how the virus will curb con-
sumer spending on products
from Crocs sandals to Gucci
handbags. It has slowed produc-
tion at nickel mines in Indonesia
and halted the filming of “Mis-
sion Impossible 7” in Venice.

At the same time, many
companies have cautioned it is
too early to tell how much the

virus might damage business.
Economists have struggled to
project the extent of the eco-
nomic fallout, which they said
depends on whether the epi-
demic continues to spread—
and on public reaction if it
does. While some forecasters
have said the virus’s spread in
China and elsewhere would
slow the U.S. economy in the
first quarter, economists ex-
pect a swift U.S. recovery from
any downturn as companies
work to meet pent-up con-
sumer demand after the health
threat subsides.

“Every CEO that I know has
got to manage an employee di-
mension, supply-chain dimen-
sion, in many cases a revenue
dimension,” as well as Wall
Street’s needs, said Mike
White, who ran PepsiCo Inc.’s
international division in 2003
when SARS hit. He now sits on
the boards of Whirlpool Corp.,
Kimberly-Clark Corp. and Bank
of America Corp. “We’re still
in the middle of the river
here,” he said.

Economists expect a
swift U.S. recovery
from any downturn
caused by the virus.

Whirlpool cited its sales and
supply chain in China and else-
where in Asia in trimming its
first-quarter profit guidance
on Friday. The appliance maker
said the outbreak in northern
Italy, where the company has
manufacturing  operations,
would hurt sales there, too.

Airlines have taken one of
the hardest, earliest hits from
the crisis. Asian and European
carriers have implemented cost-
cutting measures to accommo-
date canceled flights to China
and curtailed services to other
affected areas such as Italy.

On Friday, United Airlines
Holdings Inc. postponed until
September an investor meet-
ing that was scheduled for
March 5, saying it couldn’t
have a productive conversa-
tion on its long-term strategy
until the epidemic abates.
United is offering certain pi-
lots the option of taking April
off with reduced pay, accord-
ing to a letter from the pilot
union chairman to members.

As the spread of the virus

in China has slowed, some Chi-
nese factories are reopening,
though many are short-staffed
and transportation is still dif-
ficult. For example, smart-
phone makers are expected to
ship 64 million fewer devices
in the first half of 2020, mar-
ket researcher International
Data Corp. said, hampered by
component shortages and
quarantine mandates.

The disease is still spread-
ing in other countries. Hyundai
Motor Co. on Friday stopped
building its popular Palisade
SUV and other U.S.-sold sport-
utility vehicles after a factory
worker in South Korea tested
positive  for coronavirus.
Google said on Friday that one
of its employees in Zurich had
been diagnosed, but the office
remains open.

China is a key supplier of
chemical and raw materials
used by many pharmaceutical
manufacturers, a potential
problem for popular blood-
pressure medicines and sev-
eral older antibiotics that are
no longer manufactured in the
U.S. Experts believe China is
also the only maker of key in-
gredients in a class of de-
cades-old antibiotics known as
cephalosporins, which treat a
range of bacterial infections
including pneumonia.

Automotive suppliers are
warning car companies they
could run out of certain parts
used in North American facto-
ries in the coming weeks, par-
ticularly electronic components.
Hoping to stave off factory
stoppages, some manufacturers
have taken the unusual and
costly step of flying in critical
parts by cargo planes.

Some companies have bene-
fited from the outbreak, which
has spurred buying of respira-
tory face masks and disinfect-
ing wipes, propping up shares
of some makers of such items.
Clorox Co.s stock briefly hit
records last week while the
broader market plunged.

“The good news is that the
shock from the virus is hitting
at a time when households ap-
pear to be in good shape,” wrote
Bob Schwartz, a senior econo-
mist with Oxford Economics.

Mr. White, the former Pep-
siCo executive, said the long-
term economic outlook is solid
even as companies face short-
term pressures. “Almost every
company is going to have an
issue with their first-quarter
numbers,” he said.

PAID ADVERTISEMENT

“I"ve gotten many compliments on

this watch. The crafismanship is

phenomenal and the watch is
simply pleasing to the eye.”

>
y \ —M., Irvine, CA

g . . o

I'LL TAKE MINE BLACK
NO SUGAR

An offer that will make you dig out
your old tux. The movement of the Stauer
Noire wrist watch carries an extended two
year warranty. But first enjoy this handsome
timepiece risk-free for 30 days for the extraor-
dinary price of only 3 payments of $33. If
you are not thrilled with the quality and rare
design, simply send it back for a full refund
of the item price. But once you strap on the
Noire you'll want to stay in the black.

Exclusive Offer—
Not Available in Stores

Stauer Noire Watch $399+
Your Cost With Offer Code $99 + S&P
Save $300

OR 3 credit card payments
of $33 +S&P

1-800-333-2045
Offer Code: NWT504-07

You must use this offer code to get
our special price.

In the early 1930s watch manufacturers
took a clue from Henry Ford’s favorite
quote concerning his automobiles, “You
can have any color as long as it is black.”
Black dialed watches became the rage espe-
cially with pilots and race drivers. Of course,
since the black dial went well with a black
tuxedo, the adventurer’s black dial watch
easily moved from the airplane hangar to
dancing at the nightclub. Now, Stauer
brings back the “Noire”, a design based on
an clegant timepiece built in 1936. Black
dialed, complex automatics from the 1930s
have recently hit new heights at auction.
One was sold for in excess of $600,000.
We thought that you might like to have an
affordable version that will be much more
accurate than the original.

Basic black with a twist. Not only are the
dial, hands and face vintage, but we used a
27-jeweled automatic movement. This is the
kind of engineering desired by fine watch
collectors worldwide. But since we design
this classic movement on state of the art
computer-controlled Swiss built machines,
the accuracy is excellent. We have priced the
luxurious Stauer Noire at a price to keep you
in the black... only 3 payments of $33. So
slip into the back of your black limousine,
savor some rich tasting black coffee and look
at your wrist knowing that you have some
great times on your hands.

t Special price only for customers using the offer code
versus the price on Stauer.com without your offer code.

Stauere

14101 Southcross Drive W.,
Ste 155, Dept. NWT504-07
Burnsville, Minnesota 55337 www.stauer.com

( a ACCREDITED
888
Rating of A+

BUSINESS

27-jewel automatic movement ¢ Month, day, date and 24-hour, sun/ moon dials
¢ Luminous markers ¢ Date window at 3’ o’clock ¢ Water resistant to 5 ATM
¢ Crocodile embossed leather strap in black fits wrists to 675"-9"

Stauer... Afford the Extraordinary.®



A10 | Monday, March 2, 2020

* %

THE WALL STREET JOURNAL.

WORLD NEWS

A Church Was »/

Petri Dish for

Coronavirus

South Korea had plan
to fight infection, but
giant congregation
overwhelmed defenses

By DasL Yoon
AnD TiMoTHY W. MARTIN

DAEGU, South Korea—To en-
ter the nine-story Shincheonji
Church of Jesus building Feb.
16, the 61-year-old woman
needed to press her finger into
a digital scanner.

She was nursing a sore
throat and a fever, local health
officials report, and any doctor
would have advised her to stay
home—especially as the new
coronavirus lurked in South Ko-
rea. But skipping Sunday ser-
vice wasn’t an option: Church
leaders take attendance by
checking a follower’s Shin-
cheonji-issued photo ID, said
current and former church
members.

Pushing through the glass
door, she would have walked by
a first-floor museum dedicated
to the group’s founder, Lee
Man-hee, who members believe
immortal. She descended into a
basement worship hall with no
windows or furniture. She
spent roughly two hours there,
health officials determined,
crammed shoulder-to-shoulder
sitting on her knees on the
floor with about 1,000 others.
Hewing to the church’s strict
routine, she would have em-
braced others repeatedly, wail-
ing “amen!”

The spiritual moment was a
perfect incubator for disease,
as was the church.

On Feb. 17, health officials
diagnosed the 61-year-old as
South Korea’s 31st coronavirus
patient, later declaring her Pa-
tient Zero for the wave of Shin-
cheonji-linked cases. She had
also attended services the Sun-
day before. Health officials
trace about three-fifths of the
country’s more than 3,500
cases to her as of March 1.

“It was like they sprayed the
virus within the church,” said a
city official in Daegu, which has
about 2.4 million residents.

The Shincheonji outbreak
represents a worst-case combi-
nation of factors seen in other
coronavirus outbreaks—large
gatherings, participants fanning
out into public, delays in identi-
fying the threat, slow or hin-
dered responses.

Days before the lockdown of
Wuhan, China, where the virus
spread originated, Wuhan offi-
cials held an annual residents
banquet for more than 10,000
families. Passengers on a cruise
ship docking in Japan mingled
for days after its first con-
firmed case. In Singapore, it
took 10 days for health authori-
ties to realize a cluster of infec-
tions had formed at a confer-
ence there and spread abroad.

Religion complicated the
recipe for disaster in South Ko-
rea, pitting the government
against an enigmatic church
that has an allergy to outsiders
and teaches members they will
live forever, according to for-
mer members.

The broader global crisis
harks back to December, when
China disclosed the outbreak
after dozens fell ill in Wuhan.
The virus spread in China,
where 79,394 people had been
sickened as of Feb. 29, accord-
ing to the World Health Organi-
zation, and there have been
6,009 confirmed cases in 53
other countries, with South Ko-
rea at No. 2. The WHO says
more than 2,900 people have
died.

South Korea in early Febru-
ary had a technologically ad-
vanced, transparent, well-
funded plan to confront the
coronavirus. But the outbreak
at the secretive church with its
rituals that demand mass hu-
man contact punched a hole in
the defenses.

Shincheonji members, pres-
sured to recruit followers,
travel across a country the geo-
graphic size of Indiana. Most
acolytes hide their Shincheonji
ties from their families. The
government recently called
Shincheonji a “Korean cult.”

“To Shincheonji members,
their priority is not the safety
issue,” said Ji-il Tark, a Busan
Presbyterian University theol-
ogy professor who studies the
group, “but rather protecting
their own organization.”

The group’s opacity stymies
some fundamentals of outbreak
prevention. Without a coronavi-
rus vaccine, officials must bank
on healthy individuals to avoid
contact with the sick. When in-
fections occur, institutions and
individuals must share informa-
tion to locate the virus’ source
and prevent further spread.

“Failure to do so creates dis-
trust, and distrust disrupts
transparency,” said Tim Brown,
an infectious-disease re-
searcher at the East-West Cen-
ter who has consulted with the
WHO, “making containment
even more challenging, if not
impossible.”

Health officials say they
don’t fully know who might be
covertly carrying the illness be-
cause, they contend, Shin-
cheonji is withholding informa-
tion. Daegu’s mayor said at a
Friday briefing he is taking le-
gal action against Shincheonji’s
leadership for lying about the
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A closed Shincheonji branch in Seoul last week. The church teaches members they will live forever.

number of followers and facili-
ties. Gyeonggi-do province,
near Seoul, has twice raided its
headquarters to unearth more
information.

“If we can prevent contact
with Shincheonji-linked pa-
tients,” Daegu Mayor Kwon
Young-jin said Wednesday, “we
will be able to prevent the virus
from spreading to other re-
gions.”

Shincheonji in a Friday press
conference said it is cooperat-
ing with the investigation, has
shut its facilities and believes
its members are the victims. It
denied concealing information.

Baek In-yeop, a planning-de-
partment executive at the
Daegu Shincheonji church, said
in an interview he and 15 other
followers rushed to get the city
a list of the more than 1,000
people who attended the same
two Sunday services as the 61-
year-old. Any discrepancies, he
said, were honest mistakes or a
result of not having full infor-
mation on certain members.

Mr. Baek said he didn’t at-
tend the same services but was
in the building and saw follow-
ers wearing masks. Hand sani-
tizer had been placed around
the building.

“It’s a witch hunt against
us,” Mr. Baek said between
coughs, noting that he was
tested for coronavirus and ex-
pected the results soon. “They
frame us as if we are a devil or-
ganization. We are Daegu citi-
zens before being Shincheonji
members.”

Hard Hit

The majority of South Korea’s
coronavirus cases are linked to
the Shincheonji church.

Confirmed cases, by cluster
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Source: Korea Centers for Disease Control
and Prevention

South Korean officials said
they haven’t pinpointed how
the 61-year-old, who hadn’t
traveled abroad recently, con-
tracted coronavirus.

The government has pledged
to test every Shincheonji mem-
ber in the country, after receiv-
ing a list of 210,000 members
on Wednesday. The group later
released names of roughly
100,000 others, mostly includ-
ing Shincheonji “trainees” who
had yet to become full mem-
bers by finishing six months of
education and passing a writ-
ten test, health officials said.

Over the past week, more
than 1.1 million citizens had
signed a petition to the presi-
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dential Blue House demanding
Shincheonji be dismantled.

South Korean health officials
have said they expect the coun-
try’s confirmed cases to keep
rising. JPMorgan Chase & Co.
said it anticipates infections for
Daegu alone to reach 10,000
and peak around March 20.

Two weeks ago, the country
had diagnosed only 30 patients,
just before the tally began
mushrooming after the virus
hit Shincheonji. Since granting
itself maximum authority on
Feb. 23 to block the virus’
spread, Seoul has struggled to
free up hospital beds, doctors
and key supplies. It has injected
more than $13 billion of emer-
gency funds into its paralyzed
economy.

Uncertainty is seeding para-
noia for people like Jeon So-
young, 31, who lives near the
Daegu Shincheonji church and
believes a co-worker may have
been a member after her office
building closed for disinfection.
“It feels like a game now,” she
said, “trying to figure out if
people around me are Shin-
cheonji members.”

Fears appeared validated
last week when an infection-
prevention manager at a Daegu
health center dealing with the
outbreak had to step aside, said
Mayor Kwon at a briefing, be-
cause he was a Shincheonji fol-
lower. The follower has since
tested positive.

The news didn’t surprise
Kim Jin-sook, 49, who attended
the Daegu Shincheonji church
until late last year. For three
years, Ms. Kim, a piano teacher,
sneaked to services by telling
her husband she had a Sunday
tutoring session. Even when
not at Shincheonji, she could
open a secret phone app where
she could watch the founder’s
sermons, she said; “I lived a
double life.”

Mr. Lee, 89, founded Shin-
cheonji in 1984. Born near
Daegu, he joined several cults
before creating his own doc-
trine, said Shin Hyun-wook, a
former senior Shincheoniji offi-
cial who manages a website
about the church’s history and
tactics.

Mr. Lee is a self-proclaimed
“savior,” an embodiment of
Christ with exclusive scriptural
knowledge who presses mem-
bers to recruit new followers,
said current and former mem-
bers. Shincheonji says global
membership stands around

245,000 and it aspires to hit a
million in three years.

The city of Seoul has sent
prosecutors a legal complaint
that accused Mr. Lee and other
senior Shincheonji leaders of
homicide, causing harm and vi-
olating the country’s infectious-
disease law, Seoul’s mayor said
in a Facebook post on Sunday.
A formal probe could follow.

One concern about the
spread of the virus is how well-
traveled Shincheonji members
must be to aid their recruit-
ment push, targeting busy
street corners and university
campuses, the Daegu official
said. Active members target as
many as 10 people a week, the
official added.

One tactic is becoming a
“reaper” by infiltrating another
church to lure members. Reap-
ers attract potential recruits—
“fruit,” in Shincheonji par-
lance—by heaping them with
praise and inviting them to Bi-
ble-study groups reserved for
“exclusive” members, said for-
mer church members.

Shincheonji hasn’t disclosed
all of the gathering places to
which it invites prospects, said
Lee Dong-heon, an anti-cult
counselor in Daegu. Nearly all
the venues have no formal as-
sociation with Shincheonji, po-
tentially keeping them off lists
of areas for investigation.

He estimated there are
2,000 hidden venues and said
Shincheonji has provided infor-
mation on only a little over
half. “Many trainees attending
these places,” he said, “don’t
even know they are being re-
cruited into Shincheonji.”

Some members still don’t
believe the virus threatens
them, judging from the account
of Kim Gwi-hui of Daegu, who
said her 39-year-old daughter
attended the same church on
Feb 16 that the 61-year-old did.
Ms. Kim said her daughter
joined Shincheoniji to live the
eternal life it promised her.

Authorities called to check
on the daughter’s health. She
didn’t show symptoms but
complained of a stomach ache,
and the clinic sent her medica-
tion. She hasn’t been tested for
the virus but is under quaran-
tine, said Ms. Kim, who is also
under quarantine and calls her
daughter daily to tell her of
new cases and deaths.

“It’s unbelievable to her,”
said Ms. Kim, “that Lee Man-
hee’s followers can die.”

FROM PAGE ONE

Ads Riff on
Another
Israeli Vote

Continued from Page One
frustration. There is a lot of it.

The wave of elections in Is-
rael has resulted in fatigue to-
ward all things politics, so
pervasive in fact, that it has
begun to shape daily dis-
course. Israelis use the failure
to form a government as an
expression to put off anything
they don’t want to do.

“Now people say, ‘after we
have a government, ” said
Fleur Hassan-Nahoum, deputy
mayor of Jerusalem. “It’s be-
come an excuse for people not
to do anything.”

Monday’s contest pits
Prime Minister Benjamin Ne-
tanyahu of the Likud party
against Benny Gantz of the
Blue and White party, after
both men failed to form gov-

ernments in the previous two
elections. Mr. Netanyahu faces
the challenge of having been
indicted on charges of bribery,
fraud and breach of trust in
connection with three corrup-
tion probes. His trial begins on
March 17, just two weeks after
the vote and during the coali-
tion formation process. He de-
nies wrongdoing.

Ice cream maker Ben &
Jerry’s Israeli subsidiary of-
fered its Facebook users a fo-
rum to vent over Israel’s poli-
tics and to suggest, perhaps as
a way of cooling tempers, an
election-themed ice cream.
The marketing campaign is
based on a Hebrew expression
that translates as “third time
ice cream,” which is said after
two people have bumped into
each other twice.

One Facebook user sug-
gested overpromising and un-
der-delivering—like politicians
everywhere. “Promise a lot of
great ingredients but in real-
ity, it’s just pistachio,” the
post read.

The Manufacturers Associa-
tion of Israel estimates the

cost of overtime pay during a
voting holiday—plus the cost
of operating the elections—
comes to about $660 million
each time the vote is held, or
about $2 billion for all three
elections. The time off workers
have been given to cast ballots
hasn’t translated into enough
consumer spending to offset
those losses, the group says.

Ron Tomer, president of the
association, said the continuing
impasse over the next prime
minister makes the country’s
look rudderless. “It’s like not
holding the steering wheel of a
ship and just letting the waves
take you wherever they will
take you,” Mr. Tomer said.
“You don’t want your country
to be without any captain.”

If, like the April 2019 and
September 2019 votes, the
March 2 vote is inconclusive,
then Israel will try for a fourth
time. According to Hebrew me-
dia, Israel’s Central Elections
Committee has already picked
a date: Sept. 8. Few find such a
prospect funny.

“I've genuinely lost my
sense of humor about it,” said

Jason Pearlman, a political ad-
viser who has used more than
one year of political hiatus to
work in short-term roles as he
awaits a full-time government.
“There was a moment of hu-
mor and fun-poking, but I think
that moment has passed.”
The company Yaad Pirzul,

‘Which trash can
will you choose this
time?’ reads an ad
playing off the vote.

which sells home goods, is still
trying to poke fun at Israel’s
political malaise to sell trash
cans. Its advertisement on the
main highway into Tel Aviv
shows a hand placing a voting
slip into the can as if it were a
voting booth.

“Which trash can will you
choose this time?” it reads.
While his ad is about selling
waste bins, Eyal Weininger,
the company’s CEO, said the

product is symbolic of the
vote being another wasteful
political exercise.

“Of course it has a double
meaning that the situation is
trash,” Mr. Weininger said.

Dynamica, which sells cell-
phones, has offered two elec-
tion sales already. It’s offering
a third this time, and a prom-
ise that if there is a fourth
election, “we’ll pay you,” to
buy the phone.

While the businesses try to
capitalize on voter fatigue, the
campaigns are trying to com-
bat it. The Blue and White
party began a campaign last
Sunday aimed at luring what it
said were 162,000 voters who
stayed home last time in Tel
Aviv. Mr. Netanyahu, mean-
while, has ads aimed at what
his campaign said were
300,000 Likud voters who
stayed home last time.

The growing public apathy
toward politics is encouraging
companies to go with ever
edgier campaigns. Multi-Gyn,
which sells feminine-hygiene
products, released one elec-
tion-themed ad inspired by

Blue and White’s centrist slo-
gan: Israel before all else.

“There is no right or left,”
reads the ad, designed like a
campaign poster. “Your vagina
before all else.”

Ben & Jerry’s Israel didn’t
have trouble drawing attention
to its election-themed ice
cream. Avi Zinger, the unit’s
chief executive, said the com-
pany received thousands of
ideas and so settled on a mix
of everything: vanilla, choco-
late, almonds, brownies, blond-
ies and white chocolate chunks.

The final product is called
“One Sweet Vote.” The ice
cream will be served at two
Ben & Jerry’s locations in Is-
rael, the day before the vote,
as a sort of inducement to go
to the polls.

On a recent afternoon in Tel
Aviv, however, Israelis testing
the flavor said it probably
wouldn’t work. “The idea is
sweet,” said Maya Lusky, a
manager at a Tel Aviv co-
working space in her 20s who
shared the carton with her co-
workers. “The elections are
crap.
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High-Income Families Get Tuition Breaks

Private schools offer
flexible rates to lure
parents who don’t
expect traditional aid

By LESLIE BRODY

Thousands of families with
annual incomes over $250,000
are seeking financial assis-
tance to cover the mounting
cost of tuition at private K-12
schools.

But some schools don’t call
it financial aid. Instead, they
use such terms as “flexible”
tuition to attract parents who
might assume they earn too
much to qualify for traditional
aid, or balk at a perceived
stigma.

Flexible tuition “reduces
sticker shock,” said Jeffrey
Shields, president of the Na-
tional Business Officers Asso-
ciation, which serves indepen-
dent schools.

“It’s more and more com-
mon that families are coming
to the table and want to nego-
tiate,” he said. “Every family,
regardless of resources, is
looking for a deal.”

Almost 10% of about
123,000 families seeking fi-
nancial assistance earned
more than $250,000 in the
2017-18 school year, according
to the most recent statistics
available from the National
Association of Independent
Schools. That share rose from
less than 6% four years ear-
lier.

Many schools were likely
holding the line on large
awards to high-need students,
and meeting more of the de-
mand from higher-income
families who need small or
medium-size grants, the asso-
ciation said. It cited data from
the main service that evalu-
ates aid applications for its
member schools.

School leaders say they
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Andy Hebrank helps his children, Maisie, 6, and Sam, 10, at a science nlght at the Park School of Buffalo, which has erX|bIe tumon

hope using such terms as
“flexible,” “indexed” and “slid-
ing scale” tuition will encour-
age more families to see pri-
vate school as within reach.
Schools often strive to coun-
ter the barbell effect, in which
most enrollment comes from
two extremes: low-income
students on hefty scholarships
and the very wealthy who can
pay full freight.

About 4% of independent
schools were using such terms
as “flexible tuition” in 2016,
and 12% were considering
switching to them, according
to a 2016 survey by the inde-
pendent schools association.

The Park School of Buffalo
changed to flexible tuition

four years ago. For this year,
it cites price ranges for each
grade level, such as $9,000 to
$23,560 for ninth grade.

The progressive school’s
head, Jeremy Besch, said that
beyond attracting students,
flexible tuition aims to fulfill a
mission of kindness, with the
most affluent families subsi-
dizing others.

“Some are fully on board
and think this is a wonderful
thing to do,” he said. “Others
think it’s unfair and choose to
go somewhere else.”

Jennifer Lodi-Smith He-
brank, a college professor
married to a computer pro-
grammer, says she sends her
two children to the Park

School for its focus on nature,
the arts and the development
critical thinking skills—and
because she wasn’t impressed
by her local public options.
She considers her family mid-
dle- or upper-middle-class,
and pays about 75% of the top
rate.

“I have a number of col-
leagues who I think would be
perfect fits but they’re scared
because of the price,” she
said. She urges them to tour
the school because “the ad-
ministration really works one
on one with each family to try
to make it work.”

Setting prices and dis-
counts is a balancing act as
private schools try to survive

and diversify amid strong dis-
trict options, charters, online
education, home schooling
and declining numbers of chil-
dren in some areas, said Mr.
Shields, of the National Busi-
ness Officers Association.
Nearly 1.4 million students
attended nonsectarian private
schools in 2017, according to
the latest data from the Na-
tional Center for Education
Statistics. That was about the
same as 15 years ago, and in-
cluded a dip during the reces-
sion. Some big cities, includ-
ing New York, Chicago and
Boston, have seen drops in ap-
plications in recent years.
“The competitive landscape
is the most daunting it’s ever
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been for private schools,” Mr.
Shields said.

Some brand-name institu-
tions, however, report being
flooded with applications de-
spite mounting prices.

Private-day-school tuition
rose about 41% in the decade
ended in 2018, hitting a me-
dian of $26,866 this year na-
tionwide, said the National
Association of Independent
Schools. New York City rates
are much higher. At Trinity
School on Manhattan’s Upper
West Side, for example, tu-
ition and fees this year cost
about $55,000. Trinity gives
financial aid to families with
incomes as high as $475,000.

The Caedmon School, a
small elementary on Manhat-
tan’s Upper East Side, started
flexible tuition in 2017 to fill
spots and encourage more
families to check out its Mon-
tessori-style approach.

“Independent schools are
trying very hard to make
themselves more inclusive,”
said its director of finance, Si-
mon Prosser. “There is still a
perception these are just
schools for rich kids. How do
you define rich nowadays?”

Caedmon’s full tuition for
grades one through five hit
$46,060 this year. Of about
230 students enrolled, 60 stu-
dents have flexible arrange-
ments and pay from $6,000 to
just over $20,000.

The school expects to de-
vote $1.8 million to flexible tu-
ition grants and receive $9
million in tuition revenue in
the next school year, Mr.
Prosser said.

Often high earners getting
discounts have several chil-
dren enrolled.

“If a family comes in with
an income of $250,000 and
one kid, maybe they can af-
ford” full tuition,” he said.
“Two kids, no way. Three kids,
they’re probably moving to
the suburbs.”

Investment Firm Buys
Debt on Condo Tower

By KONRAD PUTZIER

An investment firm owned
by Japan’s SoftBank Group
Corp. bought the defaulted
mortgage on a downtown lux-
ury condo tower, the latest
sign that a wave of investors
is scavenging the wreckage of
Manhattan’s condo glut.

Fortress Investment Group
LLC paid about $230 million
for the defaulted mortgage for
125 Greenwich Street, an 88-
story residential building in
the Financial District, accord-
ing to the debt’s seller, invest-
ment firm BH3.

BH3 was moving to fore-
close on the property, which is
under construction but mostly
completed. By buying the loan,
Fortress is also inheriting the
right to continue the foreclo-
sure lawsuit. The company de-

clined to comment.

The tower’s developers, a
group including Bizzi & Part-
ners Development, defaulted
on the loan amid a weakening
market for high-end apart-
ments. Last year a group of
lenders that includes Singa-
pore’s United Overseas Bank
filed to foreclose on the tower.
The bank ended up selling the
loan to BH3 in July for around
$195 million.

A surge in new construction
has created a glut of luxury
condominiums in Manhattan.
That, in turn, has created an
opening for investors to bail
out developers at high interest
rates, buy defaulted loans or
take over struggling projects
for bargain prices. “Condo in-
ventory loans”—mortgages to
refinance projects with a large
number of unsold apart-

ments—have become common.

A September study by list-
ings site StreetEasy found that
more than a quarter of the
16,242 New York City condos
built since 2013 hadn’t found a
buyer.

BH3’s co-founder Gregory
Freedman said he expects
more opportunities to buy dis-
tressed debt in Manhattan’s
condo market, as well as retail
spaces and rent-stabilized
apartments.

“History repeats itself, and
everything is cyclical,” Mr.
Freedman said.

The company’s other co-
founder, Daniel Lebensohn,
said that Fortress had followed
125 Greenwich for a while and
approached BH3 about buying
the loan. He said he “would
not expect” Fortress to slow
the foreclosure process.

Fortress Investment Grouppald about $230 m||||on for the defaulted mortgage on 125 Greenwmh Street
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Blloomberg S Rewntmg His Record, Some New Yorkers Say

Former
New York City
Mayor Mi-
chael
Bloomberg
has touted his
three terms leading the na-
tion’s largest city during de-
bates and candidate forums
ahead of the Super Tuesday
presidential primaries.

But his claims on schools,
criminal justice and lobbying
for same-sex marriage have
prompted some New Yorkers
to say: Ahem!

The highest-profile rebuke
came from Democratic Gov.
Andrew Cuomo in response
to Mr. Bloomberg saying he
was responsible for securing
the needed Republican sup-
port in the New York state
Senate to legalize same-sex
marriage in 2011.

Four GOP senators crossed
party lines in the Republican-
controlled chamber in a dra-
matic late-night vote that year.
In interviews last week, three
of the men said Mr. Bloomberg
called them before and after
the vote and later organized a
fundraiser to benefit their re-
election campaigns.

But former state Sen. Steve
Saland recalled that he and
the three other Republicans

Then-Mayor Michael Bloomberg and Gov. Andrew Cuomo in 2012.
They have different accounts of a 2011 vote on same-sex marriage.

had much more contact with
the governor, who negotiated
changes to the bill’s language
that helped win his support.
Former state Sen. Jim Alesi
said he spoke with the gover-
nor almost daily in the weeks
leading up to the vote.

“The mayor had an active

role, but at the end of the
day, this was Andrew Cuomo’s
signature accomplishment,”
said Mr. Alesi, who was later
appointed to a utility regula-
tory board by Mr. Cuomo.

Mr. Alesi declined to seek
re-election to the Senate in
2012 amid the threat of a
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conservative primary chal-
lenge. The three other GOP
senators lost support from
the Conservative Party and
were later defeated. Mr.
Bloomberg donated to each
man and gave a $1 million
contribution to state Senate
Republicans in 2012, when
they narrowly retained con-
trol of the chamber.

Speaking at his office on
Thursday, Mr. Cuomo said
the mayor’s statements on
securing four Republican
senators’ votes were “de-
monstrably false.”

“People have to remember
Bloomberg was a Republican
before he was a Democrat, and
as a Republican he supported
the Republican Senate,” said
Mr. Cuomo, a longtime friend
of former Vice President Joe
Biden. “The four who did all
lost their seats, and they did it
as a matter of conscience, and
they’re political heroes to me.”

A Bloomberg campaign
spokeswoman said the former
mayor thanked Mr. Cuomo
for his leadership at the time
and is still grateful for it.

Michael Mulgrew, head of
New York City’s United Fed-
eration of Teachers, said he
was meeting with educators
last Tuesday when, during

the debate, Mr. Bloomberg
said he “treated our teachers
the right way, and the unions
will tell you exactly that.”

“My phone blew up,” Mr.
Mulgrew said in an inter-
view. “This guy is on a na-
tional stage blatantly lying
to the whole country.”

Mr. Bloomberg agreed to
two contracts with the UFT
that cumulatively raised
teachers’ pay by 43%. Mr.
Mulgrew said the extra
money was awarded in ex-
change for a longer workday
and that Mr. Bloomberg reg-
ularly disparaged teachers.

Bloomberg campaign
spokesman Michael Frazier
said the candidate “made
New York a better place to
live and where an economy
could thrive. He created jobs.
He turned around a failing
school system. He helped to
make the city more sustain-
able, healthier and safer.”

Mr. Frazier also noted Mr.
Bloomberg had apologized
for the overuse of the stop-
and-frisk policing policy, in
which police officers had far-
reaching authority to stop
people whom they suspected
of criminal behavior, ask
questions and search them.

The mayor said during last

week’s debate that he “real-
ized” the policy got out of
control and cut it back. New
York City Mayor Bill de Bla-
sio said on Twitter that the
statement showed “self-cen-
tered delusion.” Bloomberg
campaign aides later tweeted
criticism of Mr. de Blasio,
who ended his own presiden-
tial bid in September.

Monifa Bandele, a police-
reform advocate from Brook-
lyn, said last week that the
program was racist and that
Mr. Bloomberg resisted ef-
forts for change. She said a
decline in stops starting in
2012 came in response to a
federal lawsuit. Former fed-
eral judge Shira Scheindlin,
who ruled in August 2013
that stop-and-frisk was un-
constitutional as applied,
agreed with Ms. Bandele’s as-
sessment during an interview.

Ms. Bandele helped orga-
nize a march Saturday near
Mr. Bloomberg’s townhouse on
the Upper East Side of Man-
hattan to protest his record.

“I think it’s really impor-
tant that as New Yorkers, we
alert the rest of the nation
of what we know about Mi-
chael Bloomberg,” she said.

Jimmy.vielkind @wsj.com
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Shoppers Adjust to Plastic-Bag Ban

By JosH BARBANEL

A new ban on single-use
plastic bags took effect Sunday
in New York City, amid some
confusion and grumbling.

Many shoppers dug out col-
orful canvas and nylon totes
that have accumulated at
home for years, backpacks and
gym bags and dragged them to
supermarkets for the first day
of shopping under the new
law.

But some large stores and
small bodegas weren’t ready.
On Friday, the day a lawsuit
was filed challenging the new
law, New York state agreed to
delay enforcement of the ban
on plastic bags until April 1.
The suit was brought by an as-
sociation of bodega owners
and a plastic-bag manufac-
turer.

The plastic-bag ban is
statewide; some localities, in-
cluding New York City, also in-
troduced a 5-cent fee for each
paper bag sold, to encourage

customers to switch to reus-
able bags. After the court
hearing, a spokesman for the
New York state Department of
Environmental Conservation
said the state had always
planned a period of education
before issuing summonses.

The department estimates
New York state residents use
23 billion plastic bags a year.

Mike Rosenberg, a pediatri-
cian who lives in Riverdale in
the Bronx, was armed with
shopping bags and ready for
the new ban Sunday. But when
he arrived at Fairway Market
in West Harlem, he found to
his surprise that plastic bags
were still available at every
checkout counter.

Dr. Rosenberg said he was a
long supporter of the ban—in
theory. In practice, he hadn’t
regularly brought reusable
bags with him on shopping
trips, as his wife did.

“I have been guilty of using
plastic,” he said. “The ban has
been a long time coming. It

should have been done a long
time ago.”

At Fairway, the manager on
duty said the grocery store
planned to switch over when it
used up its backlog of plastic
bags, probably by Monday. He
said some other Fairway Mar-
kets had already made the
switch. Reusable shopping
bags were available for pur-
chase.

At a Dominican bodega, Su-
per Value Meat Market, on
West 141st Street and Broad-
way, aluminum racks at the
cashier’s counter still held
thick wads of plastic bags. Pe-
dro Guzman, who runs the
grocery, said he was aware of
the bodega-industry lawsuit
and plans to comply with the
government rules within the
next few weeks.

He said he remembers life
before the proliferation of
plastic bags in the 1980s. “Ev-
eryone used paper bags,” he
said. The bodega will offer du-
rable shopping bags for 79

Shopper Jennifer Sta-mm_pat groceries into a reusable bag she brought from honie Sunday at a Westside Market on Broadway.

cents and provide them free to
regular customers.

Nery Morales arrived at
Food Universe Marketplace, on
West 138th Street and Broad-
way, with a prized Hershey’s
shopping bag that once car-
ried a gift from her son. That
bag was in turn filled with
other shopping bags.

“We have no more plastic
bags,” said Frank Beras, the
manager. “The people under-
stand.”

Grocery stores and delis
can still offer plastic bags for
unpackaged produce and pre-
pared foods. But they won’t be
available at the checkout line,
and customers will have to use
either paper, reusable bags or
totes.

At one liquor store on
Broadway, a clerk said that for
now the store had only single-
bottle size paper bags avail-
able for 5 cents each, and cus-
tomers would have to provide
their own shopping bags for
larger purchases.

City Builds Trove
Of Data for Public

By KATIE HONAN

When Adrienne Schmoeker
walks around New York City,
she sees data sets everywhere.

As the city’s deputy chief
analytics officer, she encour-
ages other people to view the
city this way, too.

“How many street trees did
you pass? Did you pass any
construction sheds managed
by the Department of Build-
ings?” she said in an inter-
view. “Can you imagine we put
on a set of glasses and walked
around the city that way?”

In 2012, the city enacted an
open-data law, which man-
dated that every city agency
publish certain data online.
Since then, the Mayor’s Office
of Data Analytics has made
public more than 2,000 sets of
city data, ranging from the
most popular baby names to
the leading cause of death in
New York City to the location
of abandoned cars.

The open-data website has
downloadable data on how
many tons of garbage the sani-
tation department picks up
each month, as well as infor-
mation from the health de-
partment on dog bites. Every
quality-of-life complaint made
to the city’s 311 service is up-
loaded almost in real time to
the portal.

Last fall, the mayor’s office
added the first piece of data
that wasn’t compiled by the
city: a squirrel census of Cen-
tral Park, which was built in
part using the data of foot-
prints of buildings found on
the city’s site.

Now the office is looking to
add more nonagency data to
the portal to help understand
New York City better, said
Kelly Jin, the city’s chief ana-
lytics officer. Some of that
could be research from local
colleges and universities.

When the open-data law
passed, it was praised by activ-
ists, who saw it as a necessary
evolution from the state’s Free-
dom of Information Law that
passed in the 1970s. That law

required state and city agen-
cies to make certain documents
and information available to
the public. But city agencies
would sometimes charge for
information that is now found
online free of charge.

Now each city agency has
an open-data coordinator; all
90 work closely with the
Mayor’s Office of Data Analyt-
ics on what to publish and
what to update.

Developers have used the
city’s open data to build tools
that track pedestrian safety
such as the “Crashmapper,”
which allows someone to cre-
ate a filter of any area to see
over time if there have been
fewer crashes since Vision
Zero, the city’s street-safety
program, began in 2014.

Another organization cre-
ated a map of where revelers
went after a recent NYC Pride
Parade, using data to find clus-
ters of taxi drop-offs from peo-
ple picked up along the route.

The office works with com-
munity organizations including
BetaNYC, a good-government

Data sets available

include baby names,
dog bite information
and a squirrel census.

group that is co-organizing the
city’s annual Open Data Week,
which started Friday. BetaNYC
built BoardStat, a website for
Manhattan community boards
to analyze 311 service requests
and complaints. With BoardStat,
board members can see which
bars have the most noise com-
plaints when voting on their li-
quor-license renewals, and they
can learn about bad landlords
through tenant complaints.
But Noel Hidalgo, BetaNYC’s
executive director, said some
agencies are better at publish-
ing data than others. “It is still
a tale of two cities, even
within government,” he said.

THIS IS

NOT

STEAK.

This is a masterclass.

This is 100 years of family tradition.
This is exclusive, premium beef.
This is aged to peak tenderness.

This isn’t steak.

THIS IS OMAHA STEAKS

THE BEST STEAK OF YOUR LIFE.

Try our most popular

6-STEAK FLIGHT
+8 FREE BURGERS

0%
RANTEE

GUARANTE
& B oS

Ask for the Perfect Steak Flight

The Best Steaks of Your
Life or Your Money Back.

62476NDW
ORDER NOW 1.800.811.7832 | OmahaSteaks.com/perfect101

2 (5 oz.) Butcher’s Cut Filet Mignons
2 (10 oz.) Boneless New York Strips
2 (10 oz.) Ribeyes
$266-97 separately
INTRODUCTORY PRICE

AMERICA'S ORIGINAL BUTCHEp

OMAHA STEAKS

o

$9Q99

*Savings shown over aggregated single item base price. Limit 2. Free burgers will be sent to each shipping address

that includes (62476). S&H added per address. Not valid with other offers. Expires 5/31/20. All purchases subject to

Omaha Steaks, Inc. Terms of Use & Privacy Policy: omahasteaks.com/terms-of-useOS| and omahasteaks.com/info/
privacy-policy or call 1-800-228-9872. Photos exemplary of product advertised. SRC0677

I am the

beginning

of many

ideas.

MAX, AGE 11, BOSTON

826

NATIONAL

826 NATIONAL.ORG

STUDENTS WRITE THE FUTURE.

VOLUNTEER. SUPPORT. BE INSPIRED.




THE WALL STREET JOURNAL.

Monday, March 2, 2020 | All

LIFEESARTS

A Parent Talk, Before It’s Too Late

Adult children often don’t know what shaped their parents’ lives—and wait too long to ask. That'’s starting to change.

By CLARE ANSBERRY

or years,
Sarah Smith
wanted to
know more
about her
mom’s relationship with
her own mother. “I’d like
to know why my mother
felt unloved,” says Ms.
Smith, a stay-at-home
mom in Dallas. “And
what was said that made
her feel insecure and
less confident.”

Ms. Smith, 45, didn’t
press. Now, she’s un-
likely to ever know. Her
74-year-old mother has
early-onset Alzheimer’s
and lives in a memory
care unit.

As significant as par-
ents are in life, their
adult children often
don’t know what shaped
them and what they
were like before they be-
came mom and dad.
They may be curious
about their parents’
background and choices,
but don’t think to ask
questions or know how
to begin. They are busy
with raising their fami-
lies and jobs or live hun-
dreds of miles away.
Other topics—children,
school, work—can seem
more pressing.

Parents themselves aren’t al-
ways forthcoming, telling only the
happy stories and filtering out
painful ones. Some don’t think
their lives are all that interesting.

Yet today, for some people, that
is starting to change. There’s a
growing interest in understanding
our parents’ lives. Part of it is gen-
erational: Younger people are more
transparent and used to telling the
story of their own lives, often on-
line for many to see, and expect it
from others.

“I think younger people find it
difficult to understand parents and
grandparents who haven’t docu-
mented in the way they are doing,”
says Rutger Bruining, 41, CEO of
StoryTerrace, a company that
helps people create their own bi-
ography books. “Kids want an an-
swer to everything.”

A growing interest in ancestry
and the rise in home DNA kits
leaves people wanting to know
more of their family stories, while
greater awareness of dementia
makes capturing them soon all the
more urgent.

New technology makes it easier,
too. StoryCorps, a nonprofit oral
history project, has a free app that
provides suggested questions, and
directions on recording, saving
and sharing a conversation with a
family member. There are many
journaling apps, too.

About a third of Americans ad-
mire what their parents have
achieved but don’t know how they
did it, according to a recent survey
of 990 adults by StoryTerrace,
which pairs ghostwriters with peo-
ple who want to document their
lives in a book. One in five don’t
know anything about their parents
before they became parents, and
45% learn more about their par-
ents from discovering photos and
family possessions than direct con-
versations with them, according to
the survey, which was conducted
in November.

Yet relationships with parents,
regardless of how complicated, are
the ones a person takes through
life, says David Isay, who founded
StoryCorps. It has recorded
600,000 interviews between family
members or friends and archived
them in the American Folklife Cen-
ter at the Library of Congress.

& Nearly everyone, he says, talks
£ about their parents. “Someone

& might be 100 years old and the
Sfirst thing they talk about is their
Zparents,” he says. “It’s a reminder
gof the primacy of that relation-

& ship.” Mr. Isay interviewed his own
Z dad and listened to the recording
shours after his father died and

= found it comforting.

=z Dan Ryan was 24 when his dad

= died of cancer. His mom died of a
gheart attack two years later. “I al-
=ways thought there would be more
gtime,” says Mr. Ryan, a 60-year-old
& executive coach for CEOs based in
§Franklin, Tenn. He never got around
%to asking them about their child-
ghood or courtship, his mother’s life
Z on an Illinois farm, and his dad’s

g time as a Marine in Iwo Jima.

£ “I'm sure he saw death on a daily
= basis and at a young age,” says Mr.
£ Ryan, but his dad, Robert, never

& talked about it. Mr. Ryan remem-

= bers visiting the cemetery with him
£ on Memorial Day and putting flags

QUESTIONS TO ASK
YOUR PARENTS

any people want to know

more about their parents,
but aren’t sure what to ask or
how to start the conversation.
StoryCorps suggests some
prompts below.

M Do you remember what was
going through your head when
you first saw me?

M How did you choose my
name?

B What was | like as a baby? As
a young child?

M Do you remember any of the
songs you used to sing to me?
Can you sing them now?

B What were my siblings like?

B What were the hardest mo-
ments you had when | was grow-
ing up?

M If you could do everything again,
would you raise me differently?

B What advice would you give
me about raising my own kids?

B What are your dreams for me?
M How did you meet mom/dad?
M Are you proud of me?

B What were your parents like?

B How was your relationship
with your parents?

M How would you describe your-
self as a child? Were you
happy?

B What was your best memory
of childhood?

TELLING A STORY

toryCorps is a nonprofit oral

history project with mobile
recording studios that allow two
people to record 40-minute con-
versations. The free StoryCorps
app lets people record and up-
load their interviews using their
mobile device.

StoryTerrace is a biography
writing service that matches
people with professional ghost-
writers to interview them and
write their life story. Prices vary
based on special requests but
can range from $1,900 for 4
hours of interviews and a 55-60
page book, to $7,450 for 10
hours of interviews and a
115-125 page book.

“Finding True Connections:
How to Learn and Write about a
Family Member’s History,” by
Gareth St. John Thomas, is a
manual offering steps, guides
and 100 questions, along with
follow-up prompts, to help docu-
ment a person’s life story. List
price $24.99.

on veterans’ graves. “I can only
guess at what was going through
his mind. I wish I knew.”

One undiscussed incident lingers
with him. After high school, Mr.
Ryan entered the U.S. Naval Acad-

Dan Ryan at Naval .Acade.my in 1977
with his parents. Right, his father.

Elizabeth Jacobson, left, her daughter, Naomi, and her mother, Pat Wilson, on

£

Top, Sarah Smith, right, and her mother, who now has Alzheimer’s disease.
Above, Ms. Smith’s mother, Rebecca Bearden, pictured during her college days.

her mother’s 70th birthday. ‘We need to tell our stories,’ says Ms. Jacobson.

emy, which he suspects made his fa-

ther tremendously proud. A home-
sick Mr. Ryan remembers calling

home and telling his dad he wanted

to leave the academy. A month

later, he did. His father never tried

to talk him out of it. After his father
died four years later, Mr. Ryan’s
mother, Helen, told him that his fa-
ther was disappointed in Mr. Ryan’s
decision.

“I have always wondered why

he didn’t say so when I
called those many times
to say I wanted to
leave,” he says. “I sus-
pect he didn’t want to
intervene and that I was
adult enough to make
my own decision.”

Knowing what he
missed with his own
parents, a few years ago
he interviewed his in-
laws and taped their
conversation on his
phone. “None of us
think about how many
more days we have.” His
mother-in-law died 11
months ago.

Ms. Smith, in Dallas,
regrets that her
mother’s Alzheimer’s
has dimmed the
chances to learn more
about her past.

Her mother, Rebecca
Bearden, was selective
about the stories she
told. “She only wanted to
communicate things she
wanted me to hear,” says
Ms. Smith. That, along
with the dementia, left
Ms. Smith with questions
that can’t be answered.
Why, for example, did
her mother, who was ad-
mired by others for her
leadership and generos-
ity, lack confidence? “I
could compliment her all
day and she would say it wasn’t
true,” says Ms. Smith.

At one point, her mother said
that she never felt fully loved by
her own mother. When Ms. Smith
asked her to explain why, her
mother dropped it and so did
Sarah, sensing her mother’s reluc-
tance. “I think she was trying to
protect me. She knew how much I
loved my grandmother.” Her
mother, she says, did grow closer
to her own mother late in life.

Ms. Smith has three children and
wishes she had answers for their
sake. “I want to know what not to
say to my children,” she says.

Her mom’s dementia gives her a
greater appreciation of the impor-
tance and urgency of transparency
and storytelling. She wrote a book
about caregiving, “Broken Beauty:
Piecing Together Lives Shattered by
Early-Onset Alzheimer’s,” and now
journals daily. “It’s so easy for us to
grab the phone and take notes, and
journal. I do that now and it’s my
hope our kids will go back and look
at things I've written.”

Some parents feel compelled to
answer unasked questions to ex-
plain themselves and why they
were the parents they were. Eliza-
beth Jacobson, 42, knew her
mother was overly protective. She
remembers being dropped off at
college, forgetting her coat and
her mother making the four-hour
round trip drive back the next day
with it. “I thought, ‘I don’t know
any parent who would do that,”
says Ms. Jacobson, who lives in
Tacoma, Wash.

She never really thought about
it or asked why. “I thought, “This
is just mom,”” she says.

A few years later, when she was
in her mid-20s and married, she
visited her parents. While there,
she says her mother, Pat Wilson,
revealed to her for the first time
that she had been married before,
had a son, and that her ex-husband
had taken him when he was 3 to
see Santa and never returned. She
hired a private detective and after
years of looking, Ms. Wilson gave
up her search and tried to get on
with her life. It was the early
1970s, before the internet made
tracking people down easier.

Ms. Jacobson was blown away. “I
sobbed the whole way home,” she
says. “There was so much to take in.
Everything started to make sense.
Why mom was so sad all the time
and why she was so protective.” Ms.
Jacobson wishes her mother had
told her earlier. “I think of all those
years she must have stuffed down
those feelings,” she says.

Her mother and her son ulti-
mately reunited in 2016, when his
then-wife tracked Ms. Wilson down
through ancestry.com and Face-
book. After the reunion, Ms. Wilson
decided to write a book called
“Beauty for Ashes,” and hired a Sto-
ryTerrace ghostwriter, to help her.
It would have been too hard, she
says, to write on her own.

“I wanted to explain myself. It
was such a huge part of my life
and affected my parenting,” says
Ms. Wilson, 73.

Ms. Jacobson plans on sharing
the story with her own 10-year-old
daughter, when her daughter is
older. “I want to make sure she
knows what happened,” she says.
“We need to tell our stories.”
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WHAT'’S YOUR WORKOUT?

JEN MURPHY

Archery
Dodgeball
Delivers
Exactly What
It Promises

Darren Reckner plays on an archery
dodgeball team at Archery Arena in

West Chester, Ohio.

WHEN STRANGERS ask Darren
Reckner about the chunky ring on
his finger, he proudly explains it’s
from his championship archery
dodgeball team.

He’s used to the chuckles.

Mr. Recnker is 37 and obsessed
with a sport that’s like dodgeball
but for the large, foam-tipped ar-
rows players use instead of balls
to nail each other.

Mr. Reckner discovered the
game in 2018 after a friend shared
a link to a new archery dodgeball
gym near his home in Sharon-
ville, Ohio. The message
read: “Why aren’t we
doing this!”

A project manage-
ment consultant for
a global consultancy
group, Mr. Reckner
had never shot an
arrow before his
first visit to Archery
Arena in West Chester,
Ohio, near Cincinnati.
After an hour of shooting
arrows with tips that resemble
jumbo marshmallows at people, he
was hooked. When he learned the
gym was forming a league, he re-
cruited five friends to form a
team, the Cincy Aimbots.

John Jackson, founder of Ash-
ley, Ind.-based Global Archery
Products, is credited with founding
the sport in 2011. Also known as
combat archery and archery tag,
it’s grown to more than 1,300 loca-
tions throughout the U.S.

Rules differ state to state, but
essentially when a referee blows a
whistle, teams rush to a central di-
viding line, grab as many arrows
as possible and attempt to hit
their opponents while simultane-
ously dodging incoming fire. Un-

like dodgeball, players can shield
themselves behind inflatable ob-
stacles. If players are hit, they’re
eliminated and move to their
team’s sideline. If they catch an ar-
row, the shooter is out and a side-
lined teammate can return.

“At a distance, you can catch or
dodge an arrow, but at close range
you’re getting hit,” Mr. Reckner
says. “The speed and force is com-
parable to a dodgeball thrown by
an adult who is pretty good at
dodgeball.”

Games consist of seven
rounds, each of which
may have different

rules. For example,
each team may
have a target re-
sembling a dom-
ino, with foam
circles as dots. If
a player shoots a
foam circle out of
the opposing tar-
get, an eliminated
player on the shooter’s
team can return to play.
The round ends when one team has
all players eliminated.

“It’s easy to think the most ac-
curate shot wins, but really the
game is more about being quick on
your feet, being fast with the bow
and having solid cardio condition-
ing,” Mr. Reckner says. The Cincy
Aimbots have won a round in as
little as 30 seconds, but Mr. Reck-
ner says some last over five min-
utes. “Getting gassed in the middle
of a round makes you an easy tar-
get,” he says.

The Cincy Aimbots are the de-
fending champions in Archery
Arena’s spring and fall leagues.
The 2020 spring season starts in
early March, with games played

LS,

Players start the game by grabbing arrows, bove._:fhe can hide beind
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obstacles, top right. Mr. Reckner’s championship ring, left.

every Thursday. Despite the team
chant, “Aimbots, Aimbots, Don’t
Get Hurt,” Mr. Reckner says the
only injuries teammates have sus-
tained are having the wind
knocked out of them or nicking a
finger while releasing an arrow.

The Workout

The team practices once a month
at Archery Arena. “Catching ar-
rows is a big part of the game, and
the only way to practice that is to
have a lot of arrows shot at you,”
Mr. Reckner says.

After his first season, Mr. Reck-
ner bought his own equipment and
started watching YouTube videos
of Danish archer Lars Andersen to
fine-tune his mechanics. His wife,
Amber Reckner, won’t allow ar-
chery in most of the house, so he
practices his bow skills nightly in
the basement. “I don’t have
enough space for long shots, so I
pile pillows on the couch and prac-
tice firing quick draws,” he says.

To build speed, he lines up five
arrows on the ground and at-
tempts to pick up, load and fire all
five within 10 seconds. “Being able
to quick draw is probably the num-
ber-one skill in this sport,” he
says. He repeats the drill 10 to 20
times. To build muscle memory, he
loads an arrow on the bowstring
and draws it back 25 to 50 times
as quickly as possible.

Mr. Reckner says being able to
hold an extra arrow is very use-
ful—you become vulnerable when
you attempt to grab an arrow from
the gym floor. To build grip
strength, he practices shooting
while holding an extra arrow or
two in his left hand. He also keeps
three grip trainers of varying re-
sistances in his living room. While
watching TV, he’ll do three sets of
10 reps with each grip trainer. “I
don’t have the biggest hands, so a
strong grip helps me hold a bow
and extra arrows,” he says.

He rides his Peloton bike four

Yes, This Sport
Can Be Exercise

ports like archery dodgeball

and pickleball may sound silly,
but if they motivate you more
than the treadmill, you’re more
likely to stick with them, says Kyle
Kercher, an American College of
Sports Medicine-certified exercise
physiologist at Indiana University
Bloomington.

“When it comes to physical ac-
tivity, the most important thing is
to find something that's sustain-
able,” he says.

Mr. Kercher says activities from
our childhood usually bring back
carefree memories and are associ-
ated with fun rather than work.
These activities also force
us to disconnect. “You
can't be checking emails
during a dodgeball game,”
Mr. Kercher says.

If you're wondering
if a sport like archery
dodgeball can really
count as exercise, he
suggests wearing a step
counter or heart-rate
monitor.

“These types of
sports often require
short bouts of high in-
tensity, which can be just as if
not more effective than slogging
on an elliptical,” he says.

to five days a week, simulating hill
climbs to build leg strength.
“There is a lot of squatting during
the matches, to either hide behind
a low barrier or to pick up an ar-
row from the arena floor,” he says.
He isn’t as committed to his
strength routine and says he only
uses his home gym one to two
days a week, performing dead
lifts, squats, bench presses and
overhead presses.

The Diet

Breakfast is Honey Nut Cheerios
Medley Crunch with almond milk,
Greek yogurt and coffee. Mr. Reck-
ner packs leftovers for lunch, usu-
ally grilled chicken, rice and green
beans. Midday he can’t resist a
Coke Zero. During the week, he
keeps dinner simple, eating
chicken or fish, potatoes or rice
and a vegetable. When he’s going
to splurge, he buys a pint of Buck-
eye Blitz Chocolate Chip from Cin-
cinnati ice cream brand Graeter’s.

The Gear and Cost

Mr. Reckner had the team logo put
on T-shirts, hats and league cham-
pionship rings. He finds Adidas
high-top basketball sneakers pro-
vide more ankle stability. Players
wear paintball-style masks to pro-
tect their faces.

He bought a bow for $50 on eBay
and spent $100 on a 20-pack of ar-
rows. His Captains of Crush grip-
pers cost $25 each. He invested
around $800 on his home gym, in-
cluding mats, dumbbells, barbells, a
bench and a power rack. He pur-
chased most of the equipment on
Craigslist. His Peloton bike cost
$2,245, and he pays a $39-a-month
subscription. His membership at Ar-
chery Arena costs $55 a month.

A New

By NEIL SHAH

THE NORWEGIAN metal band
Kvelertak just released an album,
its first after the tricky feat of re-
placing the lead singer without
losing momentum.

The cult act, whose name means
stranglehold and is pronounced
“kveller-talk,” is known for play-
fully blending punk, classic rock
and underground metal styles. As
the band made strides, such as
opening for groups like Metallica,
it suffered a blow when its lead
singer departed in 2018. For their
fourth album, “Splid” (“Discord”),
out in February, the members of
Kvelertak enlisted a punk-rock vet-
eran as their front man and, for
the first time, performed two
songs in English.

Original member Vidar Landa,
33, spoke with the Journal about
the challenge of changing front
men and how the band shapes its
genre-hopping sound. Here are ed-
ited excerpts.

Kvelertak has been championed by
many of metal’s biggest names, in-
cluding Metallica. How did that
happen?

We met [Metallica’s] James Het-
field in San Francisco when we
played a show in 2013. I don’t know
how he heard about us, but early
on, people like Dave Grohl [of Nir-
vana and Foo Fighters] and the guy
in Mastodon got a hold of our stuff,
probably through John Dyer Baizley
[of American metal band Baroness],
who did album-cover artwork for
us. It was word of mouth. Baizley
had played somewhere in Europe
and somebody gave him a demo.

Front Man Re-Energizes

We were in the studio, with Kurt
Ballou of [metal act] Converge, re-
cording the first album, and we got
this email out of the blue from
John. It was crazy, for a band from
Stavanger, Norway, who hadn’t re-
leased anything yet. Some of our
biggest musical inspirations were
reaching out.

Why did your former lead singer,
Erlend Hjelvik, leave?

He was just done. Personally, at
that point, when we were on tour
with Metallica, it felt like every-
thing we had worked for was
starting to pay off...We’ve been on
the road almost continuously
since our debut album in 2010.
We’re all friends, but we also
make a living from the band—we

depend on each other. So, it’s a
very intense lifestyle. I can’t
speak for Erlend, but he was done
with that, and found other priori-
ties. (In a July 2018 Facebook
post, Mr. Hjelvik wrote “our indi-
vidual goals, needs and motiva-
tions have changed, leading us in
different directions.”)

There’s a lot of strong personal-
ities in the band. That can be ex-
hausting. But at the same time, it’s
one of the things that feeds that
energy and attitude we have live.

How did you handle replacing Erlend?
Right before that Metallica tour
was the first time Erlend started
talking about leaving. It was weird,
going on stage as a unit, winning
over arenas and then walking off-

Norway'’s Kvelertak

| i 5. 1 ‘i : 7
Ivar Nikolaisen, the lead singer of Kvelertak, performed with the metal band last year in Barcelona.

stage with someone who didn’t
want to be in the band and us not
knowing what the future would
bring. But the rest of us, we were
stoked about the tour and also al-
ready starting to talk about the
next album. This band is so much
about the guitars. The front man is
important, no matter what. I’'m not
trying to downplay Erlend’s role.
But first and foremost, it’s about
the music.

Ivar [Nikolaisen, the new
singer] is a guy we’ve been a fan
of as long as we’ve been playing
music. He was a guest vocalist on
our first album—that was a big
deal for us. In the late 1990s and
early 2000s, he was in a glam-
punk band and they were a pretty
big deal in Norway, but he was fed

XAVI TORRENT/REDFERNS/GETTY IMAGES

up with the music industry and
moved back into the woods.
Around 2015, we started to see
him being more [musically] active.

He was the only one—we knew
that if we could get him as the
new front man, we were kind of
saved. As soon as people could
hear him on the album or come to
a show, we knew all that stuff
about “new and old singer”—that
we would ride it out easily. Luck-
ily, he wanted to do it.

Kvelertak is known for high-energy
shows. Does Ivar change that?

It’s more energetic now. And it’s
more of a punk vibe that Ivar has. It
reminds me of the first few
years...When we started playing as
Kvelertak, there wasn’t an owl mask
[one of their well-known stage
propsl...I feel like we’re even closer
to the original live energy.

You mash up rock and metal genres.
When creating songs, how do you
approach this genre-hopping?

There are two different ways.
One is, we have a lot of fun when
we’re arranging songs. We become
like dumb teenagers, where it’s
like, “Oh, a Métley Criie beat?
That’s funny.” And then we do an-
other part.

The other answer is we all come
from different genres. Bjarte Lund
Rolland, who plays guitar, is sort of
the key element to binding all these
things together. The rest of us came
from a punk rock, hard-core and
metal background, but Bjarte was
more pop. We’re into riffs and
heavy songs, and he was writing
songs, like pop songs. That’s what
I'd say the key to our sound is.
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Donald Judd’s Plainspoken Poetry

His first American retrospective in over 30 years is an ode to material and spatial transformation

By LANCE ESPLUND

New York
‘IT’S JUST BOXES,” I once over-
heard a viewer say to his compan-
ion about an installation of Donald
Judd’s raw-plywood sculptures at
Dia:Beacon in Beacon, N.Y. “I woke
up in a box. I traveled here in a box.
And now,” he continued, “I'm in an-
other box looking at more boxes.”
Although Judd (1928-1994) didn’t
like being referred to as a sculptor,
or his objects being called “sculp-
tures” (he may have preferred the
term “boxes”), it’s impossible, from
our vantage point, not to see his
groundbreaking work, which did
away with the pedestal, as anything
but sculptures.

It’s true that Judd, a pioneer of
American Minimalism (another
term he abhorred), worked with
boxes: raw, painted, solid, closed,
open, hollow, compartmentalized
and transparent—in plywood, plexi-
glass, iron, acrylic, aluminum, cop-
per, brass and stainless, painted and
galvanized steel. And his bare-
bones sculptures suggest architec-
ture and building blocks, and some-
times push toward Minimalism’s
mute extremes. But what matters in
Judd is his exactitude, his rigorous
attention to scale, amount, incre-
ment and interval; how he beauti-
fully orchestrates the various quali-
ties and properties of his materials
—not just colored plexiglass and
reflective metals, but light, shadow
and empty space. How he com-
presses, pools, patterns and halos
colored reflections; how he meticu-
lously speeds up and slows down
our movements among forms,
around corners and across planes;
how he transforms void into elastic,
palpable volume.

These gifts are in full force in
“Judd,” a retrospective of 70 sculp-
tures, drawings and paintings (al-
most all are “Untitled”) at the Mu-
seum of Modern Art. Organized by
Ann Temkin, MoMA’s chief curator
of painting and sculpture, and for-
mer associate curator Yasmil Ray-
mond, with curatorial assistant
Tamar Margalit and research fellow
Erica Cooke, “Judd”—his first U.S.
survey in more than 30 years—is
commandingly handsome.

This is the kind of chilly, upright
exhibition that makes you tighten
your coat and straighten your pos-
ture. Right angles; clean, crisp
edges; and faceless, industrial mate-
rials abound. There is little here,
beyond its many square yards of
raw plywood, that is remotely per-
sonal or warm and fuzzy. But there
is surprise, mystery. Judd’s most
compelling works are powerfully
impersonal and plainspoken feats of
poetic engineering.

“Judd” stumbles, instructionally
so, only at the outset. Two lacklus-
ter abstract paintings from about
1960 and 1961 (meandering neutral
ribbons on fields of yellow and
blue, respectively) greet viewers in
the loggia. They’re little more than
launching pads propelling us into
the first of four chronologically in-
stalled galleries, where we encoun-
ter Judd’s initial freestanding
sculptures and reliefs from the
early 1960s, when he abandoned
two dimensions for three.

The opening gallery is spirited,
uneven, experimental, handmade. It
suggests—especially because of a
work from 1963/1975 that resembles
a jungle gym—a children’s play-
ground. The overwhelming color is
cadmium red light—that bold, tran-
sitional hue that refuses to be ei-

Donald Judd’s ‘Untitled’ (1967), above, and ‘Untitled’ (1991), right

‘What matters in Judd
is his exactitude,
his rigorous
attention to scale’

ther pure orange or pure red.
Across the top of one red box, from
1963, a hollow iron pipe—an open
tunnel lying end-to-end—is half-
submerged, like fruit encased in
Jell-0.

One relief, from 1961, consists of
a tinned steel baking pan inserted
in paint resembling black tar—rem-
iniscent of Byzantine icons. These
first works, made by Judd’s own
hand, with the help of his father,
imbue quotidian forms with magi-
cal properties, revealing an artist
intent, perhaps, on metamorpho-
sis—but not always successful at it.
Another large relief here, from
1963, suggests a roll-up storefront
door—not sculpture. Soon, Judd
would painstakingly design and
then have professionals fabricate
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CLOCKWISE FROM TOIS: JubD FOUNDATION/I\;?TISTS RIGHTS SOCIETY (AR

Donald Judd in Marfa, Texas, in 1993, left; Judd’s ‘Untitled’ (1976-77), above; ‘Untitled’ (1969), below; and ‘Untitled’
(1968), bottom center; all in the retrospective now on view at the Museum of Modern Art

his work. It was the right choice.

In the best of these sculptures
from the mid-1960s to 1992, Judd
gives visual purity to his ideas. A
translucent, ghostly box, from
1964—made of sparkly, orange peb-
bled plexiglass with endcaps of hot-
rolled steel—is weighty yet atmo-
spheric, a mirage suspended in
amber. Other floorworks, boxes
made of brass or anodized alumi-
num and colored acrylic sheets, re-
minded me of sarcophagi and re-
flecting pools.

What’s uncanny about many of
these progressions of boxes on the
floor, and especially Judd’s iconic
stacks of boxes—often made of met-
als and colored acrylic, evenly
spaced and running up the wall—is
their sense that something momen-
tous is transpiring; that forces are
aligning. They suggest large ab-
stract distillations of classical col-
umns, pedestals and plinths; primi-
tive totems, spines and vertebrae.
Their forms and compartments, per-
fectly attenuated and spaced, have
electric charge and
geometrical precision—
like the collision of
spiritual with earthly
realms in early Renais-
sance paintings of visi-
tations, annunciations
and the Assumption.

Judd completely
transforms his materi-
als. In one box, from

-

]

1973, he creates a rect-
angular mirrored brass
tunnel through what
looks like an aquama-
rine pool. It’s a conflu-
ence of both inside and
outside—like buried
treasure suspended in

a solid piece of Carib- o

bean Sea. And on the

surfaces of an evenly spaced stack
of 10 polished-copper boxes, from
1969, your body is reflected as if in
a funhouse mirror, and the sculp-
ture’s forms melt and soften into
waves, as if you were confronted by
floating rectangles of rose-colored
liquid gold.

In other reliefs, such as a hori-
zontal anodized aluminum work,
from 1970—a series of variously
sized and shaped purple boxes that
cling to the bottom of one long sil-

ver box—Judd moves us, from box
to box, at an inchworm’s pace and
then he slingshots us along the en-
tire distance of the roughly 22-foot-
long sculpture, as if a train were
rushing past.

Like ancient Egyptian sculpture,
this work, and others by Judd, de-
mands frontality and distance; it
also requires that you look through
its silver tunnel, which is open from
end-to-end. When I did so, a MoMA
guard’s head, as if seen through a
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telescope, was perfectly held there,
like a pearl. Sure, this sculpture is
“just boxes,” but boxes reimagined,
transfigured.

Judd
Museum of Modern Art, through
July 1

M. Esplund, the author of “The Art of
Looking: How to Read Modern and
Contemporary Art” (Basic Books),
writes about art for the Journal.
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At Trials,

It Was All

About the
Shoes

By RACHEL BACHMAN

Atlanta

Galen Rupp reasserted himself as
the top U.S. men’s marathoner, and
Aliphine Tuliamuk edged out her
competitors to finish as the top
woman in Saturday’s U.S. Olympic
marathon trials, a race that played
out against the backdrop of an arms
race in shoe technology.

All three male qualifiers—Rupp,
Jacob Riley and Abdi Abdirahman—
and the third-place female finisher,
Sally Kipyego, wore shoes from
Nike’s controversial Vaporfly line,
which feature thick soles and a car-
bon-fiber plate. Vaporflys made
their debut as prototypes in the
2016 U.S. marathon trials, drew
complaints from critics who said
they gave runners an unfair advan-
tage and spurred competitors to
create their own versions.

The top two men Saturday wore
the Nike Alphafly, the most recent
model in the line, which Nike of-
fered free to all competitors at the
trials. Abdirahman wore an earlier
Vaporfly model.

Riley, the men’s second-place fin-
isher, didn’t have a shoe sponsor-
ship and chose to run in Nike Al-
phaflys. “I would prefer not to think
that my presence on this team is
due to having a better shoe,” said
Riley, adding that he was in the
best shape of his life. “But I think
there’s no question that plated
shoes are kind of changing the face
of the game. I think if you’re not in
one of those, whatever brand it is,
you’re probably giving yourself a
disadvantage. And there’s probably
no way to argue against that.”

Riley noted, however, that the
top two women finishers weren’t
wearing Nikes. Tuliamuk wore Hoka
One One’s yet-to-be-released Rocket
X shoes, which have a carbon-fiber
plate, and Molly Seidel wore Sauco-
nys. Kipyego wore Nike’s NEXT%, an
earlier Vaporfly shoe.

Trials runner Sarah Sellers said
she dropped a sponsorship from an-
other shoe company a month ago so
she could wear Alphaflys. “I feel
like they made a difference, for
sure,” said Sellers, who finished a
higher-than-expected 11th place.
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Galen Rupp wins the marathon trials.
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Emma Hinze, above, in action at the UCI Track Cycling World Championships. The spread of coronavirus is threatening to blow a hole through the cycling calendar.

Coronavirus Scare Shakes Cycling

Global travel and bruised immune systems make the sport uniquely vulnerable to the epidemic

By JosHUA ROBINSON

Berlin

Danish cyclist Michael Morkov
spent 34 hours in isolation here this
weekend, trying to remember if
anyone had coughed on him.

Morkov had more reason to
worry than most. On Thursday, he
had left a bike race in the United
Arab Emirates hours before it went
on lockdown because of two re-
ported cases of the novel coronavi-
rus. And on Sunday, he was sup-
posed to race in the track cycling
World Championships.

Unsure if he’d been exposed,
Morkov locked himself in his hotel
room in Berlin. But by Sunday
night, Morkov had two things going
for him again: not only did he not
have coronavirus, he was also a
world champion.

“Two days ago, I was afraid to
not even participate,” Morkov said
after taking gold in the two-man
“madison” relay. “But I just focused
on my preparation by myself, in my
isolation.”

Though the two cases in the
U.A.E. came back negative for coro-
navirus, Morkov’s bizarre weekend
highlighted professional cycling’s
unique vulnerability to the epi-
demic. The elite road circuit con-
sists of just 19 men’s teams and 12
women’s outfits whose entire busi-

ness hinges on sending skinny ath-
letes with threadbare immune sys-
tems to races around the globe for
10 months of the year.

Already, the spread of coronavi-
rus is threatening to blow a hole
through the cycling calendar. Races
in China are already postponed
through April and May. And just as
the season turned its attention to
high-profile events in Italy, the
country turned into a coronavirus
hot zone with more than 800 con-
firmed cases.

“When you have a look on what
the potential effects in the season
can be, they’re huge,” said UCI pres-
ident David Lappartient. “But who
knows what the situation will be.
For today all the races are main-
tained in the world calendar.”

That might not be the case for
long. RCS Sports, the Italian orga-
nizer of the disrupted U.A.E. Tour,
is concerned about holding the
Strade Bianche race next Saturday,
Tirreno-Adriatico the following
week, and Milan-San Remo on
March 21.

“There is no Plan B,” RCS Sport’s
head of cycling Mauro Vegni told
the Corriere della Sera.

The loss of income from any of
those would be significant for a
sport that seems to live perma-
nently on the verge of financial cri-
sis. But that would pale in compari-

son to the impact of scratching off
one of cycling’s Grand Tours.
Should the situation devolve any
further, that’s exactly what RCS
might have to do: the Giro d’Italia,
which runs from May 9 to May 31
and draws millions of fans to the
roadsides, could be in danger for
the first time since 1945.
Questions would then follow
about the Tour de France in July.
France on Friday banned all gather-

The loss of income
would be significant for
a sport that seems to live
on the verge of crisis.

ings of more than 5,000 people that
were likely to bring together large
groups of foreign visitors.

“Cycling can deal with a few can-
cellations,” said EF Pro Cycling
team manager Jonathan Vaughters.
“But if the Tour gets canceled, oof,
that’s a blow.”

But even if the season unfolds as
planned, the epidemic is clearly on
cyclists’ minds. They are already
notorious germaphobes—their fa-
vorite performance enhancer these
days might as well be hand sani-

tizer. And that’s when there isn’t a
global epidemic.

Three-week races like the Tour
de France are so punishing to their
immune systems that riders are
constantly coming down with colds,
flu and chest infections, even in the
middle of the summer. Team doc-
tors will quarantine them in hotels
and make them eat meals by them-
selves at the slightest hint of a
cough or sniffle.

What happened at the U.A.E.
Tour last week showed just how
devastating even a single case of
coronavirus could be for the sport.

The panic began Thursday eve-
ning when organizers reported that
two staffers of an unnamed team
had come down with the illness.
The final two stages of the race
were canceled and Emirati health
authorities put everyone on lock-
down. Riders, staff and media were
all confined to their hotel rooms
until tests could be carried out.

As of Sunday afternoon, a few
teams had been cleared after more
than 160 tests came back negative,
but several more were stuck in
their hotels and tearing up airplane
tickets.

Morkov had escaped just under
the wire. “I felt lucky that I left in
time,” he said. “But I also realized I
could be affected too so I had to
take the precautions.”
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OPINION

Give Philanthropy the Market Test

I'm always
mystified by
philanthropic
foundations
and how
fruitlessly
they disperse
their capital-
ism-provided
funds.
Bloomberg
Philanthro-
pies spends a chunk of its $8
billion on “Sustainable Cities.”
The new $10 billion Bezos
Earth Fund is backing climate
activists. The $12 billion Ford
Foundation insists, “To ad-
dress the climate crisis, we
must address inequality.”

Huh? Way more than phi-
lanthropy, free-market capital-
ism gets people out of pov-
erty, raises living standards
and cures the world’s ills. Of
the four things you can do
with your money—spend it,
pay taxes, give it away or in-
vest it—investing is the only
one that increases productiv-
ity, the scaffolding of capital-
ism and societal wealth.

So my eyebrows rose when
I was offered a chance to meet
Raj Shah, president of the $4
billion Rockefeller Foundation.
Maybe I'd be able to gather
some squishy grant-making
examples to make fun of. Boy
was I wrong.

Perhaps the Rockefeller dif-
ference traces in part to the
foundation’s founder. John D.
Rockefeller was an interesting
guy, much maligned despite
bringing light and heat to the
masses (and saving whales). On
top of his heroic business ef-
forts, he understood where phi-
lanthropy could be useful.

INSIDE
VIEW
By Andy
Kessler

A favorite book of mine,
Ron Chernow’s 1998 “Titan,”
describes how Rockefeller
made his money, then gave it
away. He looked for big proj-
ects only he could fund, such
as eradicating hookworm—a
parasite that struck people
who walked barefoot, predom-
inantly Southern blacks. Rock-
efeller funded tests for thou-
sands of rural citizens and
provided shoes. It worked.
One branch of the Bill and Me-
linda Gates Foundation uses a
similar philosophy to fight
malaria and HIV.

Mr. Shah told me about the
Rockefeller Foundation’s cur-
rent big project, Smart Power
India. World-wide, 840 million
people live without access to
electricity. Hundreds of mil-
lions more get only a few hours
a day of expensive govern-
ment-monopoly-provided cur-
rent. Digital bits drive the First
World, while the Third World
still needs electricity.

Mr. Shah had a previous job
funding power in emerging
markets, so he had Rockefeller
team up with India’s Tata
Power in 2015, launching a $1
billion deal to produce mini-
grids. With solar panels and
battery backup, Mr. Shah ex-
plains, the project can deliver
containers to remote parts of
India and provide 24/7 electric-
ity at a competitive price.

Wait, “price”? This is phi-
lanthropy; surely they give the
electricity away. Nope. And
that’s what makes this effort
interesting. By providing
smart meters, they create a
market for electricity. Then
voila, all sorts of commerce is
erupting. Someone buys a few

sewing machines and starts a
clothing company. Someone
digs a well and provides irri-
gation to farms—all using
juice from the grid, something
we take for granted.

Smart Power India hopes to
make electricity available to
25 million people. The 30-kilo-
watt-hour grids cost $60,000,

A project to electrify
rural India shows how
investment helps the
poor more than aid.

a figure that drops as lithium-
ion batteries get more effi-
cient. They estimate that
three-quarters of power will
go to small businesses. Elec-
tricity prices have dropped
from 80 cents to 23 cents, and
may soon hit 12 to 15 cents—
less than in California!

They’ve installed 250 mini-
grids so far supporting
300,000 people and almost
10,000 enterprises. In the past
three years energy consump-
tion has doubled, and revenue
has increased by one-third for
shops and more than 50% for
commercial enterprises. That
includes carpentry, wheat
grinding, honey processing,
mustard-oil production and
water purification—much of
which was unavailable before
Rockefeller got involved.
That’s productivity.

Thirty percent of the pro-
posed funding is equity, split
80/20 between Tata and Rock-
efeller. The rest is debt. I
learned a new term, as Mr.

Shah calls his contribution
“concession capital”: No re-
turn-driven investor in his
right mind would provide it,
based on the risks of currency,
rule of law and execution.
Rockefeller intends to reap a
small return or break even.
That allows Tata to seek a 14%
return on investment, which
helps it get better debt financ-
ing—the road to scale.

A foundation seeding a
project, then selling its out-
put: It almost feels like, dare I
say, capitalism! An abstract
calculation might suggest
$200 billion in grants could
electrify the whole world.
Sadly, that squishy stuff
crowds out real investment.
Instead, like venture capital-
ists, Rockefeller is to fund a
sustainable business that will
eventually build out all those
grids. Africa is next, where a
lack of electricity helps keep
400 million in poverty.

It’s too soon to know how
far this could scale, because
governments often get in the
way. But it could popularize a
new model for philanthropy—
perhaps a fork in the road for
a stodgy sector. Mr. Shah calls
it “unlocking a solution for
poverty.” Put up risk capital to
identify a big problem, find a
low-cost solution, and try a
new business model to exe-
cute it. It could work for food
distribution, water, internet
access and maybe even the
trendy climate stuff.

We knew capitalism and
productivity fund philan-
thropy. Now philanthropy is
mimicking capitalism! I didn’t
see that coming.

Write to kessler@wsj.com.

Bernie Rewrites Cuban History

Many Ameri-
cans were of-
fended by
Sen. Bernie
Sanders’s re-
cent praise of
Fidel Castro.

AMERICAS

Perhaps grati-
By Mary is in or-
Anastasia ggle lisn;rtlegcrl
O’Grady :

By candidly
sharing his
opinion of Cuba, Mr. Sanders
exposes the depth of his so-
cialist views.

Mr. Sanders’s enthusiastic
support for the Socialist
Workers Party in the 1980s is
well documented, as is his en-
dorsement of Castro and Nica-
raguan Sandinista Daniel Or-
tega, both of whom were
Soviet pawns during the Cold
War. On CBS’s “60 Minutes” on
Feb. 23 we learned that Ber-
nie’s ideology hasn’t changed
much since he was advocating
for tyranny in his youth.

Interviewer Anderson Coo-
per played a film clip from the
1980s in which Mr. Sanders ex-
plains why Cubans didn’t side
with the U.S. against Castro:
Because he “educated the kids,
gave them health care, totally
transformed the society.” To
Mr. Coopet, he said: “When Fi-
del Castro came into office,
you know what he did? He had
a massive literacy program. Is
that a bad thing, even though
Fidel Castro did it?”

In fact, according to the late
historian Hugh Thomas, Cuban
literacy was already around
80% in 1958, making it the
fourth most literate country in
Latin America, in keeping with
a relatively prosperous econ-
omy. Mr. Sanders’s claims

about a “popular” revolution
are also guff. A good part of
the Cuban population resisted
the Communist takeover of the
island, and Castro’s gun-toting
buddies met that resistance
with deadly violence.

Immediately after dictator
Fulgencio Batista fled, Fidel
and his henchmen began exe-
cuting policemen and soldiers
without trials in a campaign of
terror. Cuba Archive, a non-
governmental organization
that documents deaths during
the revolution, counts 1,003
firing-squad executions in
1959.

The slaughter didn’t end
there. Castro turned on his al-
lies, targeting those he sus-
pected of being against his
one-man takeover. Cuba Ar-
chive has documented another
1,862 executions from 1960-67
and 816 combat deaths.

Propagandists like to de-
scribe Castro’s victims as
greedy capitalists. But they
were a cross-section of society.
Castro slaughtered thousands
of farmers who owned and
worked small plots across the
island because they resisted
collectivization. The Soviet-
coached cleansing of dissi-
dents in the Escambray moun-
tains is legendary, but the
purge also took place in other
parts of the country.

Thousands of Cubans who
had been part of the struggle
to overthrow Batista and re-
store the 1940 constitution
looked on with horror at the
rise of the megalomaniac Cas-
tro. Around 2,800 Cuban men
trained for the Bay of Pigs in-
vasion in 1961. They had been
promised U.S. air cover, but

President Kennedy reneged at
the last minute and the Com-
munists easily defeated them.

Yet that’s only half the
story. Castro had infiltrated
resistance groups on the is-
land. Before the invasion, the
military rounded up tens of
thousands of civilians, includ-
ing the elderly, women and ad-
olescents, whom he suspected
of disloyalty. The numbers
were so large that the military
used stadiums, theaters and
schools to hold the prisoners
in unsanitary conditions with-
out food.

He lamely concedes
that the regime

is ‘authoritarian.
No, it’s totalitarian.

Armando Valladares was a
22-year-old post-office clerk in
1960 when he refused to place
a sign supporting communism
on his desk. Castro’s jackboots
arrived at his home in the
night, shoved his mother out
of the way, and hauled him off
to prison.

Twenty-two years later his
devoted wife managed to win
his release and he flew to
Paris. Less than two months
after that he was granted resi-
dency in the U.S. He would be-
come U.S. ambassador to the
U.N. Human Rights Commis-
sion in Geneva and write a
memoir, “Against All Hope”
(1985), which graphically de-
scribes the torture and priva-
tion in Castro’s dungeons.

In Mr. Sanders’s interview

with Mr. Cooper, he con-
demned “the authoritarian na-
ture of Cuba”—a description
so mild that it is another so-
cialist talking point. The “na-
ture” of the Cuban military
dictatorship is totalitarian. It
seeks control of every inch of
daily life, public and private,
and uses harsh repression to
achieve its ends.

As for Castro’s “literacy
program,” its objective is in-
doctrination. For decades stu-
dents were “taught” in work
camps, away from their fami-
lies, where they were forced to
do agricultural labor. The lack
of parental supervision led to
an increase in teen pregnancy
and forced abortion. To this
day, access to higher education
remains tied to ideological pu-
rity.

High literacy is a joke in a
place like Cuba, where there is
no free speech. Before the Bas-
tista and Castro dictatorships
Cuba had freedom of the
press, more than 50 daily
newspapers and the most tele-
vision stations in Latin Amer-
ica. Today state media tells
Cubans what to think.

Argentina, Chile and Costa
Rica all have literacy rates
around the same as Cuba’s to-
day. Paraguay, Colombia, Ecua-
dor and Panama are not far
behind and they’ve made
much bigger gains since the
1950s. Some of these countries
have experienced periods of
authoritarianism. None im-
posed the totalitarianism of
Castro. Will America elect a
president whose view of the
revolution seems uninformed
by 60 years of experience?

Write to O’Grady@wsj.com.

Against Sanders, Trump Is the Lesser Evil

By James Huffman

Democratic nominee for

president, he’ll have to se-
cure the votes of people like
me. He won’t have a chance. A
man who sings the praises of
Fidel Castro’s Cuba and prom-
ises to dismantle the most
productive economy on the
planet won’t win over Amer-
ica’s moderate middle, even
running against an ill-man-
nered, ignorant and dema-
gogic Donald Trump.

Until 2016 I was a regis-
tered Republican. I voted for
some Democrats, but mostly
Republicans. In 2010 I was Or-
egon’s Republican nominee for
U.S. Senate, challenging in-
cumbent Ron Wyden as a so-
cial moderate and fiscal con-
servative. In July 2016, I
wrote an op-ed in Oregon’s
leading newspaper urging the
state’s Republican National
Convention delegates to lead a
“revolution of conscience”

If Bernie Sanders is the

against Mr. Trump’s nomina-
tion. When he was nominated,
I changed my registration to
“unaffiliated.”

In November I voted for
Libertarian Gary Johnson. If I
lived in a swing state, I'd have
voted for Hillary Clinton. Mr.
Trump has been even worse

The president has
been even worse than
I expected, but I may
have to vote for him.

as president than I imagined—
less civil, less informed, more
demagogic. Yet if Mr. Sanders
is the Democratic nominee, I'll
vote for Mr. Trump.

Voting for Bernie Sanders
will not be an option for mil-
lions of moderate Republican
and independent voters, in-
cluding those in swing states.
They may like some of the

things Mr. Trump has done,
but they can’t abide his rude
behavior, narcissism and disre-
gard for the truth. But neither
can they accept Mr. Sanders’s
socialism with its limitless,
unfunded promises.

The lesser evil is clear.
Most of the harm Mr. Trump
has caused, and will cause in
another term, will pass when
he leaves office. It will take
time but civil dialogue can be
restored, foreign relationships
repaired, tariffs repealed, ex-
ecutive orders revoked, and
new people appointed to im-
portant positions. Contrary to
the “resistance,” democracy
and the rule of law are not in
peril. Mr. Trump is a product
of democracy, and the
courts—including judges ap-
pointed since 2017—continue
to enforce the law.

If Mr. Sanders’s socialist
agenda were to become a real-
ity, undoing it would be nearly
impossible. Once created, so-
cial-welfare programs are al-

most never reversed. It is a
one-way ratchet to more
spending, mounting debt and
growing dependence on gov-
ernment at the expense of in-
dividual responsibility. Law-
makers have known for
decades that Social Security
and Medicare are unsustain-
able without major reforms,
but there are no reforms.

Everything  government
does is funded by the capital-
ist economy that Mr. Sanders’s
proposed policies would delib-
erately undermine. Some hope
that even Democratic congres-
sional majorities would put
the brakes on a President
Sanders’s agenda. But in an
era of unbending party loyalty,
moderates can’t rely on that.
That’s why people like me may
end up pulling the lever for
Donald Trump.

Mr. Huffman is a professor
and dean emeritus at Lewis &
Clark Law School in Portland,
Ore.

Spycraft
As Statecratt

Chinese Communist Espionage

By Peter Mattis and Matthew Brazil
(Naval Institute Press, 359 pages, $45)

CIA agent attempted to deflect suspicion that he

had been selling the Chinese secret information by
voluntarily turning over a Chinese-provided cell phone to
FBI investigators. Mr. Mallory assumed any compromising
communications with the foreign agents had been erased,
but a chip preserved the evidence of his treason. Last May
Mr. Mallory was sentenced to 20 years under the
Espionage Act. Six months later, another former CIA
operative, Jerry Chun Shing Lee, received a 19-year
sentence for selling CIA secrets to Beijing that may have
resulted in the crippling of the CIA’s network in China and
the disappearance or death of dozens of agents.

Messrs. Mallory and Lee are the human face of China’s
global espionage. Equally prevalent are Chinese lurkers in
the cyber shadows, penetrating the most secure computer
networks. Old-fashioned traitors now vie with sophisticated
digital operatives who purloin trade, military and govern-

ment information. Long

overlooked in the face of
German espionage during the
world wars—as well as the
bitter, often romanticized
struggle between the CIA and
Britain’s SIS against the KGB
during the Cold War—China is
T today’s greatest intelligence

AT threat to U.S. interests.

In China, espionage and
counterintelligence have often
been inextricably linked. In-
deed, as Peter Mattis and Mat-
thew Brazil recount in “Chinese
Communist Espionage,” the two have
sometimes been all but indistinguishable, as
they were during the decades-long struggle between Mao
Zedong’s Chinese Communist Party and Chiang Kai-shek’s
Nationalists, and during the full-on war between the
United Front (a tenuous covenant between the CCP and Na-
tionalists) and the Japanese during the Pacific War. Many
of the CCP’s most senior leaders, such as Zhou Enlai,
were intelligence professionals, putting spycraft at the
core of the Party. Famous fellow travelers, such as Ma-
dame Sun Yat-sen, widow of the leader of the 1911 Chi-
nese Revolution, further aided the communists through
surreptitious activities.

Forged in war against foreign and domestic enemies
alike, China’s communist spies were run primarily by the
People’s Liberation Army, long giving a distinct military
tint to intelligence operations, while domestic surveillance
was the province of the national police, reaching down to
ferret out “counterrevolutionaries” at the local level.

Tellingly, it was in the midst of China’s era of “reform and
opening up,” under Deng Xiaoping, that the Ministry of State
Security was established in 1983. The MSS is China’s equiva-
lent of the CIA, founded as the missing counterpart to the
military intelligence department and the FBI-like Ministry of
Public Security, concerned with domestic control. Given the
relatively recent formation of the MSS, along with the long-
time military focus of intelligence, Messrs. Mattis and Brazil
intriguingly theorize that China’s traditional weakness in
using human assets abroad may be responsible for the coun-
try’s focus on cyberspace since the 1990s, leading to decades
of electronic espionage conducted safely from home territory.

I ; evin Mallory was no James Bond. The hapless former

CHINESE

COMMUNIST

Esplﬁqﬂﬂf

How much of China’s dramatic military
and economic rise could have been
achieved without the use of espionage?

Despite the often dramatic stories related in “Chinese
Communist Espionage,” this is not a popular treatment.
Much of the text consists of alphabetical thumbnail sketches
of dozens of intelligence leaders and notable spies, from the
1920s through today. Details overwhelm the bigger picture.
Readers will often wonder why a particular individual chose
to betray his country, or how China’s spy agencies operate.
The lines between internal policing, counterintelligence and
external espionage are often blurred in the outline sketches,
leading as well to significant repetition.

A different approach would have helped the reader appre-
ciate as well as contextualize the authors’ yeoman effort.
Given the complex history of China’s intelligence organs, an
integrated narrative history would perhaps have more impact
than the cataloging of names and organizations.

Even so, Messrs. Mattis and Brazil’s book is the most
comprehensive attempt yet to outline the range of China’s
spying and the complicated web of agencies that carry it out.
The scale of China’s relentless espionage activities is far
more understandable thanks to their work. Readers may be
surprised, for example, to find out that some of the earliest
American Cold War spies gave their loyalty to Beijing, not
Moscow, prompting one to wonder: Does China today have its
own Kim Philby? The ignominious list of Americans, both of
Chinese descent and otherwise, who have sold national or
corporate secrets to China, or attempted to do so, is enough
to raise questions about how much of China’s military and
economic rise could have been achieved without espionage.

“Chinese Communist Espionage” is particularly well-timed.
The Trump administration is taking China’s espionage seri-
ously after years of American neglect. FBI Director Christopher
Wray has labeled China the greatest counterintelligence threat
the United States faces, and the administration has moved
against China’s cyber and traditional spying.

In October 2018, a high-ranking MSS officer was arrested
in Belgium and extradited to the United States, charged
with economic espionage at U.S. aerospace firms, while in
September 2019 a Chinese-born naturalized U.S. citizen,
Edward Peng, was arrested by the FBI after a “double
cross” operation revealed he was acting as a courier for the
MSS. A Chinese military officer was indicted for lying on
her visa application to study at an advanced physics labora-
tory at Boston University, with instructions to covertly
gather information on leading U.S. scientists.

As political relations between Washington and Beijing
have soured, Chinese spies are becoming more brazen. One
was arrested trying to breach security at President Trump’s
Mar-a-Lago resort. Others have been apprehended stealing
onto American military bases, occasioning car chases out of
a Jason Bourne movie. If a new Cold War is shaping up be-
tween the U.S. and China, countering Beijing’s espionage
had better become as much a priority as stopping Russian
spooks was in the days of Checkpoint Charlie.

Mr. Auslin is a fellow at the Hoover Institution at Stanford
and the author of the forthcoming “Asia’s New Geopolitics.”
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The Afghan Withdrawal Deal

all American troops out of Afghanistan,

and on Saturday the U.S. signed an
“agreement for bringing peace
to Afghanistan” with the Tali-
ban. The coming months will
tell if this is a genuine path to
peace or political cover for a
U.S. exit.

The good news is that this
agreement is better than what
the U.S. had seemed to accept
in September. The Taliban have killed thou-
sands of Americans, and Mr. Trump shouldn’t
reward them with a Camp David signing cere-
mony as he first suggested.

The Taliban, or at least their representatives,
have agreed to negotiate with the elected Af-
ghan government for the first time. The Taliban
want to establish an Islamist emirate and have
previously refused to talk to the Kabul govern-
ment. The Taliban have also promised to reduce
their attacks on Afghan civilians and troops, as
a week long test leading to Saturday demon-
strated is possible.

For the first time the Taliban have also for-
sworn support for al Qaeda and are promising
to prevent Afghanistan from being a safe haven
for any group planning attacks against the U.S.
This is the reason the U.S. sent troops to the
country after 9/11, and the deal makes clear this
is the main American priority.

In return, the U.S. is making significant con-
cessions, in particular a 14-month path to the
withdrawal of all American forces. The initial
reduction to 8,600 troops from some 13,000
shouldn’t be a problem. General Austin Miller,
the U.S. commander in Afghanistan, says this
is enough to fulfill the U.S. mission.

The gamble, and it’s a big one, is over the
drawdown to zero by May 2021, including from
all military bases in the country. This is conve-
niently after the November election, so Mr.
Trump needn’t worry about a Taliban march on
Kabul before then. Secretary of State Mike
Pompeo also promised on Saturday in Qatar
that this will be a “conditions-based troop with-
drawal,” and that it can cease if the Taliban re-
neges on its promises.

But the Taliban know how much Mr. Trump
wants out, and it could decide to stand down
until U.S. forces leave and then resume its siege

P resident Trump has made clear he wants

Trump agrees to a 14-
month timeline if the
Taliban honor their
security commitments.

against the government. A residual U.S. force
including air power and special forces would be
safer, but the Taliban and Mr. Trump both want
the political boast of complete
American withdrawal.

It’s far from clear that the
Taliban negotiators can de-
liver on their violence reduc-
tion promises. The group is
led by local and regional com-
manders who may not take or-
ders from leaders based in
Pakistan. The Afghans are releasing 5,000 Tali-
ban fighters from prison as part of the deal, and
many of them will return to the fight.

As for talks with the Kabul government, the
Taliban will have to abandon their desire to rule
by unaccountable Shariah law. Perhaps some
power-sharing or regional-control arrangement
can be worked out.

But it’s hard to see the Taliban agreeing to
lay down their arms and join the Afghan secu-
rity forces. The deal also has no guarantees to
protect Afghan women, who have made great
strides in education and health care since the
U.S. intervention. Afghan President Ashraf
Ghani will need a united front that includes po-
litical rival Abdullah Abdullah to have a chance
at negotiating a decent outcome.

* * *

Americans are in a sour mood about foreign
interventions, and after 18 years in Afghanistan
the desire to come home is understandable. But
public frustration shouldn’t ignore the major
U.S. accomplishments.

Our forces have denied terrorists a safe ha-
ven and protected the homeland from another
large-scale attack. We have killed the al Qaeda
leadership, including Osama bin Laden. We have
assisted a Kabul government that, while far
from perfect, is free and democratic. We have
brought basic education to millions of young
Afghans who never had it. And we have trained
and equipped Afghan security forces to defend
themselves. No one should diminish the sacri-
fices that Americans have made with their lives
and long deployments by dismissing these
achievements.

“We will not squander what they and you
have won through blood, sweat and tears,” Mr.
Pompeo said on Saturday in Doha. No doubt he
means it. We hope President Trump does too.

Private Medicine to the Rescue

mericans naturally turn to the govern-
ment when their health or physical secu-
rity is at risk, but a core U.S. strength is
the breadth of its private medi-

should be 20,000 a day, Dr. Gottlieb said on CBS’s

“Face the Nation.”
On Monday President Trump will meet at the
White House with executives

cal resources. That’s on display The feds are calling from the pharmaceutical in-
now as thg government is call- on academic labs and dustry to talk about devgloplng
ing on private actors to but- . avaccine and therapeutics that
tress the federal response. Blg Pharma for help. can moderate viral symptoms

On Saturday the Food and
Drug Administration said it
will allow hundreds of academic hospital labs to
begin testing for the coronavirus. The country
had relied on the Centers for Disease Control and
Prevention, but its testing kits turned out to be
faulty. By unleashing academic labs, the U.S. will
have the capacity by the end of this week to
screen “probably 10,000 people a day,” says Scott
Gottlieb, the former FDA commissioner who
writes for these pages. Within two weeks that

and save lives. A vaccine might
be a year away, but therapeu-
tics could be available within months.

The Bernie Sanders campaign is saying the vi-
rus shows how Medicare for All would better
serve the country. The opposite is true. By put-
ting government in charge of every health care
decision, Medicare for All would eliminate the
adaptability of private innovation, which is an
American advantage. The Trump Administration
is right to exploit it.

The Joe Biden Comeback

t 77 years old, Joe Biden can’t really be

called a Comeback Kid. But then he is

year younger than Bernie Sanders and
Michael Bloomberg, and his
runaway victory in South Car-
olina’s primary on Saturday
revives his bid as a serious
challenger for the Democratic
presidential nomination.

The former Vice President
won with 48.4% of the vote, well ahead of Mr.
Sanders, who finished second with about 20%.
Tom Steyer, the billionaire who spent $22
million on media in the Palmetto State and
pandered to African-Americans by endorsing
reparations for slavery, was third with 11.3%,
less than the 15% he needed to win state-wide
delegates. Everyone else finished far out of
the running.

Mr. Biden’s blowout victory has the poten-
tial to reset the Democratic race going into the
14 state contests across the country this Tues-
day. A win by Mr. Sanders in South Carolina
would have put him in a commanding position.
Mr. Biden has now broken his momentum
thanks to two realities that will continue to
play in the primaries.

One is Mr. Biden’s strength with African-
American voters who were a majority of the
South Carolina Democratic electorate and will
be a major force throughout the southern states
voting on Tuesday. Mr. Biden has a chance to
rack up delegates in Virginia, Alabama, North
Carolina, Arkansas, Tennessee, Oklahoma and
perhaps Texas. Mr. Sanders is competitive in
many of those states, and is expected to do well
in California, Colorado and Vermont, but Mr. Bi-
den now has a chance to stay competitive in the
delegate race.

The other reality is the Democratic Party’s
growing anxiety that Mr. Sanders’s undisguised
and polarizing socialism will be a liability
against President Trump. Voters are only begin-
ning to learn what the Vermont Senator really
believes, as opposed to his social-justice ap-
plause lines. Mr. Biden emerges from South Car-
olina as the most plausible alternative for Dem-

His South Carolina
victory offers a renewed
challenge to Sanders.

ocrats in other states who don’t want to gamble
on nominating the most left-wing major-party
presidential candidate in history.

Mr. Biden’s victory speech
Saturday was by far the best
of his campaign, offering a
contrast both with Mr. Sand-
ers and President Trump. He
said the country wants “re-
sults,” not “the promise of a
revolution” a la Bernie, while also pitching him-
self as a “healing” contrast to Mr. Trump. The
former VP may have found a message that justi-
fies his candidacy if he can maintain the vigor
to deliver it.

The wild card for Mr. Biden is that Mr.
Bloomberg will be on the ballot for the first
time in Tuesday’s states, where his TV ads have
been helping the former New York City mayor
build support. Mr. Bloomberg is competing for
the same non-Sanders, center-left Democratic
voters. Mr. Bloomberg will have to win a big
chunk of delegates on Tuesday or reconsider his
candidacy.

Tuesday should at long last weed out the
also-rans. Mr. Steyer dropped out Saturday,
having proved that money can buy attention in
politics but is no guarantee of votes. Amy
Klobuchar might win her home state of Minne-
sota but isn’t doing well enough anywhere else
to slog on. Pete Buttigieg’s shooting star has
fallen on his failure to attract minority voters
and glibness without substance. Elizabeth War-
ren might lose her state of Massachusetts to Mr.
Sanders, and she has failed to peel national pro-
gressives from the truer-blue socialist.

Mr. Sanders remains the frontrunner, with
his loyal progressive base that lets him win del-
egates nearly everywhere as long as he gets 15%
of the vote. But Democrats will have a stronger
case to defeat him at the Milwaukee convention
if he can be held to a smaller plurality. Mr. Bi-
den’s South Carolina victory means Democrats
have a chance to reconsider nominating a so-
cialist who calls American business “corrupt”
and wants a revolution that would put govern-
ment in control of the economy.

LETTERS TO THE EDITOR

No Need for a PCAOB If Conflicts Eliminated

Former Securities and Exchange
Commission Chairman Arthur Levitt
ignores the failure of the SEC, the
Public Company Accounting Over-
sight Board (PCAOB) and my profes-
sion (CPAs) in the last financial crisis
(“Without an Independent Watchdog,
Who Will Audit the Auditors?,” op-
ed, Feb. 20). The mandatory finger of
blame never points inward.

There is a principle of “substance
over form” that was supposed to be
applied by all the watchdogs, who
readily stayed in their respective dog
houses. Junk bonds are a useful
mechanism in the market, as long as
you call them junk. If a collateralized
mortgage obligation (CMO) includes
a majority of borrowers with a FICO
score of two and have unverified in-
come, that sounds like junk to me
even with a purchase rating of triple-
A. And if they were “insured” with a
credit default swap that really wasn’t
insurance (inadequate reserves to
cover potential losses), it was obvi-
ous to me that appropriate reserves
should have been required (50%, 85%
or 100%) to carry these fallacious as-
sets. How many of these CMOs would
have been sold if the purchaser could
only have them on their books at 15%
of their purchase price? I suspect
very few, and the accumulation of
those garbage loans would have died
on the vine.

Technically, all the “loans” were
legal, but if the watchdogs had done
their jobs, the market would have
corrected itself. The critical responsi-
bility of the accounting profession
and the SEC is the proper application

and valuation of all accounting prin-
ciples to insure market stability. I
blame the SEC and the accounting
profession for looking the other way.
More bureaucratic oversight wouldn’t
have been needed if Mr. Levitt’s suc-
cessors had only done their jobs.

Dan WEBB

Reno, Nev.

Mr. Levitt suggests that the semi-
independent PCAOB is preferable to
the SEC absorbing the board. The in-
herent conflicts noted by Mr. Levitt
remain under either arrangement.

A significantly better (honest and
ethical without conflicts of interest)
arrangement is to have truly inde-
pendent auditors. All we need is the
major pension plans and institutional
holders to insist that any organiza-
tion in which they hold stock be au-
dited periodically by a truly indepen-
dent auditor. Most of the periodic
scandals to which the Big Four sub-
ject stakeholders would disappear.

Ewm. Pror. J.H. HEIZER
Texas Lutheran University
Camp Verde, Texas

Auditors abide by the stiffest,
most comprehensive independence
rules of any job in the private, public
or nonprofit sectors. Instead of at-
tacking them, Mr. Levitt’s advocacy
for the PCAOB would be more credi-
ble if he explained what has been
achieved during its 18-year tenure.
Maybe what’s really needed is an au-
dit of the auditors’ auditor.

EDWARD ABAHOONIE
Sparkill, N.Y.

Why the Big Swarms of Young Sandernistas?

William Galston’s explanation for
“Why the Young Back Bernie Sanders”
(Politics & Ideas, Feb. 19) can be
summed up that their generation got a
raw deal. Young adults today are much
more willing than were prior genera-
tions at the same age to entertain the
possibility of radical change, and sup-
port Sen. Sanders as a leader who will
make that happen.

Mr. Galston misses the gross mal-
feasance on the part of educators who
failed to provide a relevant frame of
historical reference for what they now
consider to be a grossly unjust and ir-
responsible nation. Were things that
much better for young adults who
graduated from college just before
World War I, the Great Depression,
World War II, the Korean War or the
Vietnam War?

Young adults today received a
steady diet of social-justice, secular-
progressive and climate-change
dogma from grade school to graduate
school. The New York Times 1619 Proj-
ect that repackages American history
as four centuries of white, male privi-
lege and exploitation of all others is
the latest example of an agenda-
driven story peddled to a more di-
verse generation split between guilt-
ridden whites and victims of white
privilege.

If you are blessed to be born in a
country that has outperformed the
world for 400 years and still offers
better prospects for a comfortable
lifestyle than any other nation, and
you think the country needs a radical
makeover by Bernie Sanders, you were

punked by the left-wing ideologues
teaching your social-studies classes.
Lou PETERS
Savannah, Ga.

Young people have been told all of
their politically aware lives that the
economy is rigged, the American
dream is dead, and “you didn’t build
that.” The idea of success has been re-
placed with an image of inherent cor-
ruption and criminality attributed to
all “millionaires and billionaires.”
They’ve been told that the world is bi-
ased and rife with bigotry, and that
they’re likely victims whose only hope
is to rely on the government to take
care of them.

Much of this has been politically ex-
pedient rhetoric for the politicians
who spout such notions to win elec-
tions, but to the young and inexperi-
enced, it appears to have stuck. Is it
any surprise, with this onslaught of de-
liberate negative messaging, that the
young support someone calling to
overthrow the foundations of America?

JoHN FOSTER
Portola Valley, Calif.

Where is President John F. Kennedy
who exhorted Americans: “Ask not
what your country can do for you, ask
what you can do for your country.” To-
day many of the youngest voters in the
Democratic Party who support the en-
titlement policies of Bernie Sanders
have turned those words around: Ask
what your country can do for you.

WERTENBAKER TURNER
Charlottesville, Va.

Sanders and Castro’s ‘Education’ Revolution

Regarding your editorial “Bernie’s
Cuba Illiteracy” (Feb. 25): Fidel Cas-
tro”s “literacy program,” as Sen. Ber-
nie Sanders likes to call it, was not a
reading and writing program for Cu-
bans, who were already quite literate.
It was a propaganda and indoctrina-
tion system meant to program a cap-
tive population to become good com-
rades and soldiers for the revolution.
Further, the “teachers” served the po-
lice state to round up and weed out
any independent-minded troublemak-
ers, who were then imprisoned in re-
education camps or worse.

Bernie Sanders is a master at de-
flection, making something evil look
like a virtue.

PETR ZEGARELLI
Sleepy Hollow, N.Y.

Before the revolution in 1959, Cuba
had been led for seven years by the
U.S.-backed military dictator, Fulgen-
cio Batista. Similarly, the revolution
in Nicaragua in 1979 ousted another
U.S.-backed military dictator, Anasta-
sio Somoza.

It’s understandable why the people
in both of these countries supported,
at least initially, the new governments
produced by a popular uprising that re-
moved brutal dictators. Sen. Sanders’s
conditional praise for these regimes
should be viewed in that context.

JoHN E. STAFFORD
Rye, N.Y.

Letters intended for publication should
be addressed to: The Editor, 1211 Avenue
of the Americas, New York, NY 10036,
or emailed to wsj.ltrs@wsj.com. Please
include your city and state. All letters
are subject to editing, and unpublished
letters can be neither acknowledged nor
returned.

Even if Cuba had somehow suc-
ceeded in raising literacy rates to
100%, it doesn’t much matter. When
there are restrictions on what you
can read, literacy loses much of its
value. Read about other places? Too
bad you can’t travel there. Read
about starting your own business?
Sorry that is simply not allowed.

I think Bernie misses the forest for
the trees.

DAVE SITOMER
Leawood, Kan.

I notice elsewhere that Bernie con-
gratulated China for lifting millions
of people out of poverty. No mention
of the fact that they did it by aban-
doning socialism.

DaviD PETERSON
Orlando, Fla.
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The U.K.
Wants a U.S.
Trade Deal

By Elizabeth Truss

he UK. left the European Union
on Jan. 31, and today we are tak-
ing the first step toward a new
free-trade agreement with our most
important security partner and our
biggest export market—the U.S.
Since the British people voted in
2016 to begin a new chapter, the gov-
ernment has been clear that one of
our priorities is to pursue an ambi-
tious trade agreement with America.
It is fitting that today, as our negotia-
tors sit down with their counterparts
in Brussels for the first day of discus-
sions on our future relationship, we
are publishing our objectives for a
U.K.-U.S. trade deal.

Brexit gives us a chance to
build our trans-Atlantic
bond and boost traffic by
almost $20 billion a year.

These goals are a clear declaration
of the importance the U.K. places on
our special connection with America.
Britain’s break with the EU is an
enormous opportunity to enhance
our relationship in key areas such as
agriculture, business services and ad-
vanced manufacturing, and to lead
the world in setting new standards
for digital trade and protecting intel-
lectual property.

Our analysis shows a U.K.-U.S.
agreement could increase annual
trade between both countries by
£15.3 billion (roughly $19.5 billion)
compared with 2018. This would give
the U.S. economy a nearly $9.6 billion
boost each year, the benefits of which
would be felt across every state in
America and up and down the UK.

For the service sector particularly,
we have the potential to agree on
best-in-class rules that will allow
American and British firms to access
each other’s markets—including key
U.K. export sectors such as finance,
professional and business services,
and transportation.

The U.S. and U.K. have one of the
world’s best economic relationships.
Trade and investment between us
sustains millions of jobs on both
sides of the Atlantic, but we can do
even better.

Small and medium-size busi-
nesses—the bedrock of our econo-
mies and societies—will benefit sig-
nificantly. Cutting trade barriers and
eliminating tariffs can reduce the
cost of doing business, delivering
huge gains for smaller players.
Throughout the negotiations, we will
prioritize small companies. The ob-
jectives we publish today include a
bespoke chapter on small and me-
dium-size businesses as well as pro-
visions friendly to them on every-
thing from customs and trade
facilitation to intellectual property.
The tens of thousands of small busi-
nesses in the UK. and U.S. already ex-
porting to the other country would
benefit, and the new deal could help
countless more start trading.

This deal is about more than
boosting employment and squashing
tariffs. Working together, the U.S. and
U.K. can set the global standard for
trade in emerging areas like data and
digital.

We are ready to begin bringing
our two countries closer than ever
before. When I met U.S. Trade Repre-
sentative Robert Lighthizer in Lon-
don last week, we discussed the im-
perative of beginning negotiations.
The appetite is clear on both sides,
and we stand ready to begin talks as
quickly as possible.

For the UK. this is a crucial step in
the development of our new indepen-
dent trade policy and in strengthen-
ing our relationships beyond Europe.
For both of our countries, it’s an op-
portunity to enhance our economic
and national-security ties and create
a better future for all our citizens.

Ms. Truss is the U.K. secretary of
state for international trade.

Coronavirus and the Tragedy of Iran

By Robert D. Kaplan

owhere other than in

China is the coronavirus

epidemic more severe

than in Iran, where au-

thorities confirmed Sun-
day that at least 54 people, including
an 81-year-old former ambassador,
have died from Covid-19. The real
death toll may be considerably higher
than that; on Friday, BBC Persian tal-
lied 210 deaths from individual hospi-
tals. Seven prominent officials have
contracted the disease, including Vice
President Masoumeh Ebtekar, who in
her youth served as a spokesman for
U.S. Embassy hostage-takers. Deputy
Health Minister Iraj Harirchi broke
out in a sweat Feb. 24 as he assured
the public that the epidemic was un-
der control; the following day he an-
nounced he was sick.

President Hassan Rouhani has
lamely insisted the epidemic is “one
of the enemy’s plots.” His govern-
ment, meanwhile, has inspired un-
precedented apathy. Turnout in Feb-
ruary’s parliamentary elections was
the lowest in the Islamic republic’s
history: 43% nationally and 25% in
Tehran.

These are symptoms of a broader
malaise. The world-wide material and
human progress of the past few de-
cades has largely left Iran behind, de-
spite conditions that should encour-
age success. It sits at the crossroads
of Eurasia and has a highly educated
population of 85 million. Perhaps the
greatest cultural, economic and geo-
political tragedy of our time is the
near-absence of the Iranian nation in
a world perfectly suited for its human
potential.

History often moves on a hinge,
and there were many hinges in the
late 1970s. Shah Mohammad Reza
Pahlavi suffered from lymphatic can-
cer: that, and his prednisone regi-
men, adversely affected his judgment
and decisiveness. President Jimmy
Carter was prone to vacillating and
misread the intentions of the Iranian
clerical movement. Iraqgi Vice Presi-
dent Saddam Hussein expelled the
Ayatollah Ruhollah Khomeini from
the Shiite holy city of Najaf, forcing
Khomeini into exile in the Paris sub-
urb of Neauphle-le-Chateau. There he
sat cross-legged beneath an apple
tree, rallied his followers, and me-
thodically seduced the world media.

If these hinges had not worked to-
gether as they did, Iran today might
look like South Korea—a vibrant,
pulsing economic engine at the fore-
front of globalization. The Pahlavis
might have gradually been reduced
from absolute rulers to constitutional
monarchs. Instead, Iran went back-
ward politically, while barely crawl-
ing forward economically.

The Islamic Republic

has missed out on global
prosperity and is now in its
decadent, late-Soviet stage.

In 1977 Iran’s economy was 26%
larger than Turkey’s, 65% larger than
South Korea’s, and almost 5.5 times
the size of Vietnam’s—all countries
with somewhat larger populations. In
2017 on the eve of the Trump admin-
istration’s sanctions, Turkey’s econ-
omy was nearly 2.5 times the size of
Iran’s, South Korea’s more than seven
times, and Vietnam’s had gone from
less than 20% to 70%, according to
Nadereh Chamlou, a former World
Bank official. While poverty has de-
clined in Iran, 40% of the population
earns less than $10 a day, which the
bank classifies as “near poverty.”

What went wrong? “Domestic pol-
icies to promote entrepreneurship
could have helped to capitalize on
Iran’s young and educated popula-

Deputy Health Minister Iraj Harirchi Feb. 24, the day before he was diagnosed.

tion,” Ms. Chamlou concludes. “A for-
eign policy geared to regional and
global integration could have permit-
ted Iran to benefit much more from
its unique economic geography.”

Imagine the geopolitical clout a
stable Iranian constitutional monar-
chy would have today. Iran would en-
joy strategic cooperation with Israel
and stable, nonconfrontational rela-
tions with Saudi Arabia and the
Sunni Arab world. Iran is economi-
cally, culturally and demographically
suited to be at the crossroads of Cen-
tral Asia: Only its relative backward-
ness and extreme religiosity prevent
the secular, vodka-drinking leaders of
former Soviet republics from being
more attracted to it.

Instead, Iran is a pauperized and
lonely nation. Its only allies in the
Greater Middle East are the murder-
ous proxy militias it supports and
Bashar Assad’s regime in Syria. Arab
states like Egypt and Saudi Arabia,
not Iran, now have de facto security
relationships with Israel, though the
Persians have had better relations
with the Jews for millennia.

At the same time, the clerical re-
gime has worked to obscure the mem-
ory of historic Persia, which preceded
Islam by more than a thousand years,
reducing a rich civilization to a bleak
lumpen proletariat. Theocracy has
promoted cynicism about religion.
Mosque attendance has been down
for years. As the French political sci-
entist Olivier Roy puts it, “the politi-
cal victory of Islamism is the end of
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true devotion.” Instead, crowds
gather in Shiraz at the tomb of Hafez,
the 14th-century poet of wine and ro-
mance. Many an Iranian bookshelf
holds a volume of his sensuous verse,
a quiet symbol of defiance against the
Islamic authorities.

In the Islamic Revolution, one bu-
reaucratic power structure—that of
the shah—quickly gave way to an-
other, that of the clerics. In this and
other ways, the Islamic Revolution
was far more sophisticated than the
formless, leaderless uprisings of the
2011 Arab Spring. But Iran is in the
decadent phase of its revolution. Like
the Soviet Union under Leonid Brezh-
nev, the regime seems stable yet is
widely seen as illegitimate by the
population, and thus is in danger of
unraveling—perhaps with disastrous
aftershocks.

The Soviet collapse under Mikhail
Gorbachev led to social and economic
upheaval, with violent ethnic con-
flicts on the Russian imperial periph-
ery and the eventual re-establish-
ment of dictatorship under Vladimir
Putin. Iran, like late-Soviet Russia,
has a deeply corroded political cul-
ture. Prompt establishment of consti-
tutional order may be too much to
hope for.

A regime collapse could give way
to even more tyrannical rule by the
Revolutionary Guards, and to upris-
ings in the Kurdish, Azeri, Turkman
and Baluchi peripheries. Apart from
the Revolutionary Guards, there
would be no pre-existing bureau-
cratic power structure to replace the
clerical one. Civil society has been
decimated for decades. It’s not clear
if any faction would have complete
control of Iran’s formidable missile
arsenal, which may extend to sites in
Iraq and Syria.

The Trump administration is trying
to bring Iran to its knees, but it needs
to focus on what will come afterward.
With a declining economy, a raging
coronavirus epidemic, and an aged
and ailing supreme leader, Iran in the
coming years promises to be more in-
teresting—and more dangerous—than
at any time in recent memory.

M. Kaplan is a managing director
for global macro at Eurasia Group
and author of “The Good American:
The Epic Life of Bob Gersony, the U.S.
Government’s Greatest Humanitar-
ian,” forthcoming in September.

The Socialist Takes On the Tycoon in Colorado

By Jillian Kay Melchior

Denver
ike Bloomberg and Bernie
Sanders have dramatically
different ideas about how to

win the Democratic presidential
nomination. Mr. Bloomberg seeks the
support of community leaders by
doling out money from his personal
fortune. Mr. Sanders seeks to rally an
army of followers, who volunteer
time and send him small amounts of
money. Both men have been active
for years in Colorado, whose Tuesday
primary will be a pertinent test of
these strategies.

Since 2010, Mr. Bloomberg has
personally given more than $3 mil-
lion to Colorado candidates and po-
litical-action committees, according
to state and federal campaign-fi-
nance data. Colorado’s secretary of
state records nearly $1.1 million in
additional spending on state cam-
paigns from Bloomberg Philanthro-
pies over the past decade. Everytown
for Gun Safety—a nonprofit founded
and partly funded by Mr.
Bloomberg—has spent nearly $1.9
million in Colorado since 2014. The
Denver Post tallies another $9.6 mil-
lion in charitable contributions
within Colorado from Bloomberg
Philanthropies, much of it for envi-
ronmental causes.

Mr. Sanders won the Colorado
caucuses in 2016 with 59% of the
vote. (The state is holding a primary
this year, for the first time since
2000.) In August 2016 Mr. Sanders
launched Our Revolution, a nonprofit
political-action group. It has raised
some $9.56 million between 2016 and
2018. While spending a mere $500 on
Colorado campaigns, it has amassed
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thousands of so-called Berners in the
state.

Our Revolution has at least four
active chapters in Colorado, which
“seek to represent Bernie’s values in
our day to day activities,” says Cerah
Hendrick, chief information officer
for the Boulder chapter. “I daresay,
we’re a pretty strong force here.”
Since 2016, the national outfit has en-
dorsed at least four Colorado ballot
measures and a candidate for state
attorney general, while chapters have
endorsed and supported candidates
for local office. Our Revolution also
reports that some 20,500 Coloradans
open the organization’s emails at
least once every 90 days.

Messrs. Bloomberg and Sanders
have also made some missteps. In a
2014 Rolling Stone interview, the for-
mer New York mayor bemoaned the
recall of state senators who’d backed
his gun-control agenda, adding they
were from “a part of Colorado where
I don’t think there’s roads.”

Rick Palacio, a former chairman of
the state Democratic Party, says some
longtime progressives here have
grown weary of the “Bernie versus
Hillary’ or ‘Bernie versus the world’
divisions that surfaced around 2016”
and “the indignancy that exists with
Sen. Sanders that does not exist with
other candidates, a ‘my way or the
highway’ kind of view.” They feel
“disregarded, verbally assaulted,” and
“like their point of view was incredi-
bly disrespected,” he says.

The contrast between the candi-

dates’ approaches carries over into
their presidential campaigns. Mr.
Bloomberg’s effort is fueled by cash
and data. A Feb. 12 campaign memo
boasted that he was “building a
ground game in Colorado of unprece-
dented scale.” Colorado state direc-
tor Ray Rivera says he’s “leveraging
every data point possible to find and
engage voters who are likely to vote
and support Mike.”

Sanders has raised an
army of volunteers while
Bloomberg has pumped
millions into the state.

The Bloomberg team tends to re-
cite statistics: staff (more than 60 in
the state, including 30 in the field),
delegates (80 in total, 67 at stake in
the primary, a 15% threshold to win
any), turnout (“1,200+ who turned
out to see Mike at our Denver office
and 300+ and 200+ who turned out
on a snowy Sunday in Aurora and
Colorado Springs, respectively”).
Polls show Democratic voters in Col-
orado and nationwide are less inter-
ested in any issue than in beating
Donald Trump, so Mr. Bloomberg’s
campaign is making the case that
he’s the one with the experience, re-
sources and moderate appeal to de-
feat the president.

Mr. Sanders is running his Colo-

rado campaign on volunteers and
emotion. He has only two paid staff-
ers in the state, though a dozen
other Coloradans receive a salary for
campaign work elsewhere. But
“we’ve got our army literally in the
thousands,” says Joe Salazar, a for-
mer state representative who is now
an unpaid campaign co-chairman.
Ms. Hendrick says Our Revolution
volunteers “are working to make
sure things get staffed, like canvass-
ing and phone banking. We have peo-
ple who show up every week, every
weekend. We are literally there all
the time.” The Sunrise Movement, a
youth climate-change outfit, has also
rallied volunteers, and some mem-
bers of the leftist Working Families
Party’s state committee endorsed Mr.
Sanders, though the national outfit
has backed Elizabeth Warren. Mr.
Sanders had received nearly $1.2 mil-
lion in itemized campaign contribu-
tions (more than $200 per person)
from Coloradans by Jan. 31, accord-
ing to the latest FEC data.

Mr. Salazar says Mr. Sanders ap-
peals to Trump voters as well as
Democrats. “He talks about issues in
terms of classism,” Mr. Salazar says.
“He doesn’t blame the coal miners,
the people who work on the oil rigs.
Bernie honors the crisis they’re in,
too.” His central message? “That
we’re all in the same boat because of
people like Bloomberg.”

Ms. Melchior is an editorial page
writer for the Journal.

Here’s to Your Health, Big Boy

By Bob Greene

rom a car window, it’s like

catching sight of an old

friend: a chubby, smiling,
pompadoured fellow in red-and-
white checkered overalls, hoisting a
giant hamburger atop a tray in his
right hand. He’s a statue, of
course—Big Boy.

There are still hundreds of
burger-centric Big Boy restaurants
in the U.S., most—except where grim
zoning laws disallow it—featuring
the outdoor statue. Inside, the lami-
nated menus are similar to those of
the 1950s and ’60s. Look closely,
though, and there’s a telling differ-
ence: a finger-wagging reminder of
changing American times.

On the menus is an admonition,
mandated by the federal govern-
ment, that it is injudicious to con-
sume more than 2,000 calories a
day. Printed next to each food item
is a calorie count. If you eat a clas-
sic meal—Big Boy, fries, chocolate

milkshake and a slice of strawberry
pie—your daily limit is already in
the rearview mirror.

The government’s dictates don’t
end there. All Big Boys—Ilike other
restaurant chains with more than 20
locations—must provide, on request,
a printed “nutritional and allergen”
statement for each menu item:
grams of fat, saturated fat, trans fat,
cholesterol, sodium, carbohydrates,
dietary fiber, sugars, protein, milk,
wheat, egg, soy, gluten.

Our 2l1st-century government
commendably wants its citizens to
make wise eating choices. But go-
ing to a Big Boy was never about
wisdom—it was about joyful, guilt-
free gluttony. That blissful smile
on the face of the Big Boy statue
said it all: Ye who enter, abandon
all remorse.

Which brings us to the Big Boy of
old. You might assume that the
mid-20th-century Big Boys simply ig-
nored healthy eating. They didn’t.

In fact, the old Big Boys took a

government nutritional edict of that
era and cleverly made it sound as if
a Big Boy sandwich was federally
endorsed health-food incarnate, of-
ficially engineered to make you fit
as a fiddle.

Back then, the U.S. government
was telling Americans, through
charts and posters, that a nutritious
meal should include one item from
five essential food groups: meat,
grain, vegetables, dairy and fruit. So
Big Boy devised a slogan: “A meal in
one, on a double-deck bun.” Cus-
tomers were assured that eating
one Big Boy—two patties, a bun, let-
tuce, cheese and pickles—fully satis-
fied what their government was rec-
ommending.

You could walk out patting your
stomach and humming “The Star-
Spangled Banner.” You’d done your
patriotic duty, big boy.

Mr. Greene’s books include
“Chevrolet Summers, Dairy Queen
Nights.”
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Turkey Downs Two Syrian Jet Fighters

Offensive tests Russian
support for Assad as
Erdogan opens door for
migrants to enter EU

By DAVID GAUTHIER-VILLARS

ISTANBUL—Turkey’s  air
force downed two Syrian jet
fighters, testing Russia’s domi-
nance of Syrian airspace as a
battle for control of the last
rebel stronghold continued
near the Turkish border.

Syria confirmed that two of
its aircraft were shot down on
Sunday, adding that both pilots
ejected and parachuted to
safety. The Russian-made Suk-
hoi Su-24 aircraft were hit
above northwest Syria over ar-
eas held by the government,
according to the Syrian Obser-
vatory for Human Rights, a
U.K.-based war monitor.

Meanwhile, throngs of mi-
grants continued to stream to-
ward Greece and Bulgaria af-
ter Turkish President Recep
Tayyip Erdogan on Saturday
said his country would no lon-
ger prevent them from at-
tempting to cross into the Eu-
ropean Union.

Turkey’s offensive, which
involved combat aircraft and
armed drones, signals a shift
in the monthslong standoff
pitting rebels backed by Tur-
key and the army of Syrian
President Bashar al-Assad,
backed by Russia. It followed a
telephone call on Friday be-
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Turkey says it will no longer bar migrants like ones seen walking toward the Greek bord

tween Mr. Erdogan and Rus-
sian President Vladimir Putin
in which the Turkish leader
called on Moscow to step
aside and let Turkey engage
the forces of the Assad regime.

Syrian forces resumed a
push to reclaim the rebel en-
clave in Idlib province in De-
cember, sparking a fresh
round of turmoil in an area

¥

where more than three million
civilians have found them-
selves trapped, raising fears
that many will try to make
their way to safety in Turkey.

Turkey has dispatched an
estimated 10,000 troops to
Syria to support the rebels
and stop the Syrian advance.
Without air cover, however,
more than 50 Turkish soldiers
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were killed in clashes in Feb-
ruary, exposing the limitations
of Mr. Erdogan’s strategy to si-
multaneously confront the
Syrian regime and pursue a
security partnership with
Syria’s main ally, Russia.
Turkish Defense Minister
Hulusi Akar on Sunday said
Ankara remained intent on re-
pelling the Syrian army behind

er near Pazarkule, above, from entering the EU.
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a cease-fire line agreed with
Moscow in September 2018,
and avenging its dead soldiers.

“No one should doubt that
the most violent and resolute
response will be given,” the
minister said.

Omer Ozkizilcik, an analyst
with the SETA Foundation, an
Ankara-based think tank, said
Turkey’s air offensive showed
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it is willing to test the extent of
Russia’s support for Mr. Assad.

“Turkey called Russia’s
bluff,” he said.

Russian authorities didn’t
comment on the downing of
the Syrian jet fighters, but
said the Syrian government
operations against what it
views as extremist groups in
the rebel enclave were fully le-
gitimate. “In spite of any
statements, the fight against
these terrorist elements will
certainly be continued,” Rus-
sian presidential spokesman
Dmitry Peskov said, Russian
state media reported.

If Turkey succeeds in push-
ing back Syrian government
forces, it could strengthen Mr.
Erdogan’s hand ahead of a
planned meeting with Mr. Pu-
tin in Moscow, possibly on
Thursday, to discuss the terms
of a new cease-fire in Syria.

Some foreign-policy ana-
lysts say Mr. Putin’s goal is to
keep Turkey close to Moscow,
driving a wedge between An-
kara and its western allies in
the North Atlantic Treaty Or-
ganization while helping Mr.
Assad regain control of the
rebel enclave.

Tension between Turkey and
Russia is building, however.
Over the weekend, Turkey po-
lice detained three employees
of Russia online news site
Sputnik and searched its offices
in Istanbul. The three employ-
ees were released on Sunday,
according to the Russian gov-
ernment and the news agency.

U.S.-Taliban Deal Faced a Host of Hurdles

By JEssicA DONATI
AND D1oN NISSENBAUM

DOHA—Until the last mo-
ment, organizers feared the
smallest misstep might quash
the signing of a historic deal be-
tween the U.S. and the Taliban,
with mistrust and suspicion en-
during until ink was on paper.

The deal—providing for U.S.
troops reductions, a Taliban re-
nunciation of terrorism and in-
tra-Afghan talks—was more
than a year in the making, en-
countering obstacles all the
way up until its approval Satur-
day at a five-star resort in
Doha. It still faces a “rocky and
bumpy” road ahead, U.S. Secre-
tary of State Mike Pompeo said
on Sunday.

Minutes after Mr. Pompeo
arrived in Doha for Saturday’s
signing, a Taliban video on
Twitter showed Taliban repre-
sentatives who had arrived to
witness the signing of the deal
engaged in a victory parade.
The procession appeared to be
marching toward the resort,
their tunics and beards billow-
ing in the wind beneath Tali-
ban flags.

Organizers worried that Mr.
Pompeo, with his reputed fiery
temper, would see the flags—
the symbol of an Islamic emir-
ate not recognized by the U.S.—
and walk out, people familiar
with the matter said. The Qa-

tari government hosts were on
guard to stop the flags from en-
tering the hotel; moments later,
the Taliban procession arrived
without them, the people said.

Tension abounded through-
out the day. Mr. Pompeo
warmly greeted other diplo-
mats, but U.S. officials had
made clear the secretary didn’t
want to be caught on camera
with the insurgents, the people
familiar with the matter said.
Qatari officials were worried
that the Taliban might try to
approach Mr. Pompeo, and de-
rail the deal in the final minutes
of the event, the people said.

Despite finding himself
obliged to shake hands with
the Taliban’s chief negotiator,
Sher = Muhammad  Abbas
Stanekzai, Mr. Pompeo sat stoi-
cally in the front row and
didn’t join in applause for re-
marks made by the Taliban’s
political office chief, Mullah
Abdul Ghani Baradar.

When Mr. Pompeo delivered
a speech urging the Taliban to
“keep your promises” in the
agreement, the Qataris worried
the insurgents might walk out.

Then, as U.S. Envoy Zalmay
Khalilzad and Mullah Baradar
signed the deal, Taliban mem-
bers in the audience shouted
“Allahu akbar!” or “God is
Great!”

For Mr. Khalilzad and his
team, the signing of the agree-

ment will be far from the end
of the story. The pact faces ma-
jor hurdles, including a political
crisis over Afghanistan’s con-
tested, fraud-marred presiden-
tial election and the looming is-
sue of prisoner exchanges,
which the U.S.-Taliban agree-
ment stipulates as a last step to
the start of talks between the
Taliban, the Afghan govern-
ment, the opposition and other
power brokers.

Mr. Ghani said Sunday that

Tension abounded
throughout the day
the two sides signed
the agreement.

the prisoner release was under
Afghan, not U.S., control and
that it wouldn’t take place as a
precondition to intra-Afghan
talks.

Afghan-born Mr. Khalilzad,
who previously served as a
presidential envoy for former
President George W. Bush and
then as ambassador to Afghani-
stan, was out of government in
2018 when he began to consult
with Mr. Pompeo, who was
then in charge of the Central
Intelligence Agency.

Mr. Khalilzad was invited in

August 2018 to discuss the job
of U.S. envoy for talks with the
Taliban, according to people fa-
miliar with the matter who dis-
cussed details of the process
that led to the deal.

Mr. Pompeo wanted to know
if the U.S. could secure a deal
that would allow President
Trump to pull all troops out of
Afghanistan, while delivering
assurances on terrorism and
ensuring the Taliban and gov-
ernment would talk to each
other, the people said.

Mr. Khalilzad agreed to the
challenge, with a rough, one-
year deadline in mind. The first
meeting with the Taliban took
place at the Qatari foreign min-
istry in Doha. The first steps at
best were tentative: Mr. Khal-
ilzad conveyed U.S. interest in a
political settlement. The Taliban
recapped the history of talks,
the people said.

In Washington, many were
skeptical that the Taliban’s po-
litical office really represented
the group. The U.S. pressed
Pakistan to release Mullah Bar-
adar, the movement’s co-
founder, to allow him to take
part in the negotiations. Islam-
abad released him in October
2018, and two months later, the
Taliban announced Mullah Bar-
adar would lead the talks in
Doha.

Throughout 2019, Mr. Khal-
ilzad and his team of negotia-

tors talked with Mullah Baradar
and other Taliban officials,
meeting in Doha to discuss the
thorniest issues.

One of the toughest was
persuading the Taliban, in re-
nouncing support for terror-
ism, to specifically name al
Qaeda in a final agreement
document, a process that took
several months. The final
agreement doesn’t contain the
word “terrorist” or express re-
gret for past actions, but con-
tains a promise to break ties
with the group.

For the Taliban, a key issue
was the removal of “foreign
forces,” mainly meaning U.S.
troops, although several thou-
sand allied troops are still in
Afghanistan. The Taliban
wanted the Americans to leave
within several months; a 14-
month period was included in
the agreement instead.

The U.S. said that, condi-
tions permitting, it would re-
duce its troops from about
13,000 now to 8,600 in an ini-
tial period of 135 days, which
was spelled out in the agree-
ment. If other conditions are
met, the remaining U.S. forces
would leave next year.

The Taliban also resisted in-
cluding intra-Afghan talks as
part of the deal. In the end, the
agreement provides only for the
start of such talks, without stip-
ulating an outcome.

WORLD WATCH

IRAQ

Premier-Designate
Withdraws Candidacy

Irag’s prime minister-designate
withdrew his candidacy for the
position, saying he faced obstruc-
tion from some political factions
over reforms, deepening political
turmoil in the country.

Mohammed Tawfig Allawi, a
former education minister, ran up
against the vested interests of
political parties that have domi-
nated Iraq since it became a de-
mocracy in 2003. He blamed his
failure to form a government on
politicians who he said weren't
serious about delivering on the
promises made to protesters who
forced his predecessor to resign.

Only 108 lawmakers attended
a session on Sunday to vote on
Mr. Allawi’s cabinet, falling short
of a quorum ahead of a March 2
deadline to form a government.

President Barham Salih said
the search for a new candidate
has already begun.

—Ghassan Adnan

NORTH KOREA

Two Missiles Fired
In First Test of Year

North Korea, in its first weap-
ons launch of the year, fired two
missiles off its east coast on
Monday, ending months of inac-
tivity amid a diplomatic stall
with the US.

ORE HUIYING/GETTY IMAGES

Pyongyang test-fired the mis-
siles from its Wonsan region and
into the waters between South
Korea and Japan. The weapon
type and precise time of launch
weren’t immediately reported by
the South Korean military.

The Kim Jong Un regime’s last
weapons test had been on Dec.
13, a ground test that South Ko-
rean military experts believed
was a practice run for a rocket
engine used in intercontinental
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Malaysians protested on Sunday the appointment of Muhyiddin Yassin as the new prirﬁe minister.

ballistic missiles. Before Monday,

the North’s most recent missile

launch occurred on Nov. 28.
—Timothy W. Martin

MALAYSIA

Royal Palace Names
New Prime Minister
Malaysia’s king named former

home affairs minister Muhyiddin
Yassin as the next prime minis-

Wy,

ter after a week of political
chaos that began with Mahathir
Mohamad’s abrupt resignation
last Monday.

But Mr. Mahathir, who was
appointed interim prime minister
after his resignation, contested
the appointment, saying he had
the support of the majority of
parliament to continue as prime
minister and that the informa-
tion Mr. Muhyiddin had conveyed
to the king about his support in

parliament was incorrect.

Mr. Muhyiddin, 72 years old,
is a veteran of Malaysian politics
who served as deputy to dis-
graced former Prime Minister
Najib Razak until Mr. Muhyiddin
raised questions over the then-
government’s handling of investi-
gations into state investment
fund 1Malaysia Development
Bhd. Mr. Najib is now on trial in
connection with the scandal.

The king, Abdullah Ahmad
Shah, canvassed party chiefs and
lawmakers on their choice for
the job, the palace said Saturday.

—Jon Emont

SLOVAKIA

Center-Right Populists
Win Parliament Vote

Slovakia's center-right populist
opposition claimed victory Sunday
in parliamentary elections, ending
the reign of the long-dominant
but scandal-tainted leftist party.

According to final results, the
Ordinary People group captured
25% of Saturday’s vote and 53
seats in the 150-seat parliament.
The ruling leftist Smer-Social De-
mocracy party led by former
Prime Minister Robert Fico came
in second with 18.3% or 38 seats.

The results steered the coun-
try to the right and could even-
tually make a local ally of
France’s far-right party led by
Marine Le Pen a part of Slova-
kia's governing coalition.

—Associated Press

Macron’s
Pension
Move Stirs
Broad Ire

By MATTHEW DALTON

PARIS—French President
Emmanuel Macron moved to
pass his pension overhaul
without a vote in the legisla-
ture, seeking to brush aside
tens of thousands of amend-
ments filed by opposition law-
makers to slow debate.

“It is clear that a discussion
on the merits was never truly
able to take place” in the leg-
islature, Prime Minister Ed-
ouard Philippe said, invoking
an article of the French consti-
tution allowing the executive
branch to bypass the legisla-
ture. “I deeply regret it.”

The move escalated political
strife over Mr. Macron’s pen-
sion plan, which provoked the
longest transport strike in
French history. The decision
came during a Saturday minis-
terial meeting on the coronavi-
rus, after which the government
announced a host of restrictions
on public gatherings to limit the
spread of the outbreak.

Opposition lawmakers from
across the political spectrum
immediately denounced the
move, accusing Mr. Macron’s
government of using the
health crisis as cover to quash
democratic debate.

“The French will not forgive
this disgraceful maneuver,” said
Marine Le Pen, leader of the
far-right National Rally party.

The French constitution al-
lows the government to pass
legislation without the approval
of the Assemblée National, the
main body of the French legis-
lature. The move can only be
blocked by a successful vote in
the legislature on a motion cen-
suring the government.

But that is unlikely to hap-
pen since Mr. Macron’s party,
Republic on the Move, con-
trols the legislature.

Lawmakers from leftist par-
ties and the center-right on
Saturday introduced censure
motions.

“What kind of authority
uses a health crisis to diminish
democracy?” said Olivier Faure,
leader of the Socialist party.

Mr. Macron wants to estab-
lish a system that would col-
lapse France’s 42 separate
pension systems into one plan,
removing most special privi-
leges given to specific profes-
sions. His overhauls would
also calculate pensions based
on the entire salary history of
an employee.

The proposals prompted
French transport workers to
strike en masse for more than
40 days starting in December,
snarling movement across the
country. But after that, work-
ers drifted back to work, un-
able to handle the financial
strain.
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AT&T Pitches New Answer to DirecTV

By DREW FITZGERALD

AT&T Inc. launched a satel-
lite into orbit last summer for
its DirecTV service. It would
be the telecom and media gi-
ant’s last.

More than five million U.S.
households cut the pay-televi-
sion cord in 2019 in search of
cheaper and more flexible en-
tertainment. Most of those de-
clines came from DirecTV
viewers dropping the dish.

On Monday, the company is
expected to release its answer
to that trend: AT&T TV, a
Google Assistant-equipped

set-top box that streams live
TV channels over the inter-
net. The service, which like
DirecTV offers more than 100
channels through its basic
package, is available nation-
wide for $49.99 a month. The
company spent several
months testing it in a few lo-
cal markets.

“Consumers are going to go
where they want to go and
where they have choice they
are going with something over
the top,” said Jeff McElfresh,
chief of AT&T’s communica-
tions division, which houses
broadband, TV and wireless

service.

AT&T TV adds another
wrinkle to an already chaotic
video market, where new
streaming services are com-
peting for consumer budgets
and time. Walt Disney Co. and
Apple Inc. have entered the
market with new video offer-
ings, and AT&T is preparing to
launch its own in May called
HBO Max.

Services offering live TV
have suffered the brunt of this
competition, no matter which
technology they use. Sony
Corp. last year discontinued
its rival PlayStation Vue ser-

vice, citing rising costs. Di-
recTV rival Dish Network
Corp. posted its first quarterly
decline in subscribers for its
Sling TV streaming service.

AT&T didn’t design the new
TV box to replace any other
product it already offers, Mr.
McElfresh said. But it differs
from the company’s existing
satellite and fiber-optic TV
services that use closed net-
works and have about 19 mil-
lion video customers. AT&T
TV rides over the public inter-
net, making it available to
anyone with a suitable broad-
band connection.

“This is where the market
is headed,” he said.

The new box offers the
company another advantage: It
costs less to install. AT&T
plans to ship new customers
its AT&T TV hardware with
self-install instructions, avoid-
ing the need for expensive
technician visits to homes.

Satellite TV has some of the
highest subscriber acquisition
costs—the combined expense
of marketing to, signing up
and installing gear for each
new customer—in the telecom
business. Dish Network said it
spent about $800 for each

new satellite customer it
gained last year.

AT&T didn’t provide an es-
timate of its satellite-sub-
scriber acquisition costs,
though Mr. McElfresh said the
company expects to spend
roughly half as much money
gaining new AT&T TV custom-
ers as it has adding traditional
pay-TV subscribers.

New satellite-dish installa-
tions add about $150 to $200
to AT&T’s expenses, according
to Craig Moffett, an analyst
for boutique telecom research
firm MoffettNathanson.

Please turntopageB2

Green Shoots

Supermarkets are expanding organic food offerings,
putting pressure on grocers that specialize in those goods.
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Specialty Grocers Lose Natural Edge

By JAEwon KANG

Gourmet grocers are losing
their edge as natural foods be-
come mainstream.

Supermarket chains and
discounters are selling more
fresh, natural and organic
foods at lower prices, drawing
shoppers who used to seek out
those products at specialty
grocers.

Kroger Co. has said it is
now one of the nation’s largest
sellers of organic produce,
meat and other goods, while
discounters Aldi and Lidl are

adding more fresh food and
opening more U.S. stores.

Meanwhile, Whole Foods
Market has cut prices on hun-
dreds of items including or-
ganic produce since Ama-
zon.com Inc. acquired the
company three years ago.

As a result, specialty gro-
cers are having a hard time
convincing customers to pay a
premium to shop in their
stores. And without the reve-
nue and reach of bigger
chains, they have also been
hesitant to match price cuts or
to invest in new services like

delivery.

Regional chains Earth Fare,
Lucky’s Market and Fairway
Market have filed for bank-
ruptcy in recent weeks. Shares
in Sprouts Farmers Market
Inc. and Natural Grocers by
Vitamin Cottage Inc. are
down respectively about 30%
and nearly 50% over the past
year.

“Differentiation can be
ephemeral. Retail is an open
book of copycats,” said Scott
Moses, managing director at
investment bank PJ Solomon
who is advising Lucky’s and

Fairway.

Fairway saw same-store
sales slip 5% and lost $69 mil-
lion over the past year, ac-
cording to court filings. The
chain of 14 supermarkets in
the New York area said com-
petitors selling more natural,
organic and hard-to-find foods
hurt demand for its gourmet
fare.

Lucky’s recorded a same-
store sales decline of 10% and
a loss of $100 million over the
past year, according to bank-
ruptcy filings. The Niwot,
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Wall Street Girds
For Another Week
Of Wild Trading

By JULIA-AMBRA VERLAINE
AND AKANE OTANI

Global investors are bracing
for another hair-raising ride,
after a week of frantic and at
times disorderly trading.

The Dow industrials have
dropped seven straight days
entering trading Monday, post-
ing their steepest weekly de-
cline since the financial crisis.
Their 14% pullback since Feb. 12
places the longest-ever U.S.
stock rally in jeopardy of falling
into a bear market, marking a
20% decline from a recent high.

The rout has been by the
book to some extent. A roaring
rally in government bonds has
taken the yield on the 10-year
U.S. Treasury to a low of
1.127%. The markets for oil and
copper, whose prices reflect in
part global economic expecta-
tions, have fallen sharply.

But investors were gob-
smacked by unexpected devel-
opments elsewhere. Gold raced
through early 2020 to its high-
est level in seven years, before
dropping 4.6% Friday in its
sharpest drop since 2013. High-
yield bond funds posted their
largest-ever outflow by one
measure this past week. The
technology-laden Nasdag Com-
posite Index surged late Friday
to close higher for the first
time since its record close on
Feb. 19, while the Dow and S&P
500 both declined.

Adding to investors’ worries,
weekend data from China
showed the country’s economy
has taken even more of a hit
from the epidemic than some
had anticipated. Sentiment
among manufacturers’ purchas-

ing managers, as well as an in-
dex tracking purchasing plans
in services industries, both fell
to a low in February.

The market tumult has left
Wall Street scrambling. Fixed-
income traders at JP Morgan
Chase & Co. and trading teams
at Barclays PLC met late in the
week, focusing on preparing for
further declines in stocks and
commodities. A Federal Re-
serve statement Friday promis-
ing appropriate action wasn’t
enough to quell nerves on
many trading desks. Even those
who counsel patience are for
now expecting a period of in-
tense volatility.

“When you are getting new
information by the minute or
by the hour, that creates anxi-
ety in markets,” said Joe Am-
ato, president and chief invest-
ment officer of equities at
Neuberger Berman Group LLC.

The turmoil is increasing
trading activity among inves-
tors in retirement funds. Alight
Solutions, which tracks 401(k)
trading activity among inves-
tors at large employers, said
trading volumes on Thursday
were 114 times higher than
normal. Since 2008, there have
only been two other days when
trading volumes exceeded 11
times the historical average,
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Elliott
Nominates
Twitter
Directors

By CORRIE DRIEBUSCH
AND BETSY MORRIS

Elliott Management Corp.
has nominated four directors
to the board at Twitter Inc.,
according to a person familiar
with the matter, setting the
stage for a potential show-
down between one of the most
prolific and pugnacious activ-
ist hedge funds and the influ-
ential social-media company.

Elliott has taken a roughly
$1 billion stake and been in
talks with Twitter manage-
ment about its desire for the
company to find a full-time
chief executive officer, the
person said.

That most likely would in-
volve replacing co-founder
Jack Dorsey, who began a sec-
ond stint as the company’s
CEO in 2015. In addition to his
role at Twitter, Mr. Dorsey
leads Square Inc., a financial-
technology company he also
co-founded.

In November, Mr. Dorsey
said via a tweet that he
planned to live in Africa for
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Virus Spurs Government Move on HNA

By TREFOR Moss
AND STELLA YIFAN XIE

HONG KONG—HNA Group
Co., which was one of China’s
most aggressively acquisitive
companies until mounting
debts forced it to abandon its
global ambitions, was effec-
tively taken over by the Hai-
nan provincial government,
making it one of the first ma-
jor corporate victims of the
coronavirus epidemic.

Blaming the virus, which
has hit the conglomerate’s
core airline business, HNA said
in a Saturday statement that
Hainan government officials
were called in to “effectively
defuse risks and safeguard the
interests of all parties.”

The group is led by Gu
Gang, the chairman of Hai-
nan’s state-owned develop-
ment agency, it said. Officials
from the Civil Aviation Admin-
istration of China as well as
state-owned China Develop-
ment Bank Corp., one of
HNA’s biggest creditors, are
among the members of a new
working group.

Mr. Gu was also appointed
HNA’s executive chairman,
with co-founder Chen Feng re-
maining as chairman.

The move heralds the fail-
ure of a massive debt-reduc-
tion program that the con-
glomerate embarked upon in

REUTERS

Workers put on suits to disinfect a Héinan Airlines cabin. A mass grounding left it vulnerable.

2017, when major Chinese
banks stopped lending to HNA
and three other high-profile
Chinese firms. They were
deemed to have acted too
recklessly as they racked up
costly foreign acquisitions
across an array of sectors.

HNA netted assets ranging
from prime New York real es-
tate, a big stake in Deutsche
Bank AG, golf courses and ho-
tel chain Hilton Worldwide
Holdings Inc.

But no sooner had HNA
built its global empire than it
was forced to dismantle it to
repay debts that reached $98
billion by 2018.

Through those divestments
HNA retreated to its original
core aviation business as oper-
ator of Hainan Airlines Hold-
ing Co. and several subsidiar-
ies, including the struggling
Hong Kong Airlines Ltd.

But its efforts to repay its
debts produced little result. At

the end of June, the group had
total debt outstanding of
around $101 billion, 44% of
which would mature within a
year, based on calculations by
S&P Global Market Intelli-
gence.

Meanwhile, the group con-
tinued to lose money, report-
ing losses of $154 million in
the first half of 2019. It has
delayed payments to bond-
holders several times over the
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Some rural customers will still need DirecTV dishes to get channels.

ATST TV
Pitches

New Service

Continued frompage Bl

Engineers started working
on the product more than a
year ago, but the project suf-
fered several delays.

Executives say the service
is better for it. The box now
acts something like a Roku or
Apple TV device, combining
third-party services such as
Netflix and YouTube with con-
tent offered through AT&T’s
channels. Its remote control
includes a voice-activated
Google assistant.

AT&T plans heavy promo-
tions to get its new streaming
portal into customers’ hands.
The box works with any broad-
band connection, so Comcast
Corp. and Charter Communi-
cations Inc. cable customers
could subscribe.

Mr. Moffett said the service

TV Guide

It can be hard to keep up with
all of AT&T's video services

U-verse: First launched in
2005, the U-verse brand origi-
nally covered broadband and
internet-based television from
AT&T Inc. Its video service runs
over a dedicated private net-
work, much like cable.

DirecTV: AT&T bought the
country’s largest satellite-TV
provider in 2015. It remains an
important pay-TV competitor,
though AT&T is steering more
new customers toward AT&T
TV, which features most of the
same channels without a satel-
lite dish.

AT&T TV Now: Launched in
2016 as DirecTV Now, this ser-
vice offers what is known as a
skinny bundle of live TV chan-
nels through smartphones,
web browsers and third-party
devices such as Roku. Its cus-
tomer base shrank in 2019 as
its price and channel count
grew.

AT&T WatchTV: An app

launched in 2018 with an ex-
tra-skinny lineup of TV chan-
nels. It is offered free to sub-

could boost AT&T’s numbers in
some areas.

“For example, satellite TV
has always under-indexed in
urban apartment buildings,
where a look angle to the
southern horizon often isn’t
possible,” he said. “On the
other hand, it won’t be much
help in the core rural mar-
kets, where a reliable broad-
band connection often isn’t
available.”

Many rural customers with
dial-up internet speeds won’t
be able to use the streaming
box and still need DirecTV sat-
ellite dishes to receive the same
channels. The NFL Sunday
Ticket subscription package is
also unavailable over AT&T TV
because of license restrictions.

The deepest discounts are
geared toward AT&T’s fiber-op-
tic internet base, where growth
slowed in recent months.

The company drops the
channel package price to $39.99
a month when bundled with its
1-gigabit broadband service for
another $39.99 a month. That
promotion also includes a con-
tract, which many consumers
have avoided.

scribers with AT&T’s premium
unlimited wireless plans. The
company hasn’t said how
many customers use it.

AT&T TV: The company’s main
brand for live channels
streamed over the internet to
cellphones and TVs. Its bundles
are similar to DirecTV’s satel-
lite packages, but lack NFL
Sunday Ticket.

HBO Go: A “TV Everywhere”
service launched in 2008, HBO
Go allowed subscribers to
watch the premium channel’s
shows over the internet after
proving they had already paid
through a cable or satellite-TV
bundle.

HBO Now: HBO's first true
“over the top” version of the
channel. Its app lets subscrib-
ers watch shows on-demand
for $15 a month.

HBO Max: The flagship brand
for movies and TV series that
AT&T controls the rights to
through its WarnerMedia divi-
sion. HBO Max will make its
debut in May. The streaming
service is an expanded version
of HBO, though executives say
it will grow to include live
sports and ad-supported pro-
gramming.
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Olvm Meyer stocked vegetables at a Natural Grocers store in Boulder, Colo., in February. Sales growth at the chain has slowed.

Specialty
Grocers

Lose Edge

Continued frompage Bl
Colo.-based operator of 39
stores said rising competition
hurt its profitability, particu-
larly in Florida, where it was
seeking to expand.

Earth Fare said in court
documents that competition
and spending on store im-
provements had strained its
business.

Mike Brewer, a 44-year-old
business consultant who has
shopped at an Earth Fare store
in Huntersville, N.C., since it
opened in 2011, said he appre-
ciated its relatively affordable
selection of natural products
including veggie-pop snacks
and grass-fed beef.

“For a store closing, I'm
pretty upset,” he said.

He said he would turn to a
Kroger-owned Harris Teeter
supermarket in his neighbor-
hood when Earth Fare closes
at the end of February.

“What was special 10 years
ago isn’t special anymore,”
said Don Fitzgerald, who
teaches marketing at DePaul
University and until last year
was a merchandising executive
at Kroger’s Mariano’s chain.
Kroger owns more than 40
Mariano’s stores in Illinois.

Some natural chains con-
tinue to add stores and enter
markets to find new custom-
ers. Lakewood, Colo.-based
Natural Grocers by Vitamin
Cottage has added or relo-
cated 11 stores in each of the
past two years, bringing its to-
tal to more than 150. But sales
growth has slowed to 1.9%
during the latest quarter,
down from 4.7% in that period
two years earlier, in part due
to pressure from bigger

chains, Chief Executive Kem-
per Isely said.

“It’s not growing as fast as
it used to,” Mr. Isely said in an
interview.

New Seasons Market, based
in Portland, Ore., is trying to
stand out from the competi-
tion with hyperlocal products,
Chief Operating Officer Mark
Law said. The chain of more
than 20 stores in the Pacific
Northwest works with local
chefs to prepare oven-ready
meals and buys dairy products
from nearby farmers. Same-
store sales growth rate nearly
doubled last year.

“Organic has been commod-
itized,” Mr. Law, a former
Whole Foods executive, said.
“You can’t differentiate with
your product mix alone.”

Other specialty grocers also
are emphasizing services to
stand out. But offering better
services can push up costs, ex-
ecutives said.

“You not only have your
cost of goods but you’re trying

to provide a higher level of
customer service to differenti-
ate yourself,” Steven
Mortensen, an adviser to pri-
vate-equity firm Yucaipa Cos.,
an investor in grocery chains.
Yucaipa bought up West Coast
chains Ralphs, Quality Food
Centers and Smith’s under the
Fred Meyer banner, which it
sold to Kroger in the 1990s.
More recent investments ha-
ven't fared as well. Yucaipa in-
vested in Fresh & Easy and
Great Atlantic and Pacific Tea,
chains that filed for bank-
ruptcy in 2015.

Some executives said Whole
Foods became a tougher rival
after the chain started offering
rapid delivery via Amazon.
Green Aisle Grocery closed its
two Philadelphia stores in Jan-
uary after sales decreased 30%
over the past two years, co-
owner Andrew Erace said.

“I can’t compete with that.
I don’t have the technology to
implement for our small
shops,” Mr. Erace said.

Twitter
Directors
Nominated

Continued frompage Bl
three to six months this year.
The announcement surprised
executives at Twitter and an-
gered investors frustrated with
the company’s performance
under the part-time CEO.
Twitter’s shares and finan-
cial performance have long
lagged behind its popularity
and influence in culture and
politics. Its market capitaliza-
tion, at around $26 billion, is a
fraction of that of rival social-
media platform Facebook Inc.
Elliott is known for battles
with companies such as Ar-
conic Inc. and AT&T Inc. and

campaigns against Peru and
Argentina, pressuring the
countries to make payments on
defaulted bonds. It recently re-
vealed an interest in Japanese
telecommunications-and-tech-
nology giant SoftBank Group.

At Twitter, at least for now,
it appears to be trying to work
with the company instead of
waging a public campaign. The
four directors were nominated
before a recent deadline as a
backup plan in case the talks
fall through, the person said.

Bloomberg News earlier re-
ported on Elliott’s push at
Twitter.

Opening the door to El-
liott’s campaign is the fact
that Twitter doesn’t have the
super-voting-share structure
that insulates some other Sili-
con Valley companies from
outside pressure.

Mr. Dorsey was Twitter’s
first chief executive until he
was pushed out in 2008 amid

persistent technical glitches at
the platform. He returned to
Twitter in 2011 as executive
chairman and product chief,
with the company gearing up
for its public listing in 2013.
He was reappointed CEO in
2015, relinquishing the chair-

152M

The number of daily users
Twitter now has

man role, while Twitter was
grappling with modest growth
at a time when rival social-
media companies’ user num-
bers were exploding.

But Twitter continued to
fall behind in the battle for us-
ers, hampering its ability to
generate sales from advertis-

ing. Twitter now has 152 mil-
lion daily average users, ac-
cording to its latest quarterly
figures. Facebook’s user base
now tops 1.6 billion.

Mr. Dorsey has also failed to
deliver consistent earnings
growth and Twitter’s share
price is little changed since he
returned to the CEO role while
Facebook’s stock has more than
doubled during that period.

Twitter last year shocked
investors when it said that
technical glitches hampered
its ability to sell ads in the
third quarter, causing the
stock to tumble.

The company reported re-
cord quarterly revenue for the
fourth quarter, but it also
warned investors that costs
would continue to rise this
year as it hires 20% more staff
and works to fix ad software
so it can offer metrics to ad-
vertisers without compromis-
ing user privacy.

MAR_K ROGERS/UNIVERSAL PICTURES/EVERETT COLLECTION

‘The InV|S|bIe Man’ with Elisabeth Moss hit No. 1 at the box ofF ice.

Estimated Box-Office Figures, Through Sunday

FILM

1. Thelnvisible Man

Studios

4. My Hero Academia: Funimation

Heroes Rising

5. Bad Boys for Life Sony

DISTRIBUTOR

Universal
2. Sonic the Hedgehog Paramount
3. The Callof the Wild 20thCentury $13.5

SALES, INMILLIONS

WEEKEND* CUMULATIVE % CHANGE

$29 $29 -

$16 $1282 -39
$459  -47

$6.3 $9.6 -

$4.3 $1974  -26

“Friday, Saturday and Sunday  Source: Comscore
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BuyXchair.com
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*$29/month is based on purchase price of
499.99 for 18 months 0% interest
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Trader Joe’s Founder
Searched for the Exotic

By JAEwoN KanG

Joseph Coulombe’s passion
for selling once-exotic foods at
low prices made his grocery
— stores a hit in

OBITUARY cCalifornia. As
JOSEPH Trader Joe’s, the
COULOMBE chain  helped
1930-2020 push U.S. super-

— markets to stock
a wider variety of foods at
lower prices.

Mr. Coulombe, who died
Friday at 89 years old, started
the small chain that later be-
came Trader Joe’s in Los An-
geles in the 1950s. His appetite
for new experiences—as well
as new foods and wines—
drove him to stock his stores
with a mix of products unfa-
miliar to many shoppers at the
time, such as Dijon mustard
and granola. He cut out dis-
tributors to sell many of those
foods at low prices.

His workers wore Hawaiian-
print shirts and he decorated
his stores with nautical equip-
ment—Mr. Coulombe wanted
shoppers to feel like they were
on a voyage. Once an aspiring
academic, Mr. Coulombe fun-
neled his passion for education
into his stores, stocking them
with foods he sampled on trips
to Europe.

“I told him, ‘You succeeded.
Instead of hundreds of stu-
dents, you taught thousands of
employees and millions of peo-
ple, so you did a good job,”
said Leroy Watson, who was
the first employee at Trader
Joe’s and later served as a se-
nior vice president.

Joseph Hardin Coulombe
was born June 3, 1930, in San
Diego. He graduated from Stan-
ford University with a bache-
lor’s degree in economics fol-
lowed by a master’s of business
administration in 1954. As an
undergraduate, he began dating
fellow student Alice Steere,
whom he married in 1952.

Mr. Coulombe’s first stores
were decorated with wooden
hatch covers from old boats
and thick ropes. He introduced
a line of baking products called
Charlotte and Madeline’s
named after his two daughters.
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for new foods and wines.

In the early days, Trader Joe’s
carried as few as 1,500 prod-
ucts compared with the array
of tens of thousands at a typi-
cal grocery store.

Mr. Coulombe wanted to de-
mocratize access to foods that
were expensive and hard to
find at the time, a list that in
the 1960s and 1970s included
maple syrup and baby Swiss
cheese.

A connoisseur of wine, Mr.
Coulombe often visited vine-
yards in Europe, where he also
scouted for new foods to sell in
his stores. He took his family
on these wine tours and also
sent three or four employees
and their families on scouting
trips every year.

“You could mention a family
event, and he could go around
the table and remember every
dish that everyone had and the
wine they had with it,” said his
son Joe.

Mr. Coulombe sold Trader
Joe’s to German discounter Aldi
Nord in 1979. He stayed on as
chief executive until 1988, when
he retired. He served for some
years on various boards, includ-
ing those of gourmet grocer
Bristol Farms Inc. and apparel
company True Religion Brand
Jeans. Trader Joe’s expanded to
over 500 stores in the U.S.

Mr. Coulombe died in Los
Angeles after what his family
described as a long illness. He
is survived by his wife, three
children and six grandchildren.

Walmart, Verizon Are in Talks
To Test 5G Services in Stores

Walmart Inc. and Verizon
Communications Inc. are in
discussions to outfit the re-
tailer’s stores with antennas

By Sarah Krouse,
Sarah Nassauer
and Anna Wilde

Mathews

and other equipment to create
5G wireless service, a high-
profile test of the next-genera-
tion networks.

The plan would initially
bring 5G service to a pair of
locations this year to power
new Walmart digital health
services the retailer aims to
start offering to shoppers and
employees, according to peo-
ple familiar with the matter. It
would also provide faster
wireless connections for other
store operations and the sur-
rounding community, the peo-
ple said.

If a deal is signed, it would
be part of an effort inside the
country’s largest retailer to re-
make its roughly 4,700 U.S.
stores into hubs that draw
shoppers for medical treat-
ment and other services, not
just groceries and clothes.
Walmart also could use the 5G
services to improve cameras
alerting staff to shoplifters or
scanning shelves for out-of-
stock inventory.

Verizon, meanwhile, has put
building a faster 5G network
and finding new ways to use it
at the center of its corporate
strategy. Executives have
pitched 5G’s faster speeds and
lower latency—the amount of
time that machines take to re-
spond to each other—to manu-
facturers and hospitals as a
way to spur automation and
put computing power closer to
industrial applications.

Still, the faster networks
are in their infancy. Carriers
must add thousands of new
antennas because 5G signals
generally travel shorter dis-
tances. Verizon and some of
its rivals have only built out
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service in select cities and
some sports arenas, which
means coverage is limited.
Consumers must also buy new
5G-compatible handsets to tap
into the new networks.

Walmart would use the Ver-
izon 5G technology in stores
where it is opening new health
clinics that offer more medical
services, according to some of
the people familiar with the
discussions. The clinics could
use the technology to offer in-
teractions with doctors and
other health-care providers
through streaming video over
a mobile phone, the people
said. Walmart opened two
such health clinics in Georgia
last year.

“Health care looks like a big
opportunity,” Walmart Chief
Executive Doug McMillon said
at an investor meeting last
month. Walmart aims to offer
low-cost health-care services,
he said, “in communities

where health care is lacking
and out of reach for many.”

Here is how the partner-
ship could work for health
care: A shopper could allow
her medical data to be stored
in an app that detects when
she arrives at a Walmart
store, allowing her to self-reg-
ister for her visit for preven-
tive care, according to some
of the people familiar with the
talks. After the appointment,
she could pick up her pre-
scription and shop for grocer-
ies. The connectivity in the
store could detect if the items
placed in her cart need to be
restocked.

While some of the use cases
are possible using current 4G
networks, Verizon executives
say 5G offers lower latency
that enables real-time commu-
nication as well as better net-
work security, which is impor-
tant to providing broader
health-care services. Using 5G

connectivity, for example,
could allow a doctor in a re-
mote location to read a pa-
tient’s vitals, watch them walk
on a treadmill or analyze the
results of tests like electrocar-
diograms in real time.

Communications infrastruc-
ture company Everest Infra-
structure Partners is pitching
real-estate investment trusts
and owners of large property
portfolios on the potential to
make about $1 million a year
from carriers renting access to
rooftops for telecom equip-
ment. Rick Kimball, director of
commercial real estate at
Everest, said the concept was
spurred by 5G networks re-
quiring more antennas posi-
tioned closer to consumers,
whereas prior generations of
wireless service relied on
equipment installed on tall
towers. “That alone has
changed the rules,” Mr. Kim-
ball said.

This announcement appears as a matter of record only.
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~* Congratulations To Our New Managing Directors

Jonathan Androski
Valery Bentzianov
David Bonder
Patrick Chi

Denise Chow
Katherine Cooper
Fabien Delattre

Melissa Balley
Matthew Gadd
William Hynes
Cyril Korenbeusser
Hugues Magnier
Cecile Malinaud

Bruno Miguel

Francesco Noero

Mary Catherine Permenter
Felipe Prestamo

Joseph Rubin

Hayatullah Sadiq

Jeffrey Siegel

Reynaldo Silva
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Through these appointments, we recognize

these individuals in North America for their
leadership and commitment to the growth
and success of our clients and the Bank.
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Car Makers Alter China Pitch

SRARNES,
SEXYMNS

By WiLLIAM BosTON

With empty dealerships
across China and plunging de-
mand for cars, auto makers are
accelerating the move to do
more business online and take
their inventory pile directly to
homebound customers.

Online sales of new cars are
still such a small part of the
market that they barely regis-
ter in official statistics. And
studies show that consumers,
in China and elsewhere, still
want to walk into a dealership
and kick the tires before
plunking down a pile of money
for a new car.

But with a large number of
Chinese consumers staying in
their homes because of the
coronavirus epidemic, some
manufacturers see quarantined
China, where visits to the deal-
ership all but disappeared in
February, as a test bed for
more aggressive online sales.

Volkswagen AG has been
training thousands of dealers
to take their pitch from the
showroom to the chat room. In
February, Volkswagen tapped
experts from Alibaba Group
Holding Inc. and Taobao to of-
fer a three-day online training
course for 50,000 salespeople,
showing dealers how to use so-
cial media, create video and
live-stream events to reach cus-
tomers outside the showroom.

The training covered about
90% of the staff at Volkswagen
dealerships and those of its
joint-venture partners, said
Michael Mayer, head of sales
and marketing for Volks-
wagen’s passenger car brands
in China. Many of the auto
maker’s showrooms have been
empty or closed in recent
weeks, Mr. Mayer said. Only a
third of the company’s 2,100
dealerships across China are
operating.

Volkswagen is shifting some
marketing resources away
from traditional sales chan-
nels. “It doesn’t make sense to
rent a billboard now, so you
shift resources online,” Mr.
Mayer said. “TV advertising
has also gone up; it’s now
more efficient because people
have more time to watch TV.”

NG HAN GUAN/ASSOCIATED PRESS
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With shoppers staying home, manufacturers see the country as a test for aggressive online sales.

The coronavirus has pres-
sured car makers to try new
sales approaches. In the first
two weeks of February, new
car sales fell 92%, according to
the association of Chinese
auto dealers.

For manufacturers, salvag-
ing their China business during
the epidemic may depend on
how well they have prepared
their digital showrooms.

In February, Geely Auto
Group, a unit of Zhejiang
Geely Holding Group,
launched an online ordering
and home-delivery system,
providing a fully “contactless”
auto purchasing and payment
service with the option of hav-
ing cars delivered to custom-
ers at home. Geely said during
the first week of operation, its
online sales orders jumped
fivefold from the same period
a year earlier and sales leads
from Geely’s website increased
75 times.

Audi AG, the luxury car
maker owned by Volkswagen,
said its dealerships have re-
mained open in China, but that
“at the moment their focus is
on the online business.”

A BMW spokeswoman said
the Munich luxury-car maker
is providing dealers in China
with an array of “digital tool-
boxes,” including an online ap-
plication that enables them to
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make video car presentations
and allows customers to view
the car without leaving home.
A Ford Motor Co. spokes-
man said the company is work-
ing with its dealers in China to
facilitate online sales when
necessary, allowing in some
cases for financing to be dealt
with via email. When neces-
sary, dealers are making home
deliveries to customers who
can’t come into the store.

In the first two weeks
of February, new car
sales fell 92%, a

dealer group said.

Car companies have long
tried to capitalize on the rise
of e-commerce, but that has
often conflicted with their
large dealership networks. In
some markets, like the U.S.,
franchise agreements require
them to only sell cars through
dealers. U.S. dealers have lob-
bied hard against Tesla Inc.’s
direct-sales model, blocking
the electric car maker from
several states.

Some car makers have tried
online sales programs through
their dealership networks, like
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General Motors Co.’s Shop-
Click-Drive, but found that
most car buyers still opt to
shop in person for a new vehi-
cle. Online car sales are more
prevalent in the used market
from startups like Carvana Co.
and Shift Technologies Inc.
and China’s Uxin Ltd.

European dealers operate
under a franchise system, but
the rules are more flexible
than in the U.S. It is easier for
companies like Tesla, which
only offers online sales, and
third-party multibrand online
car dealers to do business on-
line.

In China, there are large
franchises but also indepen-
dent dealers, often part of
larger chains, that sell many
brands under one roof.

In a 2019 study of Chinese
consumers, McKinsey & Co.
found that by the time con-
sumers were ready to buy a
new car at a dealership, they
had already obtained 90% of
the information they needed to
make the purchase. Still, get-
ting behind the wheel in a car
for a test drive remains the
most important factor for Chi-
nese consumers when deciding
whether to buy, the study said,
yet more than half of those
surveyed would like dealers to
deliver the car to their homes
for a test drive.

PERSONAL TECHNOLOGY | By Joanna Stern

Galaxy S20 U

tra

Gets a Zoom Test

That’s defi-
nitely me,
scratching my
nose on the
corner of Sev-
enth Avenue
and Charles Street. Even
though the photo was
snapped from inside a
car...more than 150 feet
away...using a smartphone,
anyone who knows me would
recognize me.

I would have had no idea
it was taken, of course, if I
hadn’t put New York private
investigator Michael McKee-
ver up to it. I had him follow
me around with the new
Samsung Galaxy S20 Ultra
for half a day.

The $1,400 Galaxy S20 Ul-
tra, which goes on sale
March 6, is being marketed
for its “Space Zoom” capa-
bilities. In addition to wide
and ultrawide cameras, its
telephoto lens with a folded
zoom provides 10X optical
and 100X digital zoom.
Translation: Really clear
photos from really far away.

We’re at a point where the
line between traditional “op-
tical zoom” and “digital
zoom” are blurred. In olden
times, a camera had one sen-
sor, and lenses moved to
magnify the picture. Now, you
have several sensors and
lenses, each one set to a dif-
ferent magnification. Where
the iPhone 11 Pro’s telephoto
has a “2X optical zoom” when
it jumps from its wide-angle
lens to its telephoto lens, the
Galaxy S20 has a “10X hybrid
optical zoom,” jumping from
the ultrawide to the telephoto
lens—the lenses themselves
don’t move in either case. Go-
ing from 10X to 100X? That
requires some software and
engineering tricks.

In fact, the S20 Ultra
stacked up better next to the
$1,000 Nikon P1000 super-
telephoto camera with a lens
the length of a Diet Coke can.
Both allowed Mr. McKeever

to read text in a 14-point font
on my laptop screen from a
little over 15 feet away.

This zoom isn’t without its
faults. Once you hit anything
past the 30X, you better hope
your subject is a statue. The
view finder is super-shaky,
and it’s hard to tell what
you’re looking at in the scene.
The quality of anything past
30X is grainy, too. And good
luck trying to make out any-
thing in low light.

It often takes too long to
lock focus on a subject, no
matter which camera you’re
using. Samsung Electronics
Co. plans to release an update
that helps “improve the cam-
era experience.”

But to me there’s really
only one question about the
Ultra: How much smart-
phone camera is too much
smartphone camera?

According to a Samsung
spokesman, the enhanced dig-
ital zoom is there for when
you find yourself further back
from the main scene—like at
a sporting event or live show.

Am I really that paranoid
that photos are being
snapped of me when I'm not
looking? Truth is, with sur-
veillance systems, camera-
equipped doorbells and tiny
Nest cams all over, they al-
ready are! Are most people
going to buy this phone for
its spy-cam features? Proba-
bly not.

The Ultra illustrates how
much further the cameras on
our phones—and all around
us—can improve without
getting noticeably bigger.
This is a reminder that our
phones are powerful, dis-
creet tools... with major pri-
vacy implications.

The good news? We’re not
all trained private eyes. “Eric
Clapton is not a great guitar
player because he bought the
most expensive guitar in the
world. It has to do with the
skill of the operator,” Mr.
McKeever said.

SAN FRANCISCO

TECH
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Technology companies from Amazon to Google and Apple are investing billions of dollars into
health-care initiatives, going head-to-head with traditional health-care, biotech and pharmaceutical
companies. They are betting that their know-how in manufacturing, software, Al, big data and machine
learning will give them an edge when it comes to revolutionizing how we receive health care in the
future—from diagnosis to treatment and prevention of illnesses. Meanwhile, tech startups in Silicon
Valley, India, China and Israel are also challenging big health-care and pharmaceutical giants, promising
to reinvent everything from allergy testing to genomics/DNA analysis and precision health care.

With so many players in a crowded field, how do we separate hype from reality, and how do we

measure companies’ success?

The Wall Street Journal’s second annual summit about health technology will gather top executives as
well as regulators for a day of revealing conversations about the state of innovation in health, medicine
and technology. We will explore the opportunities and challenges that lie ahead as companies large
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Epidemic to Test Smaller Firms’ Confidence

By ALLISON PRANG

Before the coronavirus
jolted stock markets and
global supply chains, U.S.
small-business confidence was
the highest it had been in
more than a year. Now the
question is whether that opti-
mism can overcome the uncer-
tainty created by the disease.

The fear of the infection
spreading in the U.S. and else-
where sparked last week’s
frenzied selling of stocks and
buying of medical masks.
Companies large and small, es-
pecially those that rely on Chi-
nese production or suppliers,
have warned that the corona-
virus is affecting their busi-
ness. Many more say it is too
early to tell how serious a set-
back it could be to their busi-
ness.

A survey of 668 small busi-
nesses conducted from Feb. 3
through 10 found that the
overall confidence index hit its
highest point in 15 months.
The poll is conducted monthly
for The Wall Street Journal by
advisory company Vistage
Worldwide Inc.

Small businesses were cau-
tious in building their confi-
dence, but the virus has intro-
duced new uncertainty, said
Richard Curtin, an economist
at the University of Michigan
who analyzed the Vistage data.

Small firms—whether they
are more store-centric or sup-
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in 2019 but at a slower pace
compared with recent years.
Consumers’ contribution to
the economy is key to its per-
formance, as U.S. consumer
spending accounts for two-
thirds of the country’s eco-
nomic output.

More than a quarter of re-
spondents to Vistage’s survey
are expecting the economy to
improve, while just over a fifth

& . cxpect it to worsen. That is

A worker added fortunes to cookies at the Golden Gate Fortune Cookie Factory in San Francisco earlier this year.

ply other manufacturers—
need to take care of employees
and hope the virus is con-
tained, he said.

“Some of it is concern-
ing...some of it is not so con-
cerning,” Mr. Curtin said.
“That leaves us all in the same
pool of uncertainty.”

Jeff Griffin has experienced
how nervous businesses are
about any transmission of the
coronavirus. Mr. Griffin, the
founder and chief executive of
an employee-benefit consult-
ing company in Scottsdale,
Ariz., wrote a blog post about
how employers can focus on

preventing the disease and
knowing the symptoms.

In response, he received
hundreds of emails and calls
from businesses seeking more
information on how to protect
their employees and inquiring
how the virus would affect
their leave policies, Mr. Griffin
said. “They’re pouring in still,”
he added.

His decade-old firm is as
busy as it has ever been and
has added new clients, he said.
The 30-person company is hir-
ing three new people and ex-
pects to bring on three or four
more by the end of the year.

“Things are extremely posi-
tive,” he said.

“I really think that the mar-
ket’s overreacting,” said Tom
Embley, president of Precision
AirConvey Corp., a 40-person
company in Delaware that de-
signs waste-management sys-
tems.

Orders have risen substan-
tially over the past couple of
months after a difficult fourth
quarter of 2019, he said.
“We’re hopping right now,”
Mr. Embley said. “It’s hard to
keep up.”

While the effect of the cor-
onavirus on small U.S. busi-

nesses isn’t clear, these com-
panies have been facing a
historically tight labor market.
Unemployment in January was
3.6%, up slightly from 3.5% in
December. The labor market
was the most common chal-
lenge small businesses cited in
Vistage’s survey.

“That’s our biggest con-
straint right now, is labor,”
said Justin White, CEO of Cali-
fornia-based K&D Landscaping
Inc., whose company is hiring
account and product manag-
ers, as well as front-line em-
ployees.

Consumer spending climbed

the first time more companies

£ have been optimistic than pes-
£ simistic in more than a year,
o . .

S Vistage said.

Jason Adams, president of a
real-estate investment and de-

= velopment company, Signal
2 Ventures LLC, is preparing for
2 a recession—but not because
3 of the coronavirus. The Oregon

executive expects the economy
to grow for the next year and
a half but sees a recession hit-
ting in 2022 or 2023.

“Timing a contraction is re-
ally tough,” Mr. Adams said,
adding that he would “rather
be a year and a half early than
a year and a half late.”

Mr. Adams said Signal is re-
ducing its debt and moving re-
sources into its car-wash and
self-storage operations, which
will be steadier in any reces-
sion. He isn’t worried that any
spread of the coronavirus
could affect the car-wash busi-
ness. It “is a pretty simple
purchase,” he said. “We’re not
terribly worried about that.”

BUSINESS NEWS

Retailers

By JAEwon KANG

Supermarkets and other re-
tailers are preparing for a
surge in demand and shoppers
are stocking up on staple
foods and cleaning supplies as
more cases of the new corona-
virus appear in the U.S.

For weeks, as the outbreak
advanced mainly in China, re-
tailers focused on maintaining
supplies of products they pro-
cure from Asia such as tuna,
mandarin oranges, garlic and
face masks.

Their attention has shifted
in recent days as cases multi-
plied from South Korea to Iran
and as the Centers for Disease
Control and Prevention warned
of a potential pandemic. Health
officials in Washington state on
Saturday reported the first
death of someone who had
tested positive for the corona-
virus in the U.S. Health officials
on Sunday reported two addi-
tional cases in Washington and
a first case in Rhode Island,
adding to dozens of cases
across the country.

Now grocers are working to
prevent shortages and prepar-

Empty shelves at a groéery store in Anchorage, Alaské, on Sunday.

Prepare for Surge in Demand as Virus

ing for a rise in demand for dis-
infectants, hand sanitizer and
long-lasting items such as
canned food. Some are ramping
up orders from suppliers.

“This is like a natural disas-
ter, but it’s an illness,” said
Doug Baker, vice president of
industry relations at FMI, a
trade group for food retailers.

Walgreens Boots Alliance
Inc. said it has seen greater
demand for products including
face masks and hand sanitiz-
ers at many stores and online.
Home Depot Inc. said it had
halted online orders for face
masks and was limiting pur-
chases at its stores to 10 per
customer.

“Our merchandising and
supply-chain teams are work-
ing hard to replenish these
items as quickly as possible
whenever inventory runs out
in any of our stores,” a Home
Depot spokeswoman said.

The masks known as N95
respirators that block 95% of
very small particles were out
of stock at many stores in the
Chicago area over the week-
end, as were basic medical
supplies and hand sanitizer.

M}

Some sellers on Ama-
zon.com Inc. and eBay Inc.
had set prices for masks and
sanitizer well above levels that
are typical for those products
at U.S. stores and websites.

One Amazon vendor adver-
tised a 12-pack of 8-ounce bot-
tles of Purell hand sanitizer
for $129.90, or more than $12
per bottle. Average unit price
for U.S. hand sanitizers at the
end of November was $2.06,
according to data provider
Nielsen.

Another seller on Amazon
had priced four 20-count
boxes of N95 masks made by
3M Co. for $580.24 plus $19.75
in shipping. An out-of-stock
20-count box of N95 masks at
a Home Depot store in Evan-
ston, Ill., was priced at $21.47.

Amazon didn’t immediately
respond to a request for com-
ment on the pricing of masks
and hand sanitizer on its site.

Amazon has said it would
remove and block items of-
fered for sale on its site where
price-gouging is suspected.
Last week the company said it
had removed more than one
million items from its plat-
form, including so-called cures
for the illness caused by the
new coronavirus.

Kayla DeShon, a nanny and
mother of a 3-year-old in
Highlands Ranch, Colo., said
she stocked up on water, rice
and beans at a Costco Whole-
sale Corp. store last week. She
couldn’t find hand sanitizer
this weekend at her local Wal-
greens and King Soopers
stores.

Ms. DeShon, 31, eventually
bought the last six organic
hand sanitizers from the baby
section at a Target store. “I
have super bad anxiety around
health and I'm a germaphobe,”

Province

Takes Over
HNA

Continued frompage Bl

past year and failed to pay
back some investors in high-
yielding wealth-management
products.

In 2018, Chinese authorities
seized control of another
highly acquisitive firm, An-
bang Insurance Group—whose
trophy assets included New
York’s Waldorf Astoria hotel—
and charged its chairman with
economic crimes. Last week,
China’s insurance regulator
said its two-year takeover was
completed after Anbang was
turned into a new insurance
firm and finished repaying in-
vestors for 1.5 trillion yuan
($214 billion) of investment
products.

In different times, Hainan
Airlines could have been the

cash cow that stabilized the
group, but the coronavirus ep-
idemic has destroyed those
hopes by crippling China’s avi-
ation sector. The epidemic has
even threatened the survival
of some carriers outside the
country that rely on Chinese
traffic. China has banned
group tours while many cities
have been put under lockdown
or restricted access to nonres-
idents, which has impacted
travel.

Chinese passenger figures
slumped 91% year-over-year in
mid-February, according to the
Civil Aviation Administration
of China, while tens of thou-
sands of flights have been can-
celed.

The mass grounding left
Hainan Airlines, which com-
petes  domestically  with
China’s three state-run air-
lines, vulnerable to being split
apart and having its routes
carved up among Air China
Ltd., China Eastern Airlines
Corp. and China Southern Air-
lines Co., aviation analysts
said.

The company’s statement

didn’t make clear whether the
“risk disposition work” to be
undertaken by Mr. Gu and his
team would involve shoring up
Hainan Airlines and HNA’s
other remaining business, or
whether the airline would now
be wound up and absorbed by
other Chinese carriers.

Hainan Airlines isn’t the
only airline suffering from the
epidemic. In Hong Kong, Ca-
thay Pacific Airways Ltd. has
asked all its staff to take three
weeks’ unpaid leave, while
Asiana Airlines Inc., South Ko-
rea’s second largest carrier,
also asked thousands of staff
members to take unpaid time
off.

Beyond airlines, search-en-
gine giant Baidu Inc. this week
warned its first-quarter reve-
nue could drop 5% to 13% as
many of the sectors that fuel
its advertising business have
cut back on marketing, while
Alibaba Group Holding Ltd.
this month said the coronavi-
rus outbreak could slow its
growth.

—Raffaele Huang
contributed to this article.

Ms. DeShon said. “This is basi-
cally the worst thing that can
happen mentally.”

Raley’s Supermarkets,
which operates about 120
stores in Northern California,
said it is working to increase
the availability of hand sani-
tizer, tissue, disinfectants and
other cleaning and hygiene
products. The chain said it is
in discussions with suppliers
to ensure the availability of

these products. A spokes-
woman said Raley’s hasn’t ex-
perienced shortages of any
foods it sells.

Chris Glushko, a 45-year-old
marketing professional in Den-
ver, went to his local Target
store with his wife on Thurs-
day to stock up on food. The
couple spent about $250 on
canned soup, pasta, granola
bars and other dry foods to
last them roughly two weeks.

Spreads

They also purchased over-the-
counter cold medicine and a
bag of dried dog food. Mr.
Glushko said he didn’t notice a
shortage of anything except
hand sanitizer on shelves.
“We’re not panicked in the
least,” Mr. Glushko said. “We
just want to be ahead of the
curve.”
—Erin Ailworth, Sarah
Nassauer and Sharon Terlep
contributed to this article.
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Commodities Rout Stokes

By AMRITH RAMKUMAR

The coronavirus outbreak
has sparked one of the largest
retreats in commodity prices
in years, forcing investors to
brace for even steeper de-
clines and sending a warning

5%

Chinareports first death from virus

Cumulative performance in 2020

South Korea reports jump in cases

Weekly net bets on higher
U.S. crude oil prices

signal about the world econ-
omy’s prospects in 2020.

Raw materials sensitive to
shifts in global growth have 5
been among the hardest hit in-
vestments since the coronavi-
rus began spreading around
the globe and hurting travel
and corporate activity. Oil
prices have fallen 32% in less
than two months and last
week recorded their worst
week since the financial crisis.
Industrial metals from copper
to aluminum are also taking a
beating.

Commodities started falling
steadily after China reported
its first death from the coro-
navirus in January and began
taking steps to curb its spread,
slowing the country’s economy
early in the year. While stocks
held up well at that time, ma-
terials fell because China is a
critical source of demand, ac-
counting for about half of
global consumption of some
commodities like copper.

As the virus has spread to
other countries, from Italy to
South Korea, commodities
have fallen alongside global
stocks, sending the S&P 500
down 13% in the past seven
trading sessions. The pain has
extended to agricultural com-
modities including sugar and
cotton.

The broad selloff is a major
concern for some analysts be-
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cause commodity prices can
provide a real-time indicator
of activity in the world econ-
omy. The current slide reflects
slumping demand and bloated
inventories, a recipe for excess
supply. Some investors worry
the widespread selling of as-
sets associated with risk also
portends more pain ahead for
stocks.

“We know there’s going to
be continued volatility,” said
Shannon Saccocia, chief in-

vestment officer of Boston Pri-
vate, which has been maintain-
ing a smaller position in
stocks than the benchmark it
tracks. “With this uncertainty,
you’re not really sure what the
best place to hide would be.”

In addition to monitoring
the spread of the virus, inves-
tors this week will be watch-
ing purchasing managers in-
dex figures and data on U.S.
hiring for February to gauge
how much the world economy

might slow this year.

Some analysts say the lon-
gest-ever U.S. economic ex-
pansion is already in jeopardy.
As U.S. crude oil skidded last
week to its lowest level since
December 2018, ending Friday
at $44.76 a barrel, natural gas
also extended a monthslong
fall. Natural-gas futures
dropped to a nearly four-year
low of $1.68 a million British
thermal units.

The declines have been a
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boon for consumers who are
paying less for gasoline at the
pump and to heat their homes
with natural gas this winter.
But they are also threatening
profits for energy-producing
companies and nations like
Saudi Arabia, some of which
need higher prices to sustain
their economies.

Donald Morton, a senior
vice president at Herbert J.
Sims & Co. who oversees an
energy trading desk in Haver-

hill, Mass., said he struggles to
remember demand fears this
severe in energy markets since
the financial crisis more than
a decade ago. While he thinks
the drop has gone too far, he
said the negative sentiment
could keep prices down until
the virus fears ebb.

“What’s occurring is pretty
dramatic,” he said. “I don’t
think the price today is re-
flecting reality.”

Hedge funds and other

Fear on Growth

speculative investors have
sharply reduced net bets on
higher U.S. crude oil prices
and recently pushed them to a
four-month low, Commodity
Futures Trading Commission
figures show. At the same
time, they have ramped up
bets on lower prices of natural
gas and copper.

Many analysts expect the
Organization of the Petroleum
Exporting Countries to deepen
recent production cuts at a
coming meeting, a move that
could help stabilize oil prices if
efforts to curb the spread of
the coronavirus are successful.
Still, steady shale output from
the U.S. and production from
nations outside OPEC have
many traders preparing for oil
inventories to remain well sup-
plied moving forward.

With the declines in stocks
and commodities accelerating,
investors have favored safer as-
sets, including gold and bonds
that tend to hold their value
during times of market turmoil.
That trend pushed gold to its
highest level in seven years last
week and sent the ratio of gold
prices to oil prices to its high-
est point since early 2016. Dur-
ing that selloff four years ago,
fears that an economic slow-
down in China would spark a
recession pushed crude prices
below $30 a barrel.

But the recent market chaos
even engulfed gold late last
week, sending prices down
4.6% Friday. Traders said inves-
tors were being forced to cover
losses from stocks. Another ex-
planation: margin calls from
banks to investors who had
used some of their stock port-
folios as collateral to buy other
securities. With the value of
those positions shrinking sub-
stantially, banks can demand
repayment.

Still, oil and other commodi-
ties went on to recover from
the 2016 tumble alongside
stocks, and some traders are
hopeful that they can stage a
similar recovery. “We see a lot
of commodities that are now
into the oversold category,” Mr.
Morton said.

Embattled Shale Drillers
Are Dealt Another Blow

By REBECCA ELLIOTT
Anp CoLLiN EATON

Shale drillers were already
braced for a tough year. Now
the new coronavirus is putting
them under even greater finan-
cial pressure.

Exploration and production
companies are straining to slow
growth—amid an oversupply of
oil and gas—and cut spending
to appease investors angry over
poor returns. Now the virus has
further weakened global de-
mand for their products, posing
a greater challenge to a sector
where many companies are
saddled with debt.

By some measures, top shale
companies have shown im-
provement in recent earnings
reports. Roughly 46% of 37 U.S.

independent producers spent
less than they took in from op-
erations last year, up from
about 30% in 2018, according to
a Wall Street Journal analysis
of FactSet data.

Nonetheless, the whole sec-
tor is getting clobbered as con-
cerns about the economic im-
pact of coronavirus pull oil
prices lower and cloud 2020
prospects. U.S. benchmark oil
prices ended Friday around $45
a barrel, down from about $53
a week earlier.

Shares in shale drilling pio-
neer Chesapeake Energy Corp.
tumbled roughly 38% through
the week ended Friday amid
concerns about the company’s
debt load. Whiting Petroleum
Corp.’s stock also plunged after
it warned that output would

decline this year.

Continental Resources Inc.
also traded lower after disclos-
ing 2020 plans that indicated
the company could struggle to
generate free cash flow at cur-
rent oil and gas prices. “We see
the oil and gas markets as fun-
damentally oversupplied, with
demand even further impacted
by the coronavirus,” Continen-
tal Executive Chairman Harold
Hamm said.

Shale drillers have been un-
der tremendous pressure from
investors—and increasingly
from their lenders—after years
of poor financial returns, even
as they turbocharged American
oil production to nearly 13 mil-
lion barrels a day, the most in
the world.

Many are now seeking to

JENNA VONHOFE FOR THE WALL STREET JOURNAL

Shale companies have been under tremendous pressure from investors and lenders.

win back Wall Street by limit-
ing spending and demonstrat-
ing that they can generate free
cash flow, positioning them to
pay down debt or return money
to shareholders. But that was
proving a tall order, even be-
fore coronavirus added to con-
cerns about soft demand. In ad-
dition to lower oil prices,
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IN THE UNITED STATES BANKRUPTCY COURT
FOR THE DISTRICT OF DELAWARE
Chapter 11, Case No. 20-10343(LSS)

(Jointly Administered)
BOY SCOUTS OF AMERICA EIN: 22-1576300

1
AND DELAWARE BSA, LLC, Date case filed for chapter 11:

Debtors. | Fepruary 18, 2020
NOTICE OF CHAPTER 11 BANKRUPTCY CASE

For each of the debtors listed above, a case has been filed under chapter
11 of the Bankruptcy Code. An order for relief has been entered. This
notice has important information about the case for creditors, debtors,
and trustees, including information about the meeting of creditors and
deadlines. Read all pages carefully.

The filing of the case imposed an automatic stay against most collection
activities. This means that creditors generally may not take action to collect
debts from the debtor or the debtor’s property. For example, while the stay
is in effect, creditors cannot sue, assert a deficiency, repossess property, or
otherwise try to collect from the debtor. Creditors cannot demand repayment
from the debtor by mail, phone, or otherwise. Creditors who violate the stay
can be required to pay actual and punitive damages and attorney’s fees.

Confirmation of a chapter 11 plan may result in a discharge of debt. A
creditor who wants to have a particular debt excepted from discharge may be
required to file a complaint in the bankruptcy clerk’s office within the deadline
specified in this notice. (See line 11 below for more information.)

To protect your rights, consult an attorney. All documents filed in the case
may be inspected at the bankruptcy clerk’s office at the address listed below
or through PACER (Public Access to Court Electronic Records at www.pacer.
gov) or at the website maintained by the Debtors’ claims and noticing agent,
Omni Agent Solutions, at www.omniagentsolutions.com/bsa.

The staff of the bankruptcy clerk’s office cannot give legal advice. Do
not file this notice with any proof of claim or other filing in the case. Valid
Picture ID is required for access to the J. Caleb Boggs Federal Building.

1. Lead Debtor’s full name: Boy Scouts of America

2. Allother names used in the last 8 years: BSA

3. Jointly Administered Case, Case No., Tax ID, Address: Delaware
BSA, LLC, 20-10342 (LSS), 84-2764311, 1325 West Walnut Hill Lane, Irving,
Texas 75038.

4. Address: 1325 West Walnut Hill Lane, Irving, Texas 75038

5. Debtors’ attorneys and claims and noticing agent: SIDLEY AUSTIN
LLP, Jessica C. K. Boelter, jboelter@sidley.com, 787 Seventh Avenue, New
York, New York 10019, Contact phone: (212) 839-5300, - and - SIDLEY
AUSTIN LLP, James F. Conlan, jconlan@sidley.com, Thomas A. Labuda,
tlabuda@sidley.com, Michael C. Andolina, mandolina@sidley.com, Matthew
E. Linder, mlinder@sidley.com, One South Dearborn Street, Chicago, lllinois
60603, Contact phone: (312) 853-7000, - and - MORRIS, NICHOLS, ARSHT
& TUNNELL LLP, Derek C. Abbott (No. 3376), dabbott@mnat.com, Andrew
R. Remming (No. 5120), aremming@mnat.com, Joseph C. Barsalona Il (No.
6102), jbarsalona@mnat.com, Paige N. Topper (No. 6470), ptopper@mnat.
com, Eric Moats (No. 6441), emoats@mnat.com, 1201 North Market Street,
16th Floor, P.O. Box 1347, Wilmington, Delaware 19899-1347, Contact
phone: (302) 351-9314. Debtors’ Claims and Noticing Agent: If you have
questions about this notice, please contact Omni Agent Solutions. Contact
phone: (866) 907-2721 (toll-free), Email: BSAInquiries@omniagnt.com,

ite: www. i i com/bsa.

Inre:

6. Bankruptcy clerk’s office: 824 Market Street, 3rd Floor, Wilmington,
DE 19801. Hours open: Monday - Friday 8:00 AM - 4:00 PM. Contact phone
302-252-2900. Documents in this case may be filed at this address. You may
inspect all records filed in this case at this office or online at www.pacer.gov.

7. Meeting of creditors: April 15, 2020 at 1:00 p.m. (prevailing
Eastern Time). Location: J. Caleb Boggs Federal Building, 844 King
Street, 3rd Floor, Room 3209, Wilmington, DE 19801. The meeting may
be continued or adjourned to a later date. If so, the date will be on the
court docket. The debtor’s representative must attend the meeting to be
questioned under oath. Creditors may attend, but are not required to do so.

8. Proof of claim deadline: Deadline for filing proof of claim: Not yet
set. If a deadline is set, notice will be sent at a later time. A proof of claim
is a signed statement describing a creditor’s claim. A proof of claim form may
be obtained at www.uscourts.gov or any bankruptcy clerk’s office. Your claim
will be allowed in the amount scheduled unless: ® your claim is designated as
disputed, contingent, or unliquidated; ® you file a proof of claim in a different
amount; or ® you receive another notice. If your claim is not scheduled or if
your claim is designated as disputed, contingent, or unliquidated, you must
file a proof of claim or you might not be paid on your claim and you might be
unable to vote on a plan. You may file a proof of claim even if your claim is
scheduled. You may review the schedules at the bankruptcy clerk’s office or
online at www.pacer.gov. Secured creditors retain rights in their collateral
regardless of whether they file a proof of claim. Filing a proof of claim submits
a creditor to the jurisdiction of the bankruptcy court, with consequences a
lawyer can explain. For example, a secured creditor who files a proof of claim
may surrender important nonmonetary rights, including the right to a jury trial.

9. Exception to discharge deadline: The bankruptcy clerk’s office must
receive a complaint and any required filing fee by the following deadline. If
§ 523(c) applies to your claim and you seek to have it excepted from dis-
charge, you must start a judicial proceeding by filing a complaint by the dead-
line stated below. Deadline for filing the complaint: June 15, 2020.

10. Creditors with a foreign address: If you are a creditor receiving
notice mailed to a foreign address, you may file a motion asking the court to
extend the deadlines in this notice. Consult an attorney familiar with United
States bankruptcy law if you have any questions about your rights in this case.

11. Filing a Chapter 11 bankruptcy case: Chapter 11 allows debtors
to reorganize or liquidate according to a plan. A plan is not effective unless
the court confirms it. You may receive a copy of the plan and a disclosure
statement telling you about the plan, and you may have the opportunity
to vote on the plan. You will receive notice of the date of the confirmation
hearing, and you may object to confirmation of the plan and attend the
confirmation hearing. Unless a trustee is serving, the debtor will remain in
possession of the property and may continue to operate its business.

12. Discharge of debts: Confirmation of a chapter 11 plan may result in

a discharge of debts, which may include all or part of your debt. See 11 U.S.C.
§ 1141(d). A discharge means that creditors may never try to collect the debt
from the debtor except as provided in the plan. If you want to have a particular
debt owed to you excepted from the discharge and § 523(c) applies to your
claim, you must start a judicial proceeding by filing a complaint and paying
the filing fee in the bankruptcy clerk’s office by the deadline.
1 The Debtors in these chapter 11 cases, together with the last four digits of
each Debtor’s federal tax identification number, are as follows: Boy Scouts of
America (6300) and Delaware BSA, LLC (4311). The Debtors’ mailing address
is 1325 West Walnut Hill Lane, Irving, Texas 75038.
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natural-gas prices have been
hovering below $2 per million
British thermal units for much
of the year, down from an aver-
age of about $2.69 in February
2019, U.S. Energy Information
Administration data show.

“We’re an industry of thim-
bles. A thimble too much and
we’re in the gutter, and a thim-
ble too short and we’re to the
moon,” Matt Gallagher, chief
executive of Austin-based shale
producer Parsley Energy Inc.,
said in a recent interview.
“We’re more than a thimble too
much right now.”

Many companies have finan-
cial hedges in place that insu-
late much of their production
from falling crude and natural-
gas prices, but in most cases a
sizable portion of production
remains exposed. Those with
hefty debt loads have particu-
larly little room for error.

Chesapeake Chief Executive
Doug Lawler said Wednesday
that the company expects asset
sales to pay for roughly $300
million in debt that matures
later this year. The Oklahoma
City driller co-founded by the
late wildcatter Aubrey McClen-
don also plans to pursue a re-
verse stock split. It hopes con-
solidating its shares will boost
its stock price above the $1
level needed to retain its listing
on the New York Stock Ex-
change.

Whiting, which largely pro-
duces in North Dakota’s Bakken
Shale, said it expects spending
and production to shrink this
year and has hired advisers to
explore strategic alternatives.
The company has more than $1
billion of debt maturing this
year and next, according to S&P
Global Market Intelligence data.
Chief Executive Bradley Holly
said the company has enough
liquidity to cover operations

and is in compliance with debt
covenants.

Continental, also a leading
Bakken producer, fared better
than some rivals in 2019, re-
porting roughly $600 million in
free cash flow last year. But the
company’s shares fell to their
lowest level in years after it
warned it wouldn’t replicate
those results this year—even
assuming an oil price of $55
and a natural-gas price of
$2.50.

Executives said the company
would adjust its 2020 plans if
necessary and intends to gener-
ate free cash flow regardless of
prices.

“What corona has done
oddly is just accelerate some-
thing that was happening any-
way,” said Ben Dell, a managing
partner at Kimmeridge Energy
Management Co., which has
sold its positions in several
shale companies. “It’s also
draining the hope out of man-
agement teams.”

Despite lower prices, many
large independent U.S. produc-
ers still plan to increase output
this year. Because shale wells
tend to decline quickly, it can
be difficult to scale back drill-
ing and continue to meet debt
obligations.

But even before coronavirus
fears intensified, many compa-
nies were trying to throttle
down production, which was
expected to slow U.S. produc-
tion growth.

“It’s hunker down and ride it
out,” said Dan Pickering, chief
investment officer of Pickering
Energy Partners LP, an energy
investment firm.

Centennial Resource Devel-
opment Inc. is among those
planning to conserve money in
2020, with plans to increase
output about 2%, compared
with 25% growth last year.
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Market Technicians

See More Room to Fall

By PAUL J. DAVIES
AND JULIE STEINBERG

After such a bad week for
stocks, the question is whether
the worst is over. In the view of
analysts of more technical cor-
ners of the markets, the answer
is: probably not yet.

The S&P 500 had its worst
week since the financial crisis,
down nearly 12%. But some
think it might have to drop by
more than 20% from its peak
before it will find real support
from bargain hunters.

This pessimism isn’t born of
expectations that the global
economy will crash because of
the response to the coronavi-
rus. It has more to do with the
extreme valuations and the ag-
gressive ways some fast-mov-
ing investors had placed their
bets coming into this month’s
tumult. Furious buying and
selling last week was exagger-
ated by automated traders—ac-
tion that mom-and-pop inves-
tors might now follow.

So far, many investors sit-
ting on big gains made over the
previous months haven’t com-
pletely given up and sold those
positions. Doing so is known as
capitulation and often seen as a
sign of a market bottom.

“There is not capitulation
yet, not at all,” says David Bie-
ber, a Citigroup Inc. quantita-
tive analyst who studies the
size and volume of outstanding
bets across all kinds of deriva-
tives markets.

He notes that a lot of the fall
in prices last week was driven

by activity in futures and deriva-
tives markets alongside some
selling of exchange-traded
funds, more than by outright
selling of stocks and bonds.

At the start of the week, as
they digested the spread of the
coronavirus to Europe, hedge
funds were using derivatives
such as stock futures to cut
back their bets on stocks. By
Wednesday and Thursday, com-
puterized, trend-following fund
managers, known as CTAs
(commodity trade advisers),
and other systematic investors
were jumping on the band-
wagon, reinforcing the moves.

Some think this type of sell-
ing has more room to run. For
instance, investors came into
the weekend still sitting on
more bets in the futures market
for stocks to rise than to fall.
Mr. Bieber says for those bets
to be fully reversed, the S&P
500 might have to fall to a level
of 2600, which would be more
than 23% down from its peak
10 days ago.

“The futures market has got
less long [positive on] equities
but it’s still not short and that’s
the problem,” he says.

Such a fall sounds dramatic,
but markets had reached quite
extreme levels ahead of this
week’s declines. Some hedge
funds had built unusually large
bets on equities performing
well over the past few months
before this week, analysts say.

Masanari Takada, a strate-
gist at Nomura Holdings Inc.,
thinks CTAs have only cut up to
half their equity positions.

Investors
Brace for
Volatility

Continued frompage Bl
says the company.

The downdraft in stocks has
created an acute need for cash.
Declines in gold and other ar-
eas of the market often associ-
ated with stability, like the
shares of utilities firms, show
that investors are being forced
to raise cash to make up for
losses from stocks, some trad-
ers said—including margin calls
to investors who had used
stocks as collateral to buy other
securities. With the value of
those positions shrinking sub-
stantially, banks can demand
repayment, triggering forced
sales of unrelated assets.

“You have a tremendous
amount of people who needed
cash,” said George Gero, man-
aging director at RBC Wealth
Management. “There is no ha-
ven at the moment with the ex-
ception of Treasurys.”

A Bank of America survey of
fund managers in February
showed investors’ positioning
in cash at the lowest levels
since March 2013.

Friday capped one of the
worst two-week spans for high-
yield credit since the financial
crisis, marking the end of a
long spell of largely placid trad-

ing. Analysts say moves haven’t
been this violent since 2011, cit-
ing jumps in credit-default
swap indexes and outflows
from high-yield funds.

The average bid for S&P
Global Market Intelligence’s
LCD 15-bond sample of high-
yield issues tumbled 2.47 per-
centage points over the past
week, wiping out all 2020 gains
on Thursday. Markit’s high-
yield CDX index dropped nearly
5 points in two weeks, the
steepest decline for any compa-
rable period since 2011.

The action is evidence that
the rapid evolution of coronavi-
rus has paralyzed Wall Street,
some investors say, because
there are too many unanswered
questions.

For now, many portfolio
managers and investors believe
the storm will pass, leaving in-
tact a bull market that started
in 2009 and has pushed the
Dow up some 300%. Some took
heart at the frantic late-after-
noon rally that narrowed Fri-
day’s losses, while others said
they believe the selling is likely
to prove overdone. “I still think
we’re in a secular bull market,”
said Nancy Tengler, chief in-
vestment officer at Laffer Ten-
gler Investments.

Yet even those who believe
the coronavirus scare will blow
over are bracing for more vola-
tility as investors struggle to
discern the impact on global
markets and economies.

—David Hodari and
Amrith Ramkumar
contributed to this article.

Closed-End Funds | wsJ.com/fund

Listed are the 300 largest closed-end funds as
measured by assets. Closed-end funds sell a limited
number of shares and invest the proceeds in securities.
Unlike open-end funds, closed-ends generally do not
buy their shares back from investors who wish to cash
in their holdings. Instead, fund shares trade on a stock
exchange. NA signifies that the information is not
available or not applicable. NS signifies fund not in
existence of entire period. 12 month yield is computed
by dividing income dividends paid (during the previous
twelve months for periods ending at month-end or
during the previous fifty-two weeks for periods ending
at any time other than month-end) by the latest
month-end market price adjusted for capital gains
distributions.

Source: Lipper
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52wk

Prem Tt

Fund (SYM) NAV Close /Disc__Ret
Specialized Equity Funds

Aberdeen Glb PremProp AWP 6.74 5.86 -13.1 30.1
Adams Natural Resources PEO 14.49 12.22 -15.7 -10.6
GINFJDivint&PremStr NFJ  NA 11.74 NA 18.2
ASAGold &PrecMetLtd ASA 14.36 12.33 -14.1 28.0
BREnhC&l ClI 16.26 14.88 -85 144
BlackRock Energy&Res BGR 9.85 9.78 -0.7 -15
BlackRock EqEnhDiv BDJ 8.87 8.25 -7.0 16.2
BlackRock Enh GIbl Div BOE 11.16 9.62 -13.8 10.3
BlackRock EnhInt!Div BGY 5.97 5.13 -14.1 115
BlackRock Hith Sciences BME 38.34 37.46 -2.3 10.6
BlackRockRes & Comm BCX 7.52 6.62 -12.0 1.4
BlackRock Sci&Tech Trll BSTZ 20.62 19.28 -6.5 NS
BlackRock Sci&Tech Trust BST 31.79 31.10 -2.2 29.7
BlackRock Utl Inf & Pwr BUI 21.36 20.27 -5.1 12.5
CBRECIrGIbRIESt IGR 8.18 7.21 -11.9 27.6
CLEARBRIDGEENGYMDSOPPEMO  NA  6.25 NA -12.8
(LEARBRIDGEMLP&MDSTMTRCTR ~ NA 6.61 NA -85
ClearBridge MLP&Midstm CEM ~ NA 8.73 NA -7.4
CntrCstBrkfldMLP&EI CEN  4.86 4.63 -4.7 -18.5
ChnStrinfr UTF 25.9522.83 -12.0 232
Cohen&SteersQualinc RQI 13.85 12.73 -8.1 344
CohenStrsREITPref RNP 23.96 21.48 -10.4 32.0
Cohen&Steers TotRet RFI 13.64 13.11 -39 314
Columbia Sel Prm Tech Gr STK 21.06 20.70 -1.7 38.0
DNP Select Income DNP  9.74 11.18 +14.7 17.6
Duff&Ph UtiélnfraIncFd DPG 14.98 13.73 -8.3 25.3
EtnVncEqtylnc EOl  14.38 13.68 -4.9 16.8
EtnVncEgtylncoll EOS 16.27 15.76 -3.1 16.0
EVRskMnDvsEqinc ETJ 8.88 8.61 -3.0 22.0
ETnVncTxMgdBuyWrtinc ETB 13.76 14.38 +4.5 17.5
EtnVncTxMgdBuyWrtOpp ETV 13.25 13.54 +2.2 12.7

52wk
Prem Tt
Fund (SYM) NAV Close /Disc__Ret
EvTxMnDvsEginc ETY 11.16 10.73 -3.9 164
EtnVncTxMgdGIbB ETW 9.44 8.89 -58 6.8
EVTxMnGbIDvEqinc EXG 8.23 7.64 -7.2 14.6
First Trust EnergyInc G FEN 18.06 18.72 +3.7 10.0
First Tr Enhanced Eq FFA 15.46 14.77 -45 23.4
FirstTrEnergyInfra FIF 15.59 15.26 -2.1 27.3
FirstTrMLPEner&Inc FEI 10.41 10.25 -1.5 15.2
GabelliHealthcare GRX 12.00 10.28 -14.3 18.0
Gab Utility GUT 471 7.07 +50.1 32.8
GAMCOGIGold&NatRes GGN 3.85 3.56 -7.5 7.6
JHan Finl Opptys BTO 29.23 29.49 +0.9 9.3
Neuberger BrmnMLP&EINML 6.08 5.64 -7.2 -7.3
NubrgrRIEstSec NRO 520 4.97 -44 332
NuvDow 30Dyn Overwrite DIAX 16.22 15.53 -4.3 4.0
NuveenEngyMLPTotRtn JMF 5.66 5.77 +1.9 -21.8
NuveenNasdaq100DynOv QQQX 22.40 21.41 -4.4 15.1
Nuv Real Est JRS 1044 931 -108 19.6
NuveenRIAsstinc&Gro JRI - NA 16.24 NA 29.9
NuvS&P500DynOvFd SPXX  NA 1446 NA 104
NuvSP500BuyincFd BXMX 12.64 11.86 -6.2 5.5
ReavesUtilitylncome UTG 33.60 32.54 -3.2 18.2
RMRRealEstinc RIF 2245 18.45 -17.8 30.3
TortoiseEnrgyInfraCrp TYG ~ NA 12.65  NA -30.6
Tortoise EssAsstincTm TEAF -~ NA 1532 NA NS
Tortoise MidstreamEnrgy NTG ~ NA  7.80  NA -27.2
Income & Preferred Stock Funds
CalamosStratTot €SQ NA 12.05 NA 263
CohenStrsLtdDurPreféinc LDP~ NA 2450 NA 20.5
CohenStrsSelPref&income PSF -~ NA 27.50 NA 24.2
FirstTrintDurPref&inc FPF 24.11 22.50 -6.7 20.3
JHanPrefinc HPI 20.0320.15 +0.6 13.6
JHPrefincll HPF 19.7119.56 -0.8 11.2
HnckJPfdincolll HPS  17.5317.20 -1.9 145
JHanPrm PDT 14.40 1492 +3.6 16.6
LMP Caplnco SCD NA 1298 NA 311
Nuveen Pref & IncOpp JPC 10.00 9.34 -6.6 20.0
NuveenFd JPS 9.90 9.11 -8.0 187
Nuveen Pref & Inc Term JPI 24.88 23.28 -6.4 24.7
Nuveen TxAdvDivGr JTD 16.01 15.26 -4.7 23.4
TCW StratIncome TSI NA 571 NA 152
Convertible Sec’s. Funds
AdvntCnvrtbl&incFd AVK 15.95 14.47 -9.3 29.3

Continued on Page B7

This announcement is neither an offer to purchase nor a solicitation of an offer to sell Shares (as defined below) and the provisions herein are subject in their entirety
to the provision of the Offer (as defined below). The Offer is made solely pursuant to the Offer to Purchase dated March 2, 2020 and the related Letter of Transmittal
and any iments or supplements thereto and is being made to all holders of Shares. The Offer is not being made to, nor will tenders be accepted from or on
behalf of, holders of Shares in any jurisdiction in which the making of the Offer or acceptance thereof would not be in compliance with the laws of such
Jurisdiction. In those jurisdictions where the applicable laws require that the Offer be made by a licensed broker or dealer, the Offer shall be deemed to be made
on behalf of Purchaser (as defined below) by one or more registered brokers or dealers licensed under the laws of such jurisdiction to be designated
by Purchaser.

Notice of Offer to Purchase for Cash
Any and All Outstanding Shares of Common Stock
of

AVX Corporation

at
$21.75 Net per Share
Pursuant to the Offer to Purchase Dated March 2, 2020

by
Arch Merger Sub Inc.

a wholly owned subsidiary of

Kyocera Corporation

Arch Merger Sub Inc., a Delaware corporation (“Purchaser”) and a wholly owned subsidiary of Kyocera Corporation, a joint stock corporation incorporated
under the laws of Japan (“Parent”), is offering to purchase any and all outstanding shares of common stock, par value $0.01 per share (the “Shares”), of
AVX Corporation, a Delaware corporation (“AVX™), that Parent does not already own for $21.75 per Share (the “Offer Price”), net to the seller in cash, without
interest, and subject to deduction for any required withholding taxes and upon the terms and subject to the conditions set forth in the Offer to Purchase dated
March 2, 2020 (as it may be amended or supplemented from time to time, the “Offer to Purchase”), and in the related letter of transmittal (as it may be amended
or supplemented from time to time, the “Letter of Transmittal” and which, together with the Offer to Purchase, constitutes the “Offer”). Tendering stockholders
whose Shares are registered in their names and who tender directly to Purchaser will not be charged brokerage fees or similar expenses on the sale of Shares for
cash pursuant to the Offer. Tendering stockholders whose Shares are registered in the name of their broker, bank or other nominee should consult such nominee
to determine if any fees may apply. The Offer is being made pursuant to the Agreement and Plan of Merger, dated as of February 21, 2020 (as amended from
time to time, the “Merger Agreement”), among AVX, Parent and Purchaser. The Merger Agreement provides, among other things, that as soon as practicable
after and on the same date as the consummation of the Offer, and under the terms of the Merger Agreement as described in the Offer to Purchase, Purchaser will
effect the Merger (as defined below) as described below.

THE OFFER AND WITHDRAWAL RIGHTS EXPIRE AT ONE MINUTE AFTER 11:59 P.M.,
NEW YORK CITY TIME, AT THE END OF THE DAY ON FRIDAY, MARCH 27, 2020,
UNLESS THE OFFER IS EXTENDED OR EARLIER TERMINATED.

The Merger Agreement provides, among other things, that as soon as practicable after and on the same date as the consummation of the Offer and subject to the
satisfaction or waiver (to the extent waivable) of the other conditions set forth in the Merger Agreement, Purchaser will merge with and into AVX (the “Merger”),
with AVX continuing as the surviving corporation and a wholly owned subsidiary of Parent. At the effective time of the Merger, each outstanding Share (other than
Shares held by AVX, any of its subsidiaries, Parent, Purchaser or any subsidiary of Parent, or any stockholders who have properly exercised their appraisal rights
under Section 262 of the Delaware General Corporation Law (the “DGCL”)) will be converted into the right to receive the Offer Price, net to the seller in cash,
without interest and subject to deduction for any required withholding taxes. The Merger Agreement is more fully described in “The Offer—Section 13—The Merger
Agreement” of the Offer to Purchase. As a result of the Merger, AVX would cease to be a publicly traded company and will become wholly owned by Parent.

If the Offer is consummated, Purchaser does not anticipate seeking the approval of AVX’s remaining public stockholders before effecting the Merger.
The parties to the Merger Agreement have agreed that, subject to the conditions specified in the Merger Agreement, the Merger will become effective as soon as
practicable after and on the same date as the consummation of the Offer, without a vote of AVX’s stockholders, in accordance with Section 251(h) of the DGCL.

The Board of Directors of AVX (the “AVX Board”) has, upon the unanimous recommendation of a special committee comprised solely of
independent directors, unanimously (i) determined that the Merger Agreement and the transactions contemplated by the Merger Agreement, including
the Offer and the Merger, are fair to and in the best interests of AVX’s stockholders, (ii) approved, adopted and declared advisable the Merger
Agreement and approved the execution, delivery and performance by AVX of the Merger Agreement and the consummation of the transactions
contemplated by the Merger Agreement, including the Offer and the Merger, (iii) agreed that the Merger shall be effected pursuant to Section 251(h)
of the DGCL and (iv) resolved, subject to the terms and conditions of the Merger Agreement, to recommend that the stockholders of AVX tender their
Shares into the Offer.

AVX will file a Solicitation/Recommendation Statement on Schedule 14D-9 (the “Schedule 14D-9”) with the United States Securities and Exchange
Commission (the “SEC”) and disseminate the Schedule 14D-9 to AVX stockholders with the Offer to Purchase. The Schedule 14D-9 will include a description
of the AVX Board’s reasons for authorizing and approving the Merger Agreement and the transactions contemplated thereby and therefore stockholders are
encouraged to review the Schedule 14D-9 carefully and in its entirety.

The Offer is subject to conditions, including (i) the No Proceedings Condition (as defined in Section 15 of the Offer to Purchase), (ii) the No Actions
Condition (as defined in Section 15 of the Offer to Purchase), and (iii) other conditions as set forth in Sections 15 and 16 of the Offer to Purchase. Consummation
of the Offer is not conditioned on obtaining financing or any minimum tender threshold.

Subject to the applicable rules and regulations of the SEC, Purchaser also reserves the right to waive any of the conditions to the Offer and to make any
change in the terms of the Offer, provided that AVX’s prior written consent is required for Purchaser to (i) reduce the Offer Price, (ii) change the amount or
form of consideration to be paid in the Offer, (iii) decrease the number of Shares subject to the Offer, (iv) extend or otherwise change the expiration date of the
Offer (except to the extent required under the Merger Agreement); (v) impose any condition to the Offer in addition to the Offer conditions set forth in Annex
I to the Merger Agreement, (vi) terminate the Offer, (vii) accelerate, extend or otherwise change the Expiration Time (as defined below), except as described in
“The Offer—Section 13—The Merger Agreement” of the Offer to Purchase, (viii) provide any “subsequent offering period” (or any extension thereof) within the
meaning of Rule 14d-11 under the Securities Exchange Act of 1934, as amended (together with the rules and regulations promulgated thereunder, the “Exchange
Act”), or (ix) otherwise amend, modify or supplement any of the conditions to the Offer or the terms of the Offer in a manner adverse to, or that would reasonably
be expected to be adverse to, any holder of the Shares.

Upon the terms and subject to the conditions set forth in the Offer, Purchaser will accept for payment and pay for all Shares that are validly tendered and not
withdrawn on or prior to one minute after 11:59 p.m., New York City Time, at the end of the day on Friday, March 27, 2020 or, in the event the Offer is extended
or earlier terminated, the latest time and date at which the Offer, as so extended or earlier terminated, will expire (the “Expiration Time”). No “subsequent
offering period” in accordance with Rule 14d-11 of the Exchange Act will be available.

Pursuant to the terms of the Merger Agreement, if at the scheduled expiration date of the Offer, including following a prior extension, any condition to the
Offer has not been satisfied or waived (to the extent waivable), Purchaser must extend the Offer for one or more consecutive periods of not more than (except
with the consent of AVX) ten business days until such time as such conditions shall have been satisfied or waived, provided that Purchaser will not be required
to extend the Offer beyond July 15, 2020. In addition, Purchaser must extend the Offer for any period required by any rule, regulation, interpretation or position
of the SEC or its staff that is applicable to the Offer. Except as otherwise permitted pursuant to the Merger Agreement, Purchaser may not terminate the Offer,
or permit the Offer to expire, prior to any such extended expiration date without the consent of AVX.

Any extension, termination or amendment of the Offer will be followed as promptly as practicable by a public announcement thereof, but no later than
9:00 a.m., New York City time, on the next business day after the day of the previously scheduled Expiration Time.

In order to validly tender Shares in the Offer, you must either (i) complete and sign the Letter of Transmittal in accordance with the instructions in the Letter
of Transmittal, have your signature guaranteed (if required by Instruction 1 to the Letter of Transmittal), mail or deliver the Letter of Transmittal (or a manually
signed facsimile copy) and any other required documents to American Stock Transfer & Trust Co., LLC, the depositary for the Offer (the “Depositary”), and
either deliver the certificates for your Shares along with the Letter of Transmittal to the Depositary or tender your Shares pursuant to the procedures for book-
entry transfer set forth in “The Offer—Section 3—Procedures for Tendering Shares” of the Offer to Purchase or (ii) request your broker, dealer, commercial
bank, trust company or other nominee to effect the transaction for you. If your Shares are registered in the name of a broker, dealer, commercial bank, trust
company or other nominee, you must contact such broker, dealer, commercial bank, trust company or other nominee to tender your Shares. If you desire to tender
your Shares, and certificates evidencing your Shares are not immediately available or you cannot deliver such certificates and all other required documents to
the Depositary or you cannot comply with the procedures for book-entry transfer described in “The Offer—Section 3—Procedures for Tendering Shares” of
the Offer to Purchase, in each case prior to the Expiration Time, you may tender your Shares by following the procedures for guaranteed delivery set forth in
“The Offer—Section 3—Procedures for Tendering Shares” of the Offer to Purchase.

Subject to the terms and conditions set forth in the Merger Agreement and to the satisfaction or waiver (to the extent waivable) of the conditions to the Offer,
Purchaser will accept for payment and pay for, promptly after the Expiration Time (and in any event within one business day with respect to acceptance and three
business days with respect to payment), all Shares validly tendered and not validly withdrawn prior to the Expiration Time. For purposes of the Offer, Purchaser
will be deemed to have accepted for payment, and thereby purchased, Shares validly tendered and not validly withdrawn when, as and if Purchaser gives oral or
written notice of Purchaser’s acceptance to the Depositary. Upon the terms and subject to the conditions of the Offer, Purchaser will pay for Shares accepted for
payment pursuant to the Offer by deposit of the purchase price therefor with the Depositary, which will act as agent for tendering stockholders for the purpose
of receiving payments and transmitting such payments to tendering stockholders. Under no circumstances will Purchaser pay interest on the consideration
paid for Shares pursuant to the Offer, regardless of any extension of the Offer or any delay in making such payment.

Shares tendered pursuant to the Offer may be withdrawn at any time prior to the Expiration Time as explained below. For your withdrawal to be effective,
a written or facsimile transmission notice of withdrawal with respect to the applicable Shares must be timely received by the Depositary at one of its addresses
set forth on the back cover of the Offer to Purchase, and the notice of withdrawal must specify the name of the person who tendered the Shares to be withdrawn,
the number of Shares to be withdrawn and, if different from that of the person who tendered such Shares, the name of the registered holder of the Shares. If the
Shares to be withdrawn have been delivered to the Depositary (except in the case of Shares tendered by an Eligible Institution (as defined in Section 3 of the
Offer to Purchase)), a signed notice of withdrawal with signatures guaranteed by an Eligible Institution must be submitted before the release of such Shares.
In addition, such notice must specify, in the case of Shares tendered by delivery of certificates, the serial numbers shown on the specific certificates evidencing
the Shares to be withdrawn or, in the case of Shares tendered by book-entry transfer, the name and number of the account at the Book-Entry Transfer Facility
(as defined in Section 2 of the Offer to Purchase) to be credited with the withdrawn Shares. Withdrawals may not be rescinded, and Shares withdrawn will
thereafter be deemed not validly tendered. However, withdrawn Shares may be retendered at any time before the Expiration Time by again following any of the
procedures described in the Offer to Purchase.

Subject to applicable law as applied by a court of competent jurisdiction, Purchaser will determine, in its sole discretion, all questions as to the
form of documents and the validity, eligibility (including time of receipt) and acceptance for payment of any tender of Shares, and its determination
will be final and binding.

In general, your exchange of shares for cash pursuant to the Offer will be a taxable transaction for U.S. federal income tax purposes and may also be a
taxable transaction under applicable state, local or foreign income or other tax laws. You should consult your tax advisor about the specific tax consequences to
you of exchanging your shares for cash pursuant to the Offer in light of your particular circumstances. See “The Offer— Section 5—Certain U.S. Federal Income
Tax Consequences” of the Offer to Purchase for a more detailed discussion of the tax consequences of the Offer and the Merger.

The information required to be disclosed by paragraph (d)(1) of Rule 14d-6 promulgated under the Exchange Act is contained in the Offer to Purchase and
is incorporated herein by reference.

AVX has provided to Purchaser its list of stockholders and security position listings for the purpose of disseminating the Offer to holders of Shares.
The Offer to Purchase, the related Letter of Transmittal and other related materials will be mailed to record holders of Shares and will be furnished to brokers,
dealers, commercial banks, trust companies and other nominees whose names appear on AVX’s stockholder list or, if applicable, who are listed as participants
in a clearing agency’s security position listing for subsequent transmittal to beneficial owners of Shares.

The Offer to Purchase and the related Letter of Transmittal and AVX’s Solicitation/Recommendation Statement on Schedule 14D-9 filed with the
SEC in connection with the Offer contain important information, and should be read carefully and in their entirety before any decision is made with
respect to the Offer.

Questions and requests for assistance and copies of the Offer to Purchase, the Letter of Transmittal and all other tender offer materials may be directed to
the Information Agent, at its address and telephone numbers set forth below and will be furnished promptly at Purchaser’s expense. Neither Parent nor Purchaser
will pay any fees or commissions to any broker or dealer or any other person (other than to the Information Agent and the Depositary, as described in the Offer to
Purchase) in connection with the solicitation of tenders of Shares pursuant to the Offer. Brokers, dealers, commercial banks, trust companies and other nominees
will, upon request, be reimbursed by Purchaser for reasonable and necessary costs and expenses incurred by them in forwarding materials to their customers.

The Information Agent for the Offer is:

D.F. King & Co., Inc.

48 Wall Street, 22nd Floor
New York, New York 10005

Shareholders (toll-free): (800) 249-7120
Banks and Brokers: (212) 269-5550
Email: AVX@dfking.com

March 2, 2020
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INSIDER TRADING, BONDS & COMMODITIES

Insider-Trading Spotlight

Trading by ‘insiders’ of a corporation, such as a company’s CEO, vice president or director, potentially conveys
new information about the prospects of a company. Insiders are required to report large trades to the SEC
within two business days. Here’s a look at the biggest individual trades by insiders, based on data received by

Thomson Financial on February 28, and year-to-date stock performance of the company

KEY: B: beneficial owner of more than 10% of a security class CB: chairman CEO: chief executive officer CFO: chief financial officer
CO: chief operating officer D:director DO: director and beneficial owner GC:general counsel H:officer, director and beneficial owner
I:indirect transaction filed through a trust, insider spouse, minor child or other O: officer OD: officer and director P:president UT:
unknown VP:vice president Excludes pure options transactions

Biggest weekly individual trades
Based on reports filed with regulators this past week

No.ofshrsin  Pricerange ($) $ Value

Date(s) Company Symbol  Insider Title trans(000s) intransaction (000s) Close ($) Ytd (%)
Buyers

Feb.19 Energy Transfer ET K. Warren CEO 3604+ 1253 45156 11.08 -13.6
Feb.24-26 Six Flags Entertainment SIX A Ruchim DI 1,500 26.05-30.88 44,052 2530 -43.9
Feb.24-26 Northern Oil & Gas NOG  R.Rowling BI 5,000 1.47-1.49 7,392 145 -38.0
Feb.26 Kinder Morgan KMI  R.Kinder H 300 20.72 6,216 19.17 -9.4
Feb.25-27 Trinity Industries TRN  B.Boze DOl 276 20.57-20.97 5731 2035 -8.1
Feb.26 Enterprise Products Partners EPD R Williams DOI 208 24.10-24.22 5037 2334 -17.1
Feb.21 R.Williams DOI 50 25.85 1,292

Feb.24 R. Williams DOI 50 25.06 1,253

Feb.25 R. Williams DOI 50 24.52 1,226

Feb.24  GEO Group GEO  G.Zoley CEO 265 16.96 4,495 14.64 -11.9
Feb.21 Morgan Stanley Ms S.Luczo DI 50 53.00 2,650 45.03 -11.9
Feb.20-21 Bunge BG G.Heckman CEO 37 53.53-53.77 1,999 4695 -184
Feb.26 Cinemark Holdings CNK L Mitchell D 75 26.71 1,998 2596 -233
Feb.24  Simply Good Foods SMPL  J.Kilts D 89 22.54 1,995 22.06 -22.7
Feb.20-24 Amerco UHAL  E.Shoen Pl 5 340.59-345.00 1,860 323.40 -13.9
Feb.20-24 M. Shoen BI 5 340.59-345.00 1,860

Feb.24-25 Magnolia Oil & Gas MGY  S.Chazen CEO 201 7.64-8.11 1,566 7.51 -40.3
Feb.21  ViaSat VSAT R Baldridge col 27 55.54 1,508 57.50 -21.4
Sellers

Feb.25-26 Enphase Energy ENPH  T.Rodgers DI 2,000 49.53-56.49 106,169 48.97 874
Feb.20  Tesla TSLA A Gracias D 77 883.83-900.05 68,870 667.99 59.7
Feb.24 Regeneron Pharmaceuticals REGN  G.Yancopoulos P 118 420.17 49,632 44457 184
Feb.20-21 Fidelity National Information Services FIS G.Norcross CEO 230 153.66-157.19 35,724 139.72 0.5
Feb.24-25 G.Norcross CEO 174 145.05-152.15 26,191
Jan.31-Feb.20Ecolab ECL  D.Baker CEO 172 205.76-209.25 35,510 180.45 -6.5
Feb.24-26 J. Wyant 0 102 194.54-204.69 20,555

Feb.21 ~ Synopsys SNPS  C.Chan CEO 212 149.74 31,778 13793 -0.9
Feb.21 A.De Geus CEO 169 149.87 25,316

Feb.19 Netflix NFLX R Hastings CEO 78 385.60-392.33 30,198 369.03 14.0
Feb.19-20 Allegion ALLE  D.Petratis CEO 171 128.51-13453 22,377 11492 -7.7
Feb.19-20 MGM Resorts International MGM  J.Murren CEOI 689 32.15-32.18 22,162 2456 -26.2
Feb.24-25 ExtraSpace Storage EXR K Woolley D 200 106.41-109.10 21,535 10041 -49
Feb.20-21 RingCentral RNG  V.Shmunis CEO 88 232.83-249.22 21,280 235.75 39.8
Feb.19 Alteryx AYX  D.Stoecker CEOl 130 151.63-157.31 19,808 139.62 39.5
Feb.25-26 SBA Communications SBAC  S.Bernstein B 64 291.60-295.49 18,760 265.09 10.0
Feb.21 Procter & Gamble PG J.Moeller co 147% 127.31-127.32 18,723 113.23 -9.3
Feb.19 Tyler Technologies TYL  D.Womble D 55 33525 18439 31335 44
“Half the transactions were indirect ““Two day transaction

p-Pink Sheets

Buying and selling by sector

Based on actual transaction dates in reports received this past week

Sector Buying Selling Sector Buying Selling
Basic Industries 928,796 15,181,389 Finance 7,434,749 106,953,729
Business services 4,495,537 83,128,834 Health care 1,695,574 148,706,418
Capital goods 0 0 Industrial 7,215,491 47,174,523
Consumer durables 89,564 7,515,130 Media 2,182,809 2,029,250
Consumer nondurables 3,564,093 61,444,307 Technology 3,278,609 184,927,087
Consumer services 6,893,165 126,402,115 Transportation 2,061,909 4,399,523
Energy 10,752,001 11,558,628 Utilities 0 76,755,379

Sources: Thomson Financial; WSJ Market Data Group

Borrowing Benchmarks | wsJ.com/bonds

Money Rates

February 28,2020

Key annual interest rates paid to borrow or lend money in U.S. and international markets. Rates below area
guide to general levels but don’t always represent actual transactions.

Jan.Index
level

Chg From (%)
Dec.’19 Jan.19

U.S. consumer price index

257.971
266.004

Allitems
Core

0.39 25
0.40 23

International rates

Week  —52-Week —
Latest  ago High Low
Primerates
us. 475 475 550 475
Canada 395 395 395 395
Japan 1475 1475 1475 1.475
Policy Rates
Eurozone 0.00 0.00 0.00 0.00
Switzerland 050 050 0.50 0.50
Britain 075 075 075 0.75
Australia 075 075 150 0.75
Overnight repurchase
Us. 160 161 340 150

U.S.government rates

Discount

225 2.25

3.00 225

Federal funds

Effectiverate 15900 1.6000 2.4800 1.4700

High

16500 1.6500 3.0000 1.5200

Week  —52-WEEK— Week  —52-WEEK—
Latest ago High  Low Latest ago High  Low
'E-;_’(;N i::gg igggg 53283 22883 Commercial paper (AA financial)
| . . . .
Offer 16000 1.6000 2.5000 14700 209S 149 157 260 149
Treasury bill auction Libor
4weeks 1530 1.575 2.470 1.490  Onemonth 151525 162675 250150 151525
13 weeks 1505 1545 2.410 1505  Theemonth L4625 167925 263263 146275
26 weeks 1440 1510 2460 1.440  smonth 13975 167475 268813 139725
0 138150 172863 288638 138150
Secondary market med
Fannie Mae Euro Libor
30-year mortgage yields Onemonth -0.534  -0.520-0.408 -0.534
30days 2,731 2.915 4.093 2.731  Threemonth -0.471  -0.441-0.330 -0.482
60 days 2773 2.926 4112 2.773  Sixmonth -0.432  -0.398-0.294 -0.474
Oneyear  -0.354  -0.314-0.161 -0.428
Other short-termrates
Value 52-Week
Week  —52-Week— Latest Traded High  Low
Latest ago  high low
DTCC GCF Repo Index
Callmoney Treasury 1.647 21.800 6.007 1.549
350 350 4.25 350 MBS 1,677 71300 6.699 1.568
Notes ondata:

U.S. prime rate is the base rate on corporate loans posted by at least 70% of the 10 largest U.S. banks,
and s effective October 31,2019. Other prime rates aren't directly comparable; lending practices vary
widely by location; Discount rate is effective October 31, 2019. DTCC GCF Repo Index is Depository
Trust & Clearing Corp.’s weighted average for overnight trades in applicable CUSIPs. Value traded is in
billions of U.S. dollars. Federal-funds rates are Tullett Prebon rates as of 530 p.m.ET.

Sources: Federal Reserve; Bureau of Labor Statistics; DTCC; FactSet;

Tullett Prebon Information, Ltd.

Cash Prices WSJ.com/commodities

These prices reflect buying and selling of a variety of actual or “physica

|n

Friday, February 28,2020

commodities in the marketplace—

separate from the futures price on an exchange, which reflects what the commodity might be worth in future

months.
Friday Friday Friday

m Palladium,Engelhard industrial 2728.0 Wheat,No.2 soft red,St.Louis-bpu  5.5900

Palladium,Engelhard fabricated na. Wheat - Hard - KC (USDA) $ perbu-u  4.5050
Coal,CAplc,12500Btu,12502-rw 59,150 Aluminum, LME, $ per metricton ~ #1671.0 Wheat,No.1soft white,Portld,OR-u  6.0400
Coal PwdrRvrBsn,8800Btu,08502-w  11.650  Copper,Comex spot 2.5460 “

Iron Ore, 62% Fe CFR China-s 83.9

Shredded Scrap, US Midwest-s,m 281 Beef,carcass equiv. index
Gold, per troy oz Steel, HRC USA, FOB Midwest Mill-s 578 choice 1-3,600-900 Ibs.-u 184.15
Engelhard industrial 1628.00 . . select 1-3,600-900 Ibs-u 17811
Engelhard fabricated na. Fibers and Textiles Broilers, National comp wtd.avg-uw  0.7671
Handy & Harman base 1609.85 X Butter,AA Chicago 17250
Handy & Harman fabricated 1786.93 gz;mﬁ ;iéi? dllnmc/ thdYN)l/ th'_vJ g;g;g Cheddar cheese,bbl,Chicago 159.00
LBMA Gold Price AM *1646.60 Co tlool’< A Index-t P ,,;7 430 Cheddar cheese,blk,Chicago 172.25
LBMA Gold Price PM #1652.00 idesh ] (ece fob- N Milk,Nonfat dry,Chicago Ib. 106.50
Krugerrandwholesale-e 1628.02 Hides hvy native steers piece fob-u na. Coffee Brazilian Comp 10761
Maple Leaf-e 1643.67 Wool,64s,staple, Terr del-uw na. Coffee,Colombian, NY 15309
American Eagle-e 1643.67 Grains and Feeds Eggs large white,Chicago-u 0.8650
Mexican peso-e 1895.40 Flour,hard winter KC 14.40
Austria crown-e 1537.41 Barley,top-quality Mnpls-u na. Hams,17-20 Ibs,Mid-US fob-u 0.70
Austria phil-e 1643.67 Bran,wheat middlings, KC-u 94 Hogs,lowa-So. Minnesota-u 56.55
Silver, troy oz. Corn,No. 2 yellow,Cent IL-bp,u 3.6500  pork bellies12-141b MidUS-u 0.8677
Engelhardindustrial 171500  Cornglutenfeed Midwest-uw 1155 porkloins,13-19 Ib MidUS-u 0.8630
Engelhard fabricated na.  Corngluten mealMidwest-uw 4654 steers Tex-Okla. Choice-u 120.00
Handy &Harman base 167880  Cottonseed meal-uw B0 steers feeder,Okla. City-uw 159.38
Handy & Harman fabricated 20.9850 Hominy feed,Cent IL-uw 98 "
LBMA spot price *£14,0300 Meat-bonemeal,50% pro Mnpls-u,w 185 Fatsand Oils
(US$equivalent) *18.0500 Oats,No.2 milling, Mnpls-u 3.2025 Cornoil,crude wet/dry mill wtd. avg-uw  36.0000
Coins,wholesale $1,000 face-a 12061 Rice,Long GrainMilled,No.2AR-uw ~ 25.88  Grease,choice white,Chicago-h 0.3000
Other metals Sorghum,(Milo) No.2 Gulf-u 7.2675 Lard,Chicago-u na.
LBMA Platinum Price PM #9120  SoybeanMealCentlLrailtond8%-u 30710 Soybean oil,crude;Centl IL-u 0.2804
Platinum,Engelhard industrial 8740  SoybeansNolyllwIL-bpu 87500 Tallow,bleach;Chicago-h 0.3550
Platinum,Engelhard fabricated na. Wheat,Spring14%-pro Mnpls-u 6.6250 Tallow,edible,Chicago-u na.

KEY TO CODES: A=ask; B=bid; BP=country elevator bids to producers; (=corrected; E=Manfra, Tordella & Brooks; G=ICE; H=American Commodities Brokerage Co;
M=monthly; N=nominal; n.a.=not quoted or not available; R=SNL Energy; S=Platts-TSI; T=Cotlook Limited; U=USDA; W=weekly, Z=not quoted. **Data as of 2/27

Source: WSJ Market Data Group

BACK BY

Renewal
byAr)dersen

WINDOW REPLACEMENT

an Andersen Company

Did your windows leave you cold all winter?

PROBLEM = OLD, LEAKY WINDOWS

Sure-fire Signs That It's Time to Replace Your Windows
1 Unnecessarily high energy hills
2 Stuck windows force you to miss out on cool evening breezes

3 Windows that leak in the rainy season

Here’s your chance to fix them once and for all.

SOLUTION = REPLACE YOUR WINDOWS

1 Renewal by Andersen will help you save money with energy-efficient
glass options

2 Beautiful new windows installed in as little as one day

3 Made from our exclusive Fibrex® composite material which lasts longer,
performs better and is stronger than vinyl

GALL
EARLY!

A A

’

We proudly

patio doors.

marks where denoted are trademarks of Andersen Corporation. © 2020 Andersen Corporation. All rights reserved. RBA12294

Limited Appointments Available

install Andersen®

i CANDERSEN

WINDOWS & DOORS

(AND
BUY1,GET1 410

LAND

LIMITED TIME

YOUR ENTIRE PROJECT

NO MINIMUM PURCHASE!

% OFF

WINDOWS AND PATIO DOORS®

Minimum purchase of 4.

‘0 Interest, ‘0 Money Down, ‘0 monthly payments for12 months?

Minimum purchase of 4. Interest accrues from date of purchase, but is waived if paid in full within 12 months.

53(1 daySionly - call by March 31!

Limited Appointments

Offer ends April 5

Call for your your FREE in-home consultation.

.. 800-807-7481

'DETAILS OF OFFER: Offer expires 04/05/2020. Not valid with other offers or prior purchases. Offer valid on initial visit only. Buy one (1) window or patio door, get one (1) window or patio door 40% off, and 12 manths $0 maney down, $0 monthly payments, no $o
interest when you purchase four (4) or more windows or patio doors between 03/1/2020 and 03/31/2020. 40% off windows and patio doors are less than or equal to lowest cost window or patio door in the project. Take an additional $250 off your entire project
applied after initial discount. Subject to credit approval. Call for financing details. Available only at participating locations. See your local Renewal by Andersen location for details. License numbers available upon request. "Renewal by Andersen" and all other

\a

"\

*Using U.S. and imported parts.
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CLOSED-END FUNDS

Continued from Page B6A

Fund (SYM)

52wk
Prem Tt

NAV Close /Disc

Ret

Gl Conv &Inc NCV NA 5.10
AGIConv&Incll NCZ  4.86 4.54
AGIEqty & Convinc NIE  NA 20.89
CalamosConvHi CHY  NA 10.41
CalmosConvOp CHI NA 9.90
World Equity Funds

AberdeenEmgMktsEqinc AEF 7.80 6.74
Aberdeen Tot DynDiv AOD  9.05 7.76
Calamos GloDyninc CHW ~ NA  7.62
Cdn GenlInv CGI 34.82 24.00
EV TXAdvGIbDivinc ETG 16.86 15.70
EtnVncTxAdvOpp ETO 22.70 22.72
FirstTr Dyn EuroEqnc FDEU 13.65 12.52
GabelliMultimedia GGT 6.84 6.91
GDLFund GDL 11.00 9.05
Highland Global Alloc HGLB 11.13  8.04
India Fund IFN 21.30 18.18
Japan Smaller Cap JOF 8.85 8.03
MS ChinaShrFd CAF  22.93 18.50
MS India IIF 22.56 18.70
New Germany GF 16.05 13.92
Templeton Dragon TDF  NA 18.63
TempletonEm Mkt EMF  NA 13.77
Wells Fargo Gl DivOppty EOD  NA  5.06

NA
-6.6

-13.6
-14.3
NA
=311
-6.9
+0.1
-83
+1.0
-17.7
-27.8
-14.6
9.3
-19.3
171
-133
NA
NA
NA

10.8
117
210
215
25

8.6
174
26.1
225
26.7
337

174

Prem12 Mo

Fund (SYM)

NAV Close /Disc

Yid

U.S. Mortgage Bond Funds
BlckRkIncome BKT 643 6.01
InvescoHI2023 Tgt Term IHIT 10.61 10.40
Nuveen Mtge Oppty Term JLS 23.30 21.90
Investment Grade Bond Funds
BIRck Core Bond BHK 16.06 14.85
BR Credit Alloc Inc BTZ 15.16 13.70
JHanIncome JHS 15.85 14.71
MFS Intmdt MIN NA 3.70
Western Asset Inf-LkInc WIA ~ NA 12.41
Western Asset Inf-LkO& WIW ~ NA 11.61
Loan Participation Funds

Apollo Senior Floating AFT ~ NA 14.60
BR Debt Strategy DSU 12.00 10.57
BRF/RIncStr FRA  14.27 12.51
BlackRock Floatng Rt Inc BGT 13.83 12.11
Blackstone /GSO Strat BGB 15.06 13.55
Blackstone/GSO SrFItRt BSL 16.27 15.30
Eagle Point Credit ECC  NA 13.45
EtnVncFItRtelnc EFT ~ NA 12.94
EV SenFIRtTr EFR NA 12.85
EVSnrincm EVF 6.86 6.03
FT/SrFltgRteInc2 FCT 13.33 11.78
FT/SrFltgRte2022TgTr FIV- 9.39 9.00
Highland Income HFRO 14.19 11.91
InvDYCrOpp VTA 12.35 10.83
InvSnrincTr VVR 461 4.03
Nuveen Credit StratInc JQC  7.80 6.93
NuvFloatRatelncFd JFR 10.56 9.32
NuvFloatRtelncOppty JRO 10.48 9.22
Nuveen SeniorIncome NSL 6.30 5.54
PionrFItRate Tr PHD 11.73 10.32
High Yield Bond Funds
AllianceBernGIHilncm AWF 13.07 11.46
Barings GIb SDHY Bd BGH 17.44 16.25
BR Corporate HY HYT 11.65 10.41
BlackRock Ltd Dur Inc BLW 16.86 14.88
BNY MellonHiYield Str DHF  3.23 2.91
Brookfield Real Asst Inc RA 22.32 20.14
CrSuisHighYld DHY 2,51 2.30
DoubleLineIncSol DSL  NA 18.65
First TrHilnc Lng/Shrt FSD 16.47 14.35
IVYHIGHINCOME OPP IVH 14.54 13.21
NeubHgYIdStrt NHS 12.34 11.75
NexPointStratOppty NHF 20.23 16.05
NuveenCrdt Opps2022TT JCO 9.44 9.78
Nuveen Global HighInc JGH 17.27 15.58
NuveenHINov2021Tgt JHB 9.82 9.66
PGIM Global High Yield GHY ~ NA 14.24
PGIMHigh Yield Bond ISD 16.27 14.36
PioneerHilncmTr PHT 9.84 8.96
WellsFargolncome Oppty EAD  NA  7.77
WstAstHIF Il HIX NA 6.43
Western AssetHilncOpp HIO  NA 4.81
WesternAssetHiYIdDO HYI  NA 15.80

-6.5
-2.0
-6.0

15
9.6
72
NA
NA
NA

NA
-11.9
123
124
-10.0

-6.0

NA

NA

NA
-121
-11.6

-42
-16.1
123
-12.6
-11.2
-117
-120
-121
-120

-123
-6.8
-10.6
-11.7
9.9
9.8
-84

-129
9.1
4.8

-20.7

Other Domestic Taxable Bond Funds

Ares Dynamic Crdt Alloc ARDC ~ NA 14.55
Barings CorporateInv MCl  NA 16.50
BlackRock MIt-SctrInc BIT 17.06 15.54
BlackRock Tax MuniBd BBN 26.30 24.50
DoubleLine:Oppor CrdtFd DBL 21.08 20.10
Duff&Ph Util Cor DUC  9.67 9.25
EVLmtDurlncm EVV  NA 12.56
Franklin Ltd Dur Income FTF -~ NA  8.79
JHanInvestors JHI  18.15 16.67
KKR Income Opportunities KIO ~ NA 14.38
MFS Charter MCR NA 8.00
Nuveen Taxable Munilnc NBB 23.52 21.70
PIMCO Corp&IncOppty PTY  NA 16.42
PIMCO Corp&Inc Strat PCN-~ NA 16.29
PIMCOHilnco PHK NA 6.61
PIMCO IncmStrFd PFL  NA 11.11
PIMCO IncmStrFd Il PFN- NA 10.02
PuthamMasIint PIM  NA 432
Putnam PremInc PPT  NA 5.04
Wells Fargo Multi-Sector ERC~ NA 11.74
World Income Funds
Abrdn AP IncFd FAX
BrndywnGLB GlbInc Oppts BWG
EtnVncStDivinc EVG
MS EmMktDomDebt EDD
PIMCO Dyn Crd &MrtInc PCI
PIMCO Dynamic Income PDI
PIMCO Income Opportunity PKO
PIMCO Stratg Inc RCS
Templeton EmInc TEI
Templtn Glbl Inc GIM
WstAstEmergDebt EMD  NA 13.76
WestemnAssetGICrDOp GDO  NA 17.04
National Muni Bond Funds
AliBerNatIMuninc AFB 15.93 14.08
BlckRk Inv Q Mun BKN 17.13 15.59
BlackRock Muni2030 Tt BTT 27.14 24.36
BlackRock Muni BFK  15.16 14.00
BlackRock Munill BLE 15.55 14.78
BlckRk MuniInc Qly BYM 16.09 14.39
BRMuniAssets Fd MUA 14.80 15.81
BR MuniEnhanced MEN 12.80 11.49
BR MuniHoldings Qly MFL 15.41 13.75
BRMH Qly 2 MUE 1452 12.98
BR MuniHoldngs MHD 17.81 16.75
BRMuniVest Fd MVF 10.14 9.24
BRMuniVest2 MVT 15.97 14.82
BR MuniYield Fd MYD 15.65 14.72
BR MuniYield Qlity MQY 16.96 15.44
BRMuniYld Qlty2 MQT 14.94 13.37
BR MuniYld Qly 3 MYI 15.75 14.10
BNY MellonMuniBd Infra DMB 15.06 14.18
BNY Mellon StrMuniBond DSM 8.62  7.95
BNY Mellon Strat Muni LEO 9.01 8.51
DWSMunilnc KTF ~ 13.08 NA
EVMuniBd EIM 1453 13.14
EVMunilncm EVN  14.49 13.00
EVNatMuniOpp EOT 22.35 22.43
InvAdvMulncTrll VKI 1246 11.21
InvescoMuniOp OIA  8.02 7.96
InvescoMuOppTr VMO 13.94 12.55
InvescoMuTr VKQ  13.97 12.61
InvescoQual Inc 1Ql 1411 12.73
InvTrinvGrMu VGM  14.39 12.95
InvescoValMuninc 1IM 17.15 15.47
MAINSTAY:MKDEFTRMUNOP MMD 21.12 21.00
NeubrgrBrm NBH 15.84 15.69
Nuveen AMT-FrMuVal NUW 17.59 16.47
Nuveen AMT-FrQlty Mun| NEA 16.29 14.67
Nuveen AMT-FrMuCl NVG 18.00 16.66
Nuveen Enh MuniVal NEV 16.36 15.38
Nuveen nt DurMun Term NID 14.88 14.01
Nuv Muni Credit Income NZF 17.58 16.29
NuvMuniHilncOpp NMZ 14.76 14.27
Nuveen Muni Val NUV 10.93 10.61
Nuveen Quality Munilnc NAD 16.65 14.86
NuveenSel TF NXP  16.68 15.66
Nuveen Sel TF2 NXQ 15.90 15.10
PIMCO Munilnc PMF  NA 14.84
PIMCOMunilncll PML  NA 14.85

478 413
NA 12.80
NA 12.78

733 6.40
NA 23.50
NA 29.56
NA 25.41
NA 7.92
NA 8.60
NA 574

NA
NA
-89
-6.8
4.6
-43
NA
NA
-8.2
NA
NA
7.7

-11.6
9.0
-10.2
7.7
5.0
-10.6
+6.8
-10.2
-10.8
-10.6
-6.0
-89
72
5.9
-9.0
-10.5
-10.5

Prem12 Mo

Fund (SYM)

Pimco Munilll PMX NA 12.36
PioneerHilncAdv MAV 12.48 11.14
PioneerMunHilemT MHI 13.43 12.04
PutnamMgdInc PMM  NA 7.96
Putnam MuniOpp PMO  NA 13.12
RiverNorth Mgd DurMun| RMM 20.48 20.57
Western AssetMgd Muni MMU -~ NA 13.35
WestnAsstMuDefOppTr MTT ~ NA 21.19
Single State MuniBond

BlackRock CA Mun BFZ 16.18 14.18
BRMH CAQlyFdInc MUC 16.28 14.35
BRMHNJQly MUJ 1651 14.48
BRMHNY Qly MHN  15.64 14.00
BRMuniYld CA MYC 16.44 14.57
BR MuniYld CAQly MCA 16.50 14.48
BRMuniYld MIQly MIY 16.30 14.47
BRMuniYIdNJ MYJ  16.63 15.30
BRMuniYldNY Qly MYN 14.97 13.24
EVCAMuniBd EVM  12.99 11.52
EatonVanceNY MuniBd ENX 13.96 12.31
InvCaValMulncTr VCV 13.90 12.60
InvPAValMulncTr VPV 14.53 12.98
InvTrinvGrNYMu VTN 15.03 13.58
Nuveen CAAMT-F Qual MI NKX 17.27 15.53
NuveenCAVal NCA  11.05 10.45
NuveenCAQtyMulnc NAC 16.71 15.09
NuveenMD Qual Munilnc NMY 15.81 13.77
Nuveen MIQual Munilnc NUM 16.36 14.20
NuvNJ Qual Munilnc NXJ 17.12 14.73
Nuveen NY AMT/Fr QualMI NRK 15.45 13.72
NuveenNY Qual Munilnc NAN 16.04 14.43
Nuveen OHQual MuniInc NUO 17.82 15.41
Nuveen PA Qual Munilnc NQP 16.39 14.46
Nuveen VA Qlty MunInc NPV 15.66 14.38
PIMCO CA PCQ NA 18.82
PIMCOCAMunill PCK ~ NA 9.90

Fund (SYM)

NAV Close /Disc

NA
-10.7
-10.3

NA

NA

+0.4

NA

NA

-12.4
-11.9
-12.3
-10.5
-11.4
122
-11.2
-8.0
-11.6
-11.3
-11.8
9.4
-10.7
9.6
-10.1
5.4
9.7
129
-13.2
-14.0
-11.2
-10.0
135
-11.8
8.2
NA
NA

Yid

4.0

52wk
Prem Tt

NAV Close /Disc

Ret

Specialized Equity Funds
Bluerock TotalInc+REA 30.75 NA
Bluerock Total Inc+RE:C 29.44 NA
Bluerock Total Inc+RE:I 31.28  NA
Bluerock TotalInc+ REL 30.54 NA
ClarionPartnersREID ~ NA  NA
Clarion PartnersREIl ~ NA  NA
Clarion PartnersREIS ~ NA  NA
ClarionPartnersREIT ~ NA  NA
NexPointHCOpp;A
NexPointHCOpp;C
NexPointRIEstStrat;A
NexPointRIEstStrat,C
NexPointRIEstStrat;Z
PREDEX;I

PREDEX;T
PREDEX;W

Principal DvsSelRAA  NA NA
Principal Dvs SelRAIns ~ NA  NA
Principal Dvs SelRAY ~ NA NA
Resource REDivIncA 1045 NA
Resource REDivInc:C 1043 NA
Resource REDivincl 10.89 NA
ResourceREDivincL 1045 NA
Resource REDivIncW 10.61 NA
SharesPost100;A 3032 NA
SharesPost 100:1 3049 NA
SharesPost 100:.L 3017 NA
USQCoreReal Estatell 25.84 NA
USQCore Real EstatellS 25.84  NA
Versus CapMMgrREIncl 28.15 NA
Versus CapitalReal Asst 2531 NA
Wildermuth EndwmntA 14.04 NA
Wildermuth Endwmnt.C 13.62 NA
Wildermuth Endowment: 14.17  NA
Income & Preferred Stock Funds
A3 Alternative Cr 1052 NA
CalamosL/SEqtyandDI CPZ  NA 18.24
Destra Multi-Altrntv;A 13.06  NA
DestraMulti-Altrntv,C 12.56  NA
Destra Multi-Altrntv;l 1330 NA
DestraMulti-Altrntv,L 1273 NA
Flat Rock Opportunity 19.23  NA
Variant Altrntv Inclnst 26.95 NA
Variant Altrntv Incinv 26.95 NA
Convertible Sec’s. Funds

Calmos Dyn ConvandInc €D NA 19.00
World Equity Funds
ACAP StrategicA
ACAP StrategicW 1429 NA
BMOLGMFront ME;l  7.89 NA
CalamosGlbTotRet CGO  NA 11.25
Loan Participation Funds

1923 NA

NA
NA
NA

NA

NA
NA
NA
NA

85
7.6
8.9
8.2
NS

72
112
102
116

NS
NS
6.0
51
63
54
131
14.0
137

NA

8.6
449

-115

NA

Prem12 Mo

Fund (SYM)
1WS Credit Income NA  NA
AlphCntrcPrimeMeridIn -~ NA  NA
Angel Oak StrCrdtinst ~ NA  NA
Axonic Alternativelnc ~ NA  NA
Blackstone/GSOFREID ~ NA  NA
Blackstone/GSOFREIl ~ NA NA
Blackstone/GSOFREIT ~ NA  NA
Blackstone/GSOFREIT-I  NA  NA
Blackstone/GSOFREIU ~ NA  NA
BlstnCommntyDev 998 NA
BNYMAlentr GbMSCrFd 10159 NA
CLIFFWATERCLFD; 10.21 NA
CNR StrategicCredit ~ 9.92 NA
FedProj&TrFinanceTendr 10.01  NA
FSGlobal Crdt OpptysD ~ NA  NA
Garrison CapitalInc GARS ~ NA 5.65
Schrdrs Opp IncA 25.03 NA
Schrdrs Opp Inc;A2 NA NA
Schrdrs Opp Inc;l 25.04 NA
Schrdrs OppIncSDR ~ 25.05 NA
Invesco SrLoan A 635 NA
Invesco SrLoan C 636 NA
Invesco SrLoan|B 6.35 NA
Invesco SrLoan|IC 6.35 NA
Invesco SrLoanY 6.35 NA
SierraTotal Return'T 19.73 NA
High Yield Bond Funds

GriffinInst AccessCdA ~ NA NA
Griffininst AccessCd:C ~ NA  NA
Griffininst AccessCdF ~ NA  NA
GriffinInst AccessCd:l ~ NA NA
Griffininst AccessCdL ~ NA NA
PIMCOFlexibleCrA-2  9.68 NA
PIMCOFlexibleCrl;A-4  9.68 NA
PIMCOFlexibleCrlInst  9.68  NA
PionrILSBridge NA  NA
WA Middle Mkt Dbt NA NA
WA Middle Mkt Inc NA NA

NAV Close /Disc

NA
NA
NA
NA
NA
NA
NA
NA
NA
NA
NA
NA
NA
NA
NA
NA
NA
NA
NA
NA
NA
NA
NA
NA
NA
NA

NA
NA
NA

Other Domestic Taxable Bond Funds

AmBeacon Apollo TRT 10.05 NA
AmBeaconApollo TRYY 10.05 NA
AmBeaconSPEnhincT 943 NA
AmBeaconSPEnhIncY 9.44 NA
BR Credit Stratjinst ~ 10.15 NA
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This announcement is neither an offer to purchase nor a solicitation of an offer to sell Shares (as defined below), and the provisions herein are subject in their entirety
to the provisions of the Offer (as defined below). The Offer is made solely pursuant to the Offer to Exchange, dated March 2, 2020, and the related Letter of Election
and Transmittal and any 7l 's or supplements thereto, and is being made to all holders of Shares. The Olffer is not being made to (nor will tenders be
accepted from or on behalf of) holders of Shares in any jurisdiction in which the making of the Offer or the acceptance thereof would not be in compliance with
the securities, “blue sky” or other applicable laws of such jurisdiction. In those jurisdictions where applicable laws require the Offer to be made by a licensed
broker or dealer, the Offer will be deemed to be made on behalf of the Purchaser (as defined below) by Citigroup Global Markets, Inc. or one or more
registered brokers or dealers licensed under the laws of such jurisdiction to be designated by the Purchaser.

Notice of Offer to Exchange
Each Outstanding Share of Common Stock
(including the Associated Rights to Purchase Preferred Stock)

of

HP INC.

for
$18.40 in cash and
0.149 Common Shares of Xerox Holdings Corporation,
subject to the election and proration procedures described in the Offer to Exchange,
Dated March 2, 2020,
and the related Letter of Election and Transmittal

by

XHC ACQUISITION CORP.,

a wholly owned subsidiary of

XEROX HOLDINGS CORPORATION

XHC Acquisition Corp. (the “Purchaser”), a Delaware corporation and a wholly owned subsidiary of Xerox Holdings Corporation, a New York corporation (“Xerox™),
is offering to exchange, subject to certain conditions, as described below, any and all of the issued and outstanding shares of common stock (including the associated rights to
purchase preferred stock), par value $0.01 per share (the “Shares™), of HP Inc., a Delaware corporation (“HP”), for, at the election of the holder, $18.40 in cash and 0.149 shares
of common stock (“Xerox Common Stock™) of Xerox (the “Standard Election Consideration™), an amount in cash (the “Cash Election Consideration”) equal to the equivalent
market value of the Standard Election Consideration (based on the average of the closing prices of Xerox Common Stock as quoted on the New York Stock Exchange (the
“NYSE”) on each of the five NYSE trading days ending on the 10th business day preceding the Expiration Date (as defined below)), or a number of shares of Xerox Common
Stock (the “Stock Election Consideration™) having a value equal to the equivalent market value of the Standard Election Consideration (based on the average of the closing prices
of Xerox Common Stock as quoted on the NYSE on each of the five NYSE trading days ending on the 10th business day preceding the Expiration Date), upon the terms and
subject to the conditions, including the election and proration procedures, described in the Offer to Exchange, dated March 2, 2020 (the “Offer to Exchange™), and in the related
Letter of Election and Transmittal (the “Letter of Election and Transmittal” which, together with the Offer to Exchange and other related materials, as each may be amended or
supplemented from time to time, constitutes the “Offer”).

Stockholders of record who tender directly to Computershare Trust Company, N.A. (the “Depository”) will not be obligated to pay brokerage fees or commissions or, except
as otherwise provided in the Letter of Election and Transmittal, stock transfer taxes with respect to the purchase of Shares by the Purchaser pursuant to the Offer. Stockholders
who hold their Shares through a broker, dealer, commercial bank, trust company or other nominee should consult with such institution as to whether it will charge
any service fees or commissions.

THE OFFER AND WITHDRAWAL RIGHTS WILL EXPIRE AT 5:00 P.M., NEW YORK CITY TIME,
ON APRIL 21, 2020, UNLESS THE OFFER IS EXTENDED.

The purpose of the Offer is to acquire all of the outstanding Shares in order to combine the businesses of Xerox and HP. The Purchaser currently intends to seek maximum
representation on the board of directors of HP (the “HP Board”) and, as soon as practicable after consummation of the Offer, to seek to have HP consummate a merger or other
similar business combination with the Purchaser (the “Second-Step Merger”). The purpose of the Second-Step Merger is for Xerox to acquire all issued and outstanding Shares
that are not acquired in the Offer. In the Second-Step Merger, each remaining Share (other than Shares held by Xerox and its subsidiaries and Shares held in treasury by HP and
other than Shares held by HP stockholders who properly exercise applicable dissenters’ rights under Delaware law), will be cancelled and converted into the right to receive, at
the election of the holder, the Standard Election Consideration, the Cash Election Consideration or the Stock Election Consideration, subject to proration.

The Offer is being made without the prior approval of the HP Board.

The Offer is conditioned upon, among other things, (1) there being validly tendered and not properly withdrawn before the expiration of the Offer a number of Shares which,
together with any Shares then owned by the Purchaser or which the Purchaser has a right to acquire, represents a majority of the total number of Shares outstanding on a fully diluted
basis, (2) the HP Board redeeming the associated preferred stock purchase rights or Xerox being satisfied, in its sole discretion, that the rights have been invalidated or are otherwise
inapplicable to the Offer and the Second-Step Merger, (3) the HP Board having approved the Offer and the Second-Step Merger under Section 203 of the Delaware General Corporation
Law (the “DGCL”) or Xerox being satisfied, in its sole discretion, that Section 203 of the DGCL is inapplicable to the Offer and the Second-Step Merger, (4) Xerox shareholders having
approved (a) the issuance of Xerox Common Stock contemplated in connection with the Offer and the Second-Step Merger, in accordance with the rules of the NYSE, on which the
Xerox Common Stock is listed and (b) other matters ancillary to the Offer and the Second-Step Merger, (5) (a) the waiting period applicable to the Offer and the Second-Step Merger
under (i) the Hart-Scott-Rodino Antitrust Improvements Act of 1976, as amended, and (ii) any other applicable antitrust laws and regulations having expired or terminated and (b) any
approvals or clearances determined by Xerox to be required or advisable thereunder having been obtained, (6) the Xerox Common Stock issuable to HP stockholders in connection
with the Offer and the Second-Step Merger being approved for listing on the NYSE, subject to official notice of issuance, and (7) the registration statement of which the Offer to
Exchange is a part becoming effective under the Securities Act of 1933, as amended, no stop order suspending the effectiveness of the registration statement having been issued, and
no proceedings for that purpose having been initiated or be threatened, by the Securities and Exchange Commission. The Offer is also subject to the other conditions described in the
Offer to Exchange. If any such condition is not satisfied, Xerox may (but is not required to) (1) extend, for any reason, the period of time during which the Offer is open, (2) delay
acceptance for exchange of, or the exchange of, Shares, subject to applicable law, (3) amend or terminate the Offer for any reason without accepting for exchange or exchanging any
Shares, and (4) waive any such conditions at any time, except for certain conditions as described in the Offer to Exchange, in each case by giving oral or written notice of such delay,
termination, waiver or amendment to the Depository and by making public announcement thereof. Consummation of the Offer is not subject to any financing conditions.

The term “Expiration Date” means 5:00 p.m., New York City time, on April 21, 2020, unless extended by Xerox, in which event the term “Expiration Date” means the latest
time and date at which the Offer, as so extended, expires. Any extension of the Offer will be followed as promptly as practicable by a public announcement. Such announcement
will be made no later than 9:00 a.m., New York City time, on the next business day after the previously scheduled Expiration Date. No subsequent offering period will be available
after the Offer.

For purposes of the Offer, Xerox will be deemed to have accepted for exchange, and thereby exchanged, Shares validly tendered and not properly withdrawn, if and when
Xerox gives oral or written notice to the Depository of Xerox’s acceptance for exchange of such Shares pursuant to the Offer. Upon the terms and subject to the conditions of
the Offer, exchange of Shares accepted for exchange pursuant to the Offer will be made by deposit of the Offer consideration being exchanged therefor with the Depository,
which will act as agent for tendering HP stockholders for the purpose of receiving the Offer consideration from Xerox and transmitting such Offer consideration to tendering HP
stockholders whose Shares have been accepted for exchange. Under no circumstances will Xerox pay interest on the Offer consideration for Shares, regardless of any extension
of the offer or other delay in making such exchange.

In order for HP stockholders to validly tender Shares pursuant to the Offer, the Depository must receive prior to the Expiration Date the Letter of Election and Transmittal (or
a manually signed facsimile thereof), properly completed and duly executed, together with any required signature guarantees or, in the case of a book-entry transfer, an Agent’s
Message (as defined in the Offer to Exchange), and any other documents required by the Letter of Election and Transmittal, at one of its addresses set forth on the back cover of
the Offer to Exchange and either (1) the certificates representing tendered Shares must be received by the Depository at such address or such Shares must be tendered pursuant to
the procedure for book-entry transfer described in the Offer to Exchange and a book-entry confirmation must be received by the Depository (including an Agent’s Message), in
each case prior to the Expiration Date, or (2) the tendering HP stockholder must comply with the guaranteed delivery procedures described in the Offer to Exchange.

HP stockholders who wish to tender their Shares should complete the “Exchange Offer Election” section in the Letter of Election and Transmittal to elect the type of
consideration to be received in exchange for the Shares being tendered thereby. If an election is not made, or is not properly made, the tendering HP stockholder will be treated
as if they made the election made for the greatest number of Shares that were tendered in the Offer in respect of which an affirmative election was made, subject to proration.

Tenders of Shares made pursuant to the Offer may be withdrawn at any time prior to the Expiration Date. Thereafter, such tenders are irrevocable, except that they may be
withdrawn after May 2, 2020, unless such Shares have been accepted for exchange as provided in the Offer to Exchange. To withdraw tendered Shares, a written or facsimile
transmission notice of withdrawal must be timely received by the Depositary at one of its addresses set forth on the back cover of the Offer to Exchange. Any such notice of withdrawal
must specify the name of the person who tendered the Shares to be withdrawn, the number of Shares to be withdrawn and the name of the registered holder of such Shares, if different
from that of the person who tendered such Shares. If certificates representing Shares to be withdrawn have been delivered or otherwise identified to the Depository, then, prior to the
physical release of such certificates, the serial numbers shown on such certificates must be submitted to the Depository and, unless such Shares have been tendered by or for the account
of an Eligible Guarantor Institution (as such term is defined in Rule 17Ad-15 under the Securities Exchange Act of 1934, as amended (the “Exchange Act”)), the signature(s) on the
notice of withdrawal must be guaranteed by an Eligible Guarantor Institution. If Shares have been tendered pursuant to the procedure for book-entry transfer as set forth in the Offer
to Exchange, any notice of withdrawal must specify the name and number of the account at The Depository Trust Company to be credited with the withdrawn Shares. Withdrawals
of tendered Shares may not be rescinded. Any tendered Shares properly withdrawn will thereafter be deemed not to have been validly tendered for purposes of the Offer. However,
withdrawn Shares may be re-tendered at any time prior to the Expiration Date by following one of the procedures described in the Offer to Exchange.

The Offer and the Second-Step Merger will be a taxable transaction for U.S. federal income tax purposes. Stockholders should consult their tax advisors about the particular
effect the proposed transactions will have on their Shares and the tax consequences to them of participating in the Offer and the Second-Step Merger (including the application
and effect of any state, local or foreign income and other tax laws).

The information required to be disclosed by paragraph (d)(1) of Rule 14d-6 of the General Rules and Regulations under the Exchange Act is contained in the Offer to
Exchange and the related Letter of Election and Transmittal and is incorporated herein by reference.

A request is being made to HP for the use of its stockholder list and security position listings for the purpose of disseminating the Offer to holders of Shares. The Offer to
Exchange and the related Letter of Election and Transmittal will be mailed to record holders of Shares and will be furnished to brokers, banks and similar persons whose names,
or the names of whose nominees, appear on the stockholder list or, if applicable, who are listed as participants in a clearing agency’s security position listing for subsequent
transmittal to beneficial owners of Shares.

The Offer to Exchange and the related Letter of Election and Transmittal contain important information. Stockholders should carefully read both in their entirety before any
decision is made with respect to the Offer.

Any questions or requests for assistance may be directed to the Information Agents or the Dealer Manager at the respective telephone numbers and addresses set forth below.
Additional copies of the Offer to Exchange and the related Letter of Election and Transmittal and other tender offer materials may be obtained from the Information Agent or
from brokers, dealers, commercial banks and trust companies, and such copies will be furnished promptly at Xerox’s expense. Stockholders may also contact their broker, dealer,
commercial bank, trust company or other nominee for assistance concerning the Offer.

The Information Agents for the Offer are:

D.F. King & Co., Inc. Harkins Kovler, LLC

48 Wall Street, 22nd Floor 3 Columbus Circle, 15th Floor
New York, New York 10005 New York, NY 10019
Banks and Brokers Call Collect: (212) 269-5550 Banks and Brokers Call Collect: (212) 468-5380
All Others Call Toll-Free: (866) 721-1324 All Others Call Toll-Free: (800) 257-3995
Email: XRX-HPQ@dfking.com Email: XRX-HPQ@harkinskovler.com

The Dealer Manager for the Offer is:

Citigroup Global Markets Inc.
388 Greenwich Street
New York, New York 10013
United States of America
Call Toll-Free: (877) 531-8365

March 2, 2020
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since fall 2008. There are few
signs the economic fears
prompted by the spreading cor-
onavirus are about to subside.

Uncertainty about the ex-
tent to which the virus will
crimp global growth is forcing
investors and analysts to re-
visit their assumptions. Gold-
man Sachs Group Inc. equity
analysts forecast last week
that U.S. companies will gen-
erate no earnings growth in
2020 if the coronavirus be-
comes widespread.

Among the firms that have
recently warned the epidemic
could hurt their results—or
make them difficult to pre-
dict—are United Airlines Hold-
ings Inc.,, Mastercard Inc.,
Coca-Cola Co., Apple Inc. and
Microsoft Corp.

“Even if they come up with
a vaccine today, it’s going to be
several weeks before produc-
tion and supply chains are back
to normal,” said Oliver
Pursche, chief market strate-
gist at Bruderman Asset Man-
agement. “That inevitably im-
pacts production and therefore
sales and therefore earnings.”

As investors assess the rat-
tled market, they see stocks
that still aren’t particularly
cheap: The S&P 500 was trad-
ing Friday at 19.8 times its past
year’s earnings, compared with
a five-year average of 20.1, ac-
cording to FactSet. The fear of
missing out that has largely
driven stocks higher since the

Corp. and Costco Wholesale
Corp. for the holiday quarter
will provide insights into the
behavior of U.S. consumers,
and the monthly jobs report
Friday will show whether the
labor market is continuing to
grow at a rapid clip.

In the meantime, the expec-
tation that accelerating corpo-
rate earnings growth would
support the more-than-dec-
adelong bull market has come
under threat.

At this point, projected
earnings growth for S&P 500
companies in the first quarter
has fallen to 0.7%, from a fore-
cast of 4.4% at the end of last
year, according to a FactSet
poll of analysts.

So far, earnings estimates
are generally holding up for
later in the year. Profits in the
second quarter are expected to
rise 4.1%, slowing from an es-
timate of 5.7% growth on Dec.
31. For the full year, earnings
are expected to climb 7.3%,
down from a projected in-
crease of 8.7%.

“It’s typically very hard for
the market to go up in the face
of those near-term estimates
coming down,” said Timothy
Skiendzielewski, portfolio man-
ager for U.S. equities at Aber-
deen Standard Investments.
“But if we get the growth we’re
expecting in the second half of
the year, I would expect the
markets to bounce back.”

First-quarter estimates

—— DEC.31,2019 —

Sources: FactSet (sector and quarterly projections); Goldman Sachs (forecasts by scenario)

’

Microsoft said supply-chain disruptions would crimp sales. Above, a sign for its Xbox at a conference.

have fallen sharply for the in-
dustrials sector. Boeing Co. is
projected to post a loss of 73
cents a share after warning in
January that it doesn’t expect
regulators to approve its 737
MAX to fly before midyear.
That compares with Wall
Street’s estimate as of Dec. 31
for earnings of $3.08 a share.

The energy sector has also
seen its projections shrink.
Energy stocks are the worst

GAN
PAS

performers in the S&P 500
this year, off 25%, as the price
of U.S. crude has tumbled be-
low $50 a barrel. Concerns
that slower economic growth
will curtail oil demand have
weighed on the companies in
the group.

It is true that earnings fore-
casts are often lowered as
quarters progress.

“It’s pretty normal that you
start the year fairly optimistic

the year. The air carrier said it
expected to meet its first-
quarter earnings outlook, in
part because of declining fuel
prices. But it noted that near-
term demand for flights to
China had essentially disap-
peared. Shares declined 21%
last week.

Mastercard said revenue
growth in the first quarter
could be pinched by reduc-
tions in travel. And Coca-Cola
warned the epidemic would

tively, last week.

FALLON/BL

Z U.S.

K

% slightly reduce its first-quarter
Z earnings but stood by its
& yearly forecast. Those stocks
§ dropped 15% and 11%, respec-

Apple, meanwhile, in Febru-
ary became the first major
company to
§ wouldn’t meet its revenue pro-
g jections for the current quar-

it

and then earnings expecta-
tions decline over time,” said
Maura Murphy, portfolio man-
ager at Loomis Sayles.

But the list is growing of
companies that have cautioned
the coronavirus will reduce
their results or make them too
uncertain to predict.

United Airlines cited uncer-
tainty surrounding the out-
break last week when it with-
drew its financial guidance for

ter because of the coronavirus.
The tech giant said the epi-
demic had limited iPhone pro-
duction and curtailed demand
in China for its products.
Shares fell 13% last week and
are off 16% from their Feb. 12
high.

And Microsoft warned last
week that supply-chain disrup-
tions from the coronavirus
would crimp this quarter’s
sales. Shares dropped 9.3%
last week and are down 16%
from their Feb. 10 high.

Banks Plan Backup Office

U.S. banks are preparing for
a worsening coronavirus out-
break by laying plans to move
staffers to back-office sites,
limiting contact with clients
who have been abroad and
curbing employee travel.

By Rachel Louise
Ensign, Liz Hoffman
and Justin Baer

Morgan Stanley, whose New
York City stock-trading floor is
the country’s busiest, is prepar-
ing a backup site in suburban
Westchester County. JPMorgan
Chase & Co. has nixed all non-
essential international trips.
Goldman Sachs Group Inc. is
canceling some conferences
and evaluating powering up a
parallel trading floor in Green-
wich, Conn.

Not since the Sept. 11, 2001,
terrorist attacks have Wall
Street banks faced a logistical
challenge like the one poten-
tially posed by a coronavirus
outbreak in the U.S. Sustained
quarantines and widespread
business closures would hit
credit-card and corporate-lend-

ing businesses. Further inter-
est-rate cuts, which the Federal
Reserve may use to shore up
the economy, would crimp
profits.

“If planes are not flying in
and out of China, if hotels are
not being filled—which they’re
not at the moment—and if the
supply chains are being im-
pacted which I suspect they
are, there’s going to be some
impact,” Visa Inc. Chief Execu-
tive Officer Alfred Kelly said
last month.

While technology has made
it possible for many to work
from home, the multiple
screens and compliance sys-
tems installed on Wall Street
trading floors can’t be easily
replicated on a laptop. And in-
vestment banking is still a face-
to-face business, drummed up
by weeks on the road.

Financial firms have drawn
up elaborate contingency plans
in recent years that they hope
will allow them to keep operat-
ing smoothly. Just a few weeks
ago, Bank of New York Mellon
Corp. ran a drill temporarily
shutting down its downtown

Manhattan headquarters, an ex-
ecutive said.

Despite the market melt-
down, trading floors at many
banks remain calm. One sales-
person said increased activity
meant it was a bit noisier than
usual, but nothing compared
with the 2010 flash crash or the
weeks leading up to the 2008
collapse of Lehman Brothers.

Banks and brokers have
opened backup facilities
throughout the world in recent
years. Many are required by
their regulators to plan and test
for various scenarios, said Glenn
Schorr, an analyst with Evercore
ISL. Significant improvements in
computing power and telecom-
munications networks also have
made working remotely a possi-
bility for many more employees.

One key obstacle for firms
will be how they contend with
rules on recording phone calls
and other communications re-
lated to specific transactions
when traders aren’t working
from their usual desk, one bank
executive said. Industry officials
are urging regulators to con-
sider relaxing these surveillance

Sites as

rules in the event that employ-
ees are forced to work from
home, this executive said.
Officials at the Securities In-
dustry and Financial Markets
Association, an industry trade
group, have raised the surveil-
lance issue in discussions with
the Securities and Exchange
Commission, along with other
potential challenges Wall Street
would face during a wide-scale

Not since 9/11 has

‘Wall Street faced a
logistical challenge
like the virus crisis.

evacuation of U.S.
floors.

“We are providing informa-
tion to them for them to con-
sider,” said Kenneth Bentsen,
Sifma’s president and CEO. “We
haven’t made a formal request.”

In some ways, the job of
girding against pandemic has
gotten simpler. The advent of

trading

Pandemic Prep

electronic exchanges, trading al-
gorithms and other technologi-
cal advances on the markets
have steadily shrunk the num-
ber of employees on trading
floors on Wall Street and else-
where. And many who remain
are in roles that can be per-
formed adequately in remote lo-
cations.

With the addition of software
engineers, compliance staff and
other in-demand positions, the
securities industry’s total New
York City workforce rose to
180,300 last year from 165,900
in 2003, according to the New
York State Department of Labor.
But the number of employees
classified by the department as
brokers—or those who serve as
intermediaries between buyers
and sellers—has dropped to
53,300 from 73,000 in the same
period.

The 12 biggest global invest-
ment banks employed 26%
fewer equity traders, salespeo-
ple and analysts at the end of
2019 than they did in 2010, ac-
cording to industry-data firm
Coalition Ltd. Front-office staff
on bond-trading desks have

tumbled 42% over the same pe-
riod, according to Coalition.

That said, the task of limit-
ing health risks is far-reaching.
Like other large companies,
lenders are limiting employee
exposure to countries where
the virus has taken hold. Mor-
gan Stanley’s upcoming annual
Hong Kong summit will be vir-
tual, while Citigroup Inc. and
Bank of America Corp. have re-
stricted employee travel to Asia
and Italy.

Goldman’s private bankers
are canceling meetings with cli-
ents who have been to virus hot
spots, according to clients. Reg-
istered attendees of several up-
coming Goldman conferences
received emails asking them to
stay home if they recently vis-
ited virus-affected regions.

A sign at the front desk of
the bank’s downtown Manhat-
tan headquarters asks visitors
who have recently returned
from mainland China—or been
in contact with someone who
has—to reschedule.

—Julia-Ambra Verlaine
and David Benoit
contributed to this article.
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Technology

Advances

Can Only
(o So Far

Disruptions still affect
virtual world

This is the fourth column in a
five-part Heard on the Street series
about the market and economic im-
pact of the coronavirus epidemic.

Technology has changed the
world since the last major global vi-
rus scare, for better and for worse.

Consider the state of things when
SARS rocked the global economy in
2003. Cellphones were candy-bar-
shaped devices with actual buttons.
Most Americans were stuck with
dial-up internet speeds at home,
which means they watched movies
via tape or disc (DVD sales tipped
VHS sales in the U.S. just the year
before). Computers were heavy tow-
ers confined to a desk. And social
networking? That was the year
Myspace started while Facebook
was simply known as “Facemash”—
a tool for Harvard students to rate
each other’s hotness.

Fast-forward to now, when nearly
a third of the world’s population
uses Facebook or one of its family
of apps every day. Most of those are
doing so through a full-fledged com-
puting device that fits in their
pocket. Powerful, portable devices
streaming data at high speeds
means information—and disinfor-
mation—spreads fast. It also means
other big changes in how people
work and live, which in turn has
made the world a much smaller and
more interconnected place.

Many of those changes involve
lessening the need for in-person in-
teractions. Amazon.com, the world’s
pre-eminent seller of things over
the internet, unveiled a new grocery
store in its hometown of Seattle
that spares patrons the inconve-
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A

nience of dealing with cashiers. In
China, e-commerce and online take-
out companies are trying out deliv-
ery robots and autonomous vehicles
to avoid human contact. China’s mo-
bile payment systems also reduced
physical cash transactions.

Movie fans and gamers can now
skip stores entirely. A raft of
streaming services allows users to
watch practically any movie and TV
show at home on demand. And vid-
eogame consoles and home internet
connections have become robust
enough that gamers needn’t venture
to their local GameStop anymore,
either. The latest “Call of Duty”
game sold about half of its new
units as digital downloads, accord-
ing to publisher Activision Blizzard.
Short-video app Douyin, the Chinese
version of TikTok, saw a 76% jump
in daily active users in early Febru-
ary, compared with a month earlier,
according to data firm QuestMobile.

Even hitting the gym may get
passé. Peloton Interactive shares
jumped last week after a Needham
analyst told clients that the corona-
virus outbreak will make U.S. con-
sumers “less comfortable over time
going to their gym” and thus more
likely to buy one of the company’s
pricey stationary bikes or treadmills
to work out at home.

And then there is Zoom Video
Communications. The fairly new
public company saw its share price
surge 38% in February alone on the
notion that the spreading coronavi-
rus will spike corporate demand for
its snappy new videoconferencing

Amazon has unveiled a cashierless grocery store in Seattle.

technology. The recent cancellation
of the Mobile World Congress trade
show that was set to take place in
Barcelona last week seemed to drive
that point home. Qualcomm lives-
treamed the press conference it had
planned for the show from its head-
quarters in San Diego on Tuesday.
Students in China have also used
videoconferencing apps like Ali-
baba’s DingTalk for online learning
as schools remain shut.

But until robots and self-driving
cars are running everything in our
lives, disruptions in the physical
world will still ripple through the
virtual one. China’s Alibaba, for ex-
ample, said its e-commerce busi-
ness was feeling an impact as
many delivery workers weren’t
back to work. Its takeout business,
which theoretically could get a
boost from more people staying at
home, also was hurt as many res-
taurants closed.

Technology also can’t fully re-
place the need for in-human con-
tact, whether personal or for busi-
ness. Nor should we want it to. Not
all tech-driven changes have been
good ones. Social networks and mo-
bile devices feed the spread of mis-
information, and even convenience-
driven innovations like ride-hailing
and food delivery can displace vul-
nerable smaller businesses while
ushering in the growth of less desir-
able “gig economy” jobs. Lockdowns
may glue more people to their
screens, but it doesn’t mean they
have to like it.

— Dan Gallagher, Jacky Wong

LSE’s Future
Depends on Brussels

London Stock Exchange Group’s
future isn’t quite the sure thing in-
vestors seem to think.

The stock-market operator’s big
ambitions for growth, embodied by
its $14.5 billion acquisition of the
Refinitiv terminal and data busi-
ness, have generated a lot of excite-
ment. But two European Union de-
cisions are crucial to its prospects:
the antitrust ruling on the deal and
how the company will be treated by
regulators once the U.K. is no lon-
ger covered by EU rules. There are
reasons to be somewhat cautious
about both.

LSE reported strong full-year re-
sults on Friday. All three main busi-
ness lines—exchanges, data and
clearing and posttrade services—in-
creased revenue last year, and cost
cutting boosted profits. Chief Execu-
tive David Schwimmer still hopes to
close the Refinitiv deal before the
end of 2020 and expects no func-
tional change in the group’s LCH
clearing access for the EU market.

LSE shares are up over a third
since news of the deal first leaked
last summer. The transaction needs
EU regulatory approval. A former
Goldman Sachs investment banker,
Mr. Schwimmer understands the
antitrust approval process and said
Brussels was always expected to
scrutinize the combination of two
such large, multi-product busi-
nesses. That is true.

However, the process is already
taking longer than expected, and
the company hasn’t yet filed official
notification—a step that starts the
antitrust investigation. That may
indicate that officials have serious
concerns.

The tie-up aims to create a data
giant, and EU officials are increas-
ingly examining how the use and
control of data can affect competi-
tion in a market. This affects the
likes of Google and Amazon, but
data has also been a focus in recent
cases in the agrochemical and rail-
way industries. Regulators could
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therefore raise novel or unexpected
concerns.

The second decision concerns
whether its LCH clearing business
will continue to be treated as
“equivalent” under EU rules, which
would allow it to keep serving the
bloc’s banks and companies.

Mr. Schwimmer said regulators
on both sides of the English Chan-
nel have provided “very clear recog-
nition” that LCH is “systemically
important” and that officials “don’t
want to go down a path of systemic
disruption.” The group’s clearing
business currently has temporary
equivalent status under EU rules
until the end of January 2021. The
EU will almost certainly not let this
lapse and it may grant a permanent
authorization. Alternatively, the EU
could use another time-limited ap-
proval to pressure LSE to move part
of its clearing business within its
new borders.

There are no unambiguous indi-
cations that the decisions won’t go
LSE’s way. But they are so central
to the company’s ambitions that the
outside chance they don’t should be
taken seriously.

Investors need to watch Brussels
closely. —Rochelle Toplensky
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